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Dealers dione g for more profits 
should expand eir shop business. 
* + 


make sure that) 
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Sixteen U. S.Wmanufacturers have 


in Geneva, Switzerland, next 


Hopes Brighten 
For Continuing 
Labor Peace 


Portal Pay Reversal, 
UAW’s Fiscal Crisis 
Eases Strike Threat 


By Mac Gordon 
Staff Writer 


DETROIT.—Prospects for 


a year of industrial peace | 


remained on the bright side 
last week after a series of 





THE NEW 1947 HUDSONS are being displayed in the showrooms of dealers through- 


Italy 6 and Czecho-|e¢ncouraging developments 


out the United States. Two lines, the Super Series and the Commodore Series, are avail- 
able, with a choice of 102-horsepower Super Six and 128-horsepower Super Eight en- 
gines. Changes were restricted to selected features of interior and exterior trim. The 
massiveness of the grille is heightened by enlargement of the crown over the top and 
sides of the bonnet ornament. Greater protection for the grille is provided by newly posi- 
tioned front bumper guards. Interiors are improved by changing upholstery trim style. 





| Taxes May Be Added 
u By interpretation, issued Jan. 28, 


» of the cash price of the car, may 
~ be 
» praisal guide value under Regula- 
> tion W. 


-*Fabulous Hoosier’ 


department is taking orders. 
‘ 


slovakia 2. 
+ of ok 


the Federal Reserve Board held 
“that taxes and fees, payable as a 
_ prerequisite to obtaining license 
» plates in the name of the purchaser 
of a used car, when paid as part 


added in computing the ap- 


+ * + 
Many oldtimers will remember | 
the “Fabulous Hoosier,” Carl Fish- 
er, who used the fortune he made 
in “Prest-o-Lite” to create Miami 
Beach and build the Indianapolis 
racetrack. A thousand stories of 
his amazing career have been con- 
densed in a new book by his wi- 


dow, Jane Fisher, to be released 
Feb. 20. Automotive News’ Book 


* *” * 


To keep alive the genius exem- 
plified in the life and accomplish- 
ments of Thomas A. Edison, an- | 
nouncement has been made by the | 
officers of the Thomas Alva Edi- 
son Foundation that Harvey S. 
president of Fire- 
stone Tire & Rubber Co., has ac- 





cepted the national chairmanship | 


x leading scientists, 


' of a fund-raising effort to finance 


the objectives of the Foundation. 
The Foundation’s trustees, which | 
include a group of the nation’s 
educators and 
industrialists, estimate it will re- 
quire $2,590,000 to carry out for’ 
the next 10 years the projects) 


_ presently planned. 


Truck Total at Peak 


1946 Population of 5,067,065 Units Tops 
1941 Total by 11 Percent 


from the legal, legislative and la- 
bor-management fronts. 

In the face of a definite threat 
of stringent union-control enact- 
ments by both Congress and many 
state legislatures, labor leaders ap- 
peared to be showing an earnest 
desire to complete 1947 contracts 
without prolonged work stoppages. 

Taken as a whole, the situa- 
tion was optimistic despite the 
uncertainty of John L. Lewis’ 
plans for the March 31 strike 
deadline he has set in the soft 
coal mines. 

Judge Frank A. Picard’s dismis- 


|sal of the Mt. Clemens portal pay 


suit contributed in large measure 
to a clearing of industrial con- 
cern on this phase of labor’s 1947 
program. 

Even if the Supreme Court 
should reverse the Picard decision, 
industrialists believe that it will 
serve to hasten congressional leg- 
islation restricting the five-billion- 
dollar back-pay claims demanded 
by the CIO and AFL. 

Among the other developments 
fostering optimism were the con- 
tinuance of wage and contract 
negotiations at Chrysler and in 
the steel industry; the conclu- 
sion of a company-wide working 
contract between Goodyear and 
the CIO, and NLRB’s reaffirma- 
tion of a 1946 ruling that work- 
ers who strike in violation of a 
contractual no - strike pledge, 
can be legally discharged under 
the Wagner act. 

The Senate and House labor 
committees meantime heard fur- 
ther testimony on the multitude 
of bills dealing with the labor sit- 
uation. The finance committees of 

(Continued on Page 39, Col. 1) 





DETROIT.—More trucks are reg- | 
istered today than at any time in 
the nation’s history, R. L. Polk & 
Co. revealed last week in a pre- 
liminary study of truck registra- 


| tions for 1946. 


A total of 5,067,065 trucks were | 
registered in the United States last | 
year, it was reported, which is | 
11.32 percent higher than truck | 
registrations in 1941, just prior to| 
the war, when 4,551,726 trucks 
were licensed. 

Reflecting the effect of the war 
on truck ownership, the figure 
for 1946 is 14.64 percent higher 
than truck registrations in 1944, 
when the total was 4,419,891. 

Every state in the union except 
New Mexico showed substantial 
gains in truck registrations in 1946 
over 1944, while only four states 
(Massachusetts, Nevada, New Mex- 
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| are New York 


ico and District of Columbia) 
showed decreases over 1941 regis- 
trations. 

Heaviest gains in truck owner- 
ship were made in Virginia, Mis- 
|sissippi, Louisiana, Kentucky and 
|Georgia between 1946 and 1944, 
probably accounted for by increas- 
ing industrialization of southern 
states and by the fact that farmers 
had more money avaliable for 
|truck purchases. As compared with 
1941, Arkansas had a 40.31 per- 
cent increase in truck registrations 
last year, to lead the nation. 

States where the _ greatest 
number of trucks are registered 
(362,899), Cali- 
fornia (358,566) and Texas (315,- 
420). 

Included in the commercial car 
registrations are figures for buses, 
ambulances and special motor ve- 
requiring commercial _li- 
censes. 

(The state-by-state table will ap- 
pear in the Feb. 24 issue of AuTo- 
MOTIVE News, along with an analy- 
sis of registrations.) 





30th NADA Conclave Opens 
With 6,000 on Hand 


ATLANTIC CITY.—Approximate- 
ly 6,000 new-car dealers and their 
wives converged on this seashore 
resort town over the weekend for 
NADA’s 30th anniversary conven- 
tion, which will open at 10 a. m. 
this morning (Feb. 17) in the mu- 
nicipal auditorium. 

Members of the Automotive 
Trade Assn. Managers arrived 
Saturday for their midwinter meet- 
ing. ATAM meetings were sched- 
uled for Sunday and this Wednes- 
day, following the two-day NADA 
meeting. 

Ray Chamberlain, convention 
director, announced in Washing- 
ton Thursday that all automo- 
bile manufacturers have arranged 
to set up Atlantic City headquar- 
ters. Each company will stage 
special events for its dealers, but 
these will not conflict with 
NADA’s own program, according 
to Chamberlain. 

The program originally an- 
nounced by the association re- 
mained unchanged as of Friday. 
All events are expected to go off 
according to schedule. 

Forty-eight member managers of 
ATAM met Sunday with the 
NADA employer-employe relations 
committee in the highlight of their 
opening session. Louis Milan, 
ATAM president, said the man- 
agers will attend NADA sessions 
today and Tuesday and then re- 
sume their winter meeting Wed- 
nesday. 

The all-day meeting set for 
Wednesday will start with forum 


Top Cars 


New car registrations for 11 
months, plus 31 states for De- 
cember: 


1946 
Pos. 
1—300,401 
2—279,945 
8—198,019 
4—125,284 
5—109,385 
6— 98,458 
j— 79,854 
8— 77,187 
9— 66,411 
10— 60,787 
1l— 54,973 
12— 52,504 
18— 50,303 
14— $2,488 
15— 20,333 
16— 9,540 
17— 2,302 
18— 1,795 
19— 1,342 Willys 
20— 1,105 Frazer 
Total All Makes 
1,622,949 3,623,344 
For further details see page 
24, today’s issue. 





1941 
Pos. 


585,790— 2 
859,764— 1 
440,072— 3 
208,960— 7 
298,026— 4 
276,421— 5 
223,037— 6 
75,452—12 
70,716—13 
139,490— 8 
79,133—11 
110,021— 9 
88,442—10 
66,615—14 
60,197—15 
17,988—17 

1,085—18 


Make 


Ford 
Chev. 
Plym. 
Dodge 
Buick 
Pontiac 
Olds. 
Nash 
Hudson 
Chrysler 
Mercury 
Stude. 
DeSoto 
Packard 
Cadillac 
Lincoln 
Crosley 
Kaiser 
21,430—16 














discussions on legislative matters, 
such as sales taxes in various 
states, licensing of dealers to sell 
insurance, regulating finance rates 
and licensing dealers by banking 
commissions, investigations of in- 
stallment buying, compulsory in- 
spection and importance of high- 
way safety on a state and local 
basis, local ordinances and associa- 
tion legislative programs. 

Milan, Walt R. Hamer, Glenn 
B. Atcheson, Charles D. Hender- 
son, Claude Klugh, John Lehman 
and C. W. Coons have been 
named as discussion leaders on 
the legislative session, with each 
of them handling a _ specific 
phase. 

Lee Moran, executive vice-presi- 
dent of NADA, is listed as a speak- 
er at the Wednesday morning 
meeting of ATAM. The session will 
terminate with a talk by Otto 
Henneberger on methods of com- 
piling and publishing retail auto- 
motive registrations. 


The afternoon meeting will begin 
(See NADA, Page 6, Col. 1) 


Produaetion 
Automotive News Estimates, 
U. S. Cars, Trucks 


93,113 





82,353 





For _ te F irasuetena te totals 
by makes, see table, page 40. 


Output in Week 
Cut to 82,353 
By Weather 


Shortage of Industrial 
Gas Costs 11,000 Units; 
375,000 Due in Feb. 


By Bernie Thomas 
Staff Writer 


DETROIT. — With 100,000 
workers idled in the Detroit 
area for one day because of 
a shortage of industrial gas, 
U. S. car and truck produc- 
tion last week slumped to an esti- 
mated 82,353 units from a revised 
total of 93,113 the week. before. 

However, last week’s accounting 
of 59,124 cars and 23,229 trucks 
sent the total U. S. combined out- 
put so far in 1947 well over the 
half-million mark. In 1946, U. 8S. 
plants were not able to hit the 
half-million total until the latter 
part of April. 

During the week ending Feb. 
8, U. S. plants built 66,784 cars 
and 26,329 trucks, according to 
Automotive News figures. 

With only 10 more working days 
remaining this month, it now ap- 
pears U. S. plants will be able to 
turn out about 25,000 more cars 
and trucks in February than the 
approximate 351,000 which were 
built in January. 

The above forecast, of course, 
depends on materials and parts 
deliveries being steady the rest of 
the month, now that the weather- 
man has promised normal weather 
conditions. 

Another cheerful note is seen 
by the industry in the report that - 
steel companies, having 93 per- 
cent of the industry’s capacity, 
last week operated at 93.7 per- 
cent of capacity, equivalent to 
1,639,700 tons of steel ingots and 
castings for the week. 

Combined U. S. and Canada car 
and truck output last week is es- 
timated at 86,834 compared with 
the revised 97,814 of the previous 
week. 

Most of last week’s output slump 
in the U. S. is reflected in the Gen- 
eral Motors and Chrysler Corp. 
production totals. 

General Motors U. S. passenger 
car output last week amounted to 
an estimated 22,539, compared with 
the revised figure of 27,160 the 
week before. Most of the GM 
plants, after suffering insignificant 
daily totals during the first of the 
week, were back to nearly normal 
schedules by week’s end. 

Chrysler Corp. passenger car 
output in the U. S. iast week 














(Continued on Page 40, Col. 4) 





| \Used-Car Inventories Rising, 


But Break Held Unlikely 


By Bob Finlay 
Managing Editor 


DETROIT.—Fears that used-car | 


|}inventories were building up to an- | 


other sharp break in the used-car | 


|market were discounted last week | 


| 
| 
| 





by both new and used car dealers. | 

While it was conceded that 
some new car dealers are “load- 
ed up with a lot of iron,” the 
majority are moving used cars 
quickly. 

On the other hand, 
of used-car dealers in most sec- | 
tions of the country have gone up | 
steadily for the last month, and 
retail sales have been slow due to 
the cold weather. 

However, neither used-car deal- 


inventories | 


|ers nor finance companies are wor- 
ried about these 


inventories. 
Meanwhile, perhaps the weak- 

est spots on used car prices were 

California and Florida, areas 

where the market had previously 

been highest. 

Al Herd, operator of the largest 


|auction on the West Coast, report- 


ed a 30 percent drop in six weeks. 
| Florida is reported to be swarming 


~ Used car auction “prices, on 
page 35. 
with used 46s, both conditions 
probably resulting from vacation- 
ers who planned to pay the cost 
of their vacations by selling their 


new cars at a profit. 
(Continued on Page 6, Col. 
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5.837.039 for Trucks .. . 


"46 Tire Output Hits 
Record 66,734,441 





WASHINGTON.—The American 
tire industry established an all- 
time production record of 66,734,441 
passenger-car and motorcycle tires 
in 1946 and thereby virtually 
brought to an end the seller’s mar- | 
ket in that field, CPA _ reported 
last week. 

This was an increase of 136 per- 
cent above the 28,292,112 units pro-| Along with the high rate of pas- 
duced in 1945, and surpassed by/senger car and motorcycle tire 
more than 15,000,000 the prewar | production the industry was able 
record of 51,000,000 passenger car|to build 4,811,814 tractor and im- 
and motorcycle tires achieved in| plement tires in 1946, an increase 
1940. lof 79 percent over 1945 produc- 
A total of 19,030,059 passenger | tion. Bicycle tire production was 
car and motorcycle tires were | 9,061,296 units in 1946, also up 79 
manufactured in the _ fourth | percent over 1945. * 
quarter of 1946. Previous peak Demand for airplane tires drop- 
production was 16,651,169 units | ped sharply in 1946 and only 258,- 
in the third quarter of the same |739 units were produced, a de- 
year. lerease of 68 percent from 1945 

The 15,837,039 truck and bus| production. Likewise the demand 
tires produced in 1946 were 3 per-|for camelback, the material used 
cent less than the record of 16,-|to retread tires, dropped in 1946 
354,445 units built in 1945 which|so that production of 76,246 long 


bus tires had been fairly well met 
by the middle of 1946, W. James 
Sears, director of CPA’s rubber 
division, said. Thereafter, he add- 


ltrated on passenger-car and small 
‘truck tires. 


saw the peak of military demand. | tons was sufficient to meet require- | 


This decrease was due to the fact| ments. This was a 44 percent de- 





that the wartime backlog and cur- | 
rent demand for large truck and | 


ed, rubber manufacturers concen- | 


the 1945 production | 


crease from 
Tucker Slates | 


200 Cars in June | 
For Output Start | 


CHICAGO. — Tucker Torpedo 
cars will start rolling off the as- 
sembly lines in June, with an out- | 
put of 200 scheduled for that| 
month, Preston Tucker, president 
of the Tucker Corp., disclosed here 
last week in an address before the 
Advertising Men’s post of the| 
American Legion. 

The output monthly thereafter | 
_ will mount rapidly, he declared, 
with 2,200 as the goal for July, 
3.400 for August, 6,500 for Septem- 
ber, and 9,000 for October. 

By April, 1948, the company ex- 
pects to be operating at the rate 
of 25,000 cars a month, Tucker 
said. 

Only one model, a four-door se- 
dan, will be built and the sole op- | 
tional equipment will be a front- | 
end fender assembly which makes | 
both fenders and lights move with 
the front wheels. Regular models 
will have the conventional type of | 
stationary fenders. 

Floyd D. Cerf, head of the in- 
vestment securities firm bearing 
his name, held a press conference 
after the meeting, at which he 
said that a previously announced | 
Tucker stock plan will be regis- | 
tered Feb. 25 with the Securities | 
and Exchange Commission. 


level. 
“The rubber manufacturing in- 


dustry, during the fourth quarter 
of 1946, apparently ran at full 
capacity for peacetime operation 
of existing facilities,” Sears said. 
“The backlog and current demand 
for passenger car tires has been 
fairly well satisfied. Although it 
may not be possible for the mo- 
torist to buy the brand of tire 
he wants the moment he wants 
it, he can almost always find a 
tire to fit his car when he 
needs it. 

“The industry has scheduled an 
all-out production rate for the first 
quarter of 1947. If the record pro- 
duction level of the fourth quarter 
of 1946 can be maintained, the dis- 
tributing pipelines of the tire in- 
dustry will be reasonably well filled 
to supply the motorist with the 


| tires he will need for his 1947 sum- 


mer driving.” 

As more new automobiles and 
other rubber-tired vehicles are 
produced, Sears said, more tires 
will be required for original equip- 


|ment, so that it is doubtful that 


the record number of civilian re- 
placement passenger car and mo- 
torcycle tires provided in 1946— 
a total of 54,791,657 units—will be 
available for replacement in 1947. 

Tables of production and civilian 
replacement shipments of tires 
during the fourth quarter of 1946 
and the years 1946 and 1945 fol- 


alow: 
—@low: 





PRODUCTION OF TIRES AND CAMELBACK 
Comparison of 1946 With 1945 


Fourth 
Quarter Perc’tage 
1946 1946 1945 Diff’ence 
Airplane Tires (units) ......... 84,177 258,739 820,556 — 68% 
Truck & Bus Tires (units) ..... 4,364,712 15,837,039 16,354,445 — 3% 
Tractor & Implement 
RARE ere 1,298,204 4,811,814 2,695,317 + 79% | 
Passenger Car & Motorcycle 
ES errr 19,030,059 66,734,441 28,292,112 + 136% 
Bicycle Tires (units) . 2,666,985 9,061,296 5,054,477 + 79% 
Camelback (ong tons) ......... 23,645.8 76,246.7 135,678 — 44% 
CIVILIAN REPLACEMENT SHIPMENTS 
Comparison of 1946 With 1945 
Fourth 
Quarter Perc’tage 
1946 1946 1945 Diff’ence 
Truck & Bus Tires (Units) . 2,798,804 10,810,298 6,430,554 + 68% | 
Tractor & Implement 
SO NENEIES 3 06 ot s.s'e e060 00.069 632,935 2,399,059 1,105,975 +117% 
Passenger Car & Motorcycle 
Tai alirs bis 3.9 5 ee cae eka Pee 15,441,894 54,791,657 25,470,974 -+-116% 








| JOSEPH W. FRAZER, left, president of Kaiser-Frazer, wipes a speck of dust from 
the finish of the 26,000th car shipped last week from Willow Run as W. A. MacDonald, 
vice-president in charge of sales, looks on. The car bearing Frazer's name is headed for 
Rocky Mount, N. C., in a shipment to Thomas-Farris Motors, Inc. 





Doss Backs Present Discounts 


DETROIT.—The financial stabil- 
ity of the nation’s 46,000 automobile 
| dealers is essential to a high level 
|of employment in the industry, ac- 
|cording to H. C. Doss, vice-presi- 
dent and general 
sales manager of 
Nash Motors. 

Interviewed Fri- 





his departure for 
the NADA con- 
vention at Atlan- 


that “In order to 
build, sell and 
service the rec- 





H. C. Doss 


tomobiles planned 
| for the next five years, manufac- 
turers will need the assistance of 
strong dealer organizations fully 
|equipped to create sales demand 


'Auto-Lite’s Kelly 
Sees Batteries 


‘Searce Till Fall 


TOLEDO.—Daniel H. Kelly, ex- 
ecutive vice-president of the Elec- 
tric Auto-Lite Co., declared last 
week that auto batteries will prob- 
ably continue scarce until fall and 
that the trade will not receive 
much of a brand selection until 
the last quarter of 1947. 

The chief reason for the scarc- 
ity, Kelly stated, is the acute short- 
age of lead, 
pounds of which goes 
average auto battery. 

The battery supply situation will 
improve, however, he said, if lead 
industry forecasts that 1,050,000 
tons of the metal would be avail- 
able this year are realized. This 
would be about a quarter-million 
tons over last year’s output. 

In addition to the battery manu- 
facturer’s worry over the scarcity 
of lead, price is also proving a 
headache. Before last November, 
domestic lead brought $8.25 per 
100 pounds, but since OPA ceilings 
|were lifted the price has soared 
to $13.65, Kelly said. 








into the 





Rubber Publicity 
Bureau Set U Pp 


WASHINGTON. Established 
“to acquaint the American public 
with new rubber products and de- 
velopments in the field of rubber,” 
the Rubber Development Bureau 
has been set up here under the 
direction of Warren S. Lockwood, 
foreign trade and rubber consul- 
tant. 

Lockwood has served as direc- 
tor of the earlier Crude Rubber 
Development Bureau, as executive 
vice-president of the Rubber Man- 
|ufacturers Assn. and as attache at 
|} the U. S. Embassy in London. 


Romney to Address 


Traffie Club 


| DETROIT.—George W. Romney, 
| managing director of AMA, will 
|be guest speaker at the Traffic 
|Club of Detroit luncheon to be 


held at the Hotel Statler, Tuesday, | 


|Feb. 25, it was announced last 
| week by J. Harold Becker, presi- 


day on the eve of | 


tic City, Doss said | 


ord volume of au- | 


approximately 221: | 


To Assure Quality Dealers 


|and meet competition for the con- 
sumer dollar.” 

Although the return to a buyer's 
market in automobiles seems to be 
|many months away, Doss said that 
| Nash dealers are prepared to meet 
|} it when it comes. 

“In 1944 Nash launched a long- 
term program to build a dealer 
organization of the very highest 
type. To create financially sound 
dealerships, it offered competi- 
tive discount structures, includ- 
ing quantity discounts, as a nec- 
| essary incentive for high volume 
| sales. Despite the unusual con- 
ditions of the sellers’ market, 
Nash has kept its word and will 
| continue to maintain a competi- 
| tive position in the matter of 
| discounts,” Doss said. 

Doss advises dealers “to begin 
| now in lining up and training sales 
|forces of young men as they are 
|needed for the job of ‘selling’ new 
and used cars when the buyers’ 
market comes.” 

He warned dealers to watch any 
sharp rises in overhead costs and 
urged them to develop increased 
service volume as the means of 
maintaining competitive and profit- 
able operating balances. 

Nash already has achieved ap- 
proximately 6 percent penetra- 
tion in its present markets and 
plans to hold that slice of the 
low-and-medium priced car busi- 
ness, Doss said. 

According to Doss, the Nash 
| deaier organization in 1946 had the 
|industry’s highest average of new 
|ear deliveries per dealer in the 
combined low and medium priced 
| fields. The same organization of 
|1,224 dealers, with little change, 
| will handle increased volume this 
|year, aimed at a rate of 250,000 
| 
}ecars annually, he declared. 


Sease Appointed 





‘Nash Sales Aide 


DETROIT.—The appointment of 
| Floyd G. Sease as assistant to the 
general 


manager of Nash 
Motors is an- 
nounced by H. C 
Doss, vice-presi- 
dent and general 
sales manager. 
Sease, who also 
will be assistant 
to B. C. Ander- 
son, assistant 
general _ sales 
manager, will 
concentrate on 
supervision of in- 
ternal operations 
}at Detroit and in the Nash zones. 
|He replaces V. E. Boyd, who will 
| become a partner in a Nash dealer- 
ship in Sioux City, Ia., which has 
| been in operation for some time. 


sales 





| Floyd G. Sease 


| Continued Curd 
Advocated for 
Natural Rubber 


WASHINGTON.—No increase in 
the present rate of natural rubbe 
consumption should be permitte; 
until “uncertainties” are resolved 
| the Rubber Industry Advisory com- 
mittee told CPA in a meeting las 
week. 

These “uncertainties” were of- 
fered by members of the committee 
as their reasons for advising 
against an early revision of Rubber 
Order R-1, which controls specifi- 
cations for rubber products and 
establishes end products which 
may be manufactured. 

The “major uncertainties” 
lined by the committee are: 

1. Whether or not the Congress 
will extend the power to control 
rubber usage beyond the present 
| termination date of March 31. 

2. Whether the public purchase 
of rubber will be continued beyond 
that date. 

3. How much natural rubber the 
government will have for sale to 
industry and at what price it will 
be sold, after industry has pur- 
chased the block of 150,000 long 
tons of natural rubber which RFC 
is now selling at 25% cents a 
pound. 

4. Whether the price of synthetic 
rubbers will be reduced by the 
government and if so, when and 
how much. 

The committee expressed belief 
that controls on rubber’ usage 
should be continued after March 
31. Various members’ expressed 
hope that the Congress would de- 
cide this question promptly to end 
uncertainty as to what new rubber 
materials may be consumed be- 
ginning Apr. 1. 

The committee was divided on 
continuation of public purchase of 
natural rubber, although a major- 
ity of members urged that gov- 
ernment purchase be continued at 
least through the second quarter 
of 1947. Others urged that private 
purchase be permitted beginning 
| Apr. 1. 


CPA Lifts Bars 
‘On Butyl Use 


WASHINGTON.—Butyl, the spe- 
|cial purpose synthetic rubber with 
|high air-retaining properties, may 
|now be used in the manufacture of - 
| tire tubes of all sizes and types, 
i= CPA announced last week. 

Until now, Butyl has been pro- 
| hibited in tubes of 7:00 inch cross 
|section and larger. Manufacturers 
| now have the choice of using butyl 
or natural rubber in tubes for truck 
and bus tires. 


| Packard Pays 
| Resumes Dividend After 


| Two Years 
| The first dividend 


out- 











in nearly 


| 
| two years was declared last week 


| by Packard, a payment of 15 cents 
|}a Share Apr. 1 to all stock of rec- 
ord Feb. 21. The last previous divi- 
|dend, also for 15 cents, was paid 
lin April, 1945. 

George T. Christopher, president 
and general manager, explained 
that the dividend would be paid out 
of earned surplus. 

“With our decks cleared of war 
work and practically all of our 
contract terminations behind us,” 
Christopher said, “undistributed 
earnings now justify payment of 
this dividend out of earned sur- 
plus.” 


‘We finally located these parts although 
it took 2 ads several months apart. We 
believe in being persistent.''—-Parsons Auto 
Reconstruction Shop, 45 N. Franklin St., 
Washington, Pa 








THE FIRST DEALER meeting of exclusive Lincoln-Mercury dealers of the inter- 
mountain region, covering Denver and Salt Lake City district, was held recently in Salt 
: | Lake City. Standing at the speakers table, to the left, are H. H. Reiser, Ford district 

‘‘We want you to know that Automotive | manager, Salt Lake City branch; Walter Cooper, regional business management m n- 
News is the most read and quoted paper | ager; R. H. Neely, Lincoln-Mercury district manager; Harry Crimmins, regional Lincoin- 


| dent of the club. 





D. E. RALSTON (left), Oldsmobile general sales manager, with Irving Kaiser, Harold 
Kaiser and Arthur Cartwright, general manager of the Kaiser Bros. dealership in Los | 
Angeles. They were among the 200 Southern California dealers conferring with S. E. | in our establishment.”’ 
@kinner and Ralston in Los Angeles last week. ‘ler Nash Co., Butler, Pa. 


George Soule, But- | Mercury manager; Art Hall, Long Beach, Lincoln-Mercury dealer, and John Weld, 


regional public relations director. 
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THERE are of course reams and 

reams of advice to dealers on 
the subject of selling lubrication 
for profit. All dealers know that an 
increase in lubrication business is 
always desirable. If they forget it 
temporarily they are constantly re- 
minded by the manufacturer of the 
car they represent, by oil com- 
panies and by equipment manu- 
facturers and jobbers, as well as 
by trade papers. 

The definite advantages to 
come to a dealer by promoting 
lubrication are so many that I 
am inclined to summarize them 
again. I am not interested from 
the standpoint of an aid in sell- 
ing more equipment for jobbers 
or getting rid of more products 
for the petroleum companies, or 
even the promotion of new car 
sales, all of which are important. 
I am solely interested in the 


Crockard Heads 
Northern Calif. 


Dealers Assn. 


SAN FRANCISCO.—H. A. Crock- 
ard, Roseville Chevrolet dealer, has 
been elected president of the 
Northern California Dealer Assn., 
succeeding Fred Kurz, Fresno Ford 
dealer. 

Other officers are Joe Davis 
(Studebaker), Berkeley, vice-presi- 
dent; Lou Gerard (Ford), Redding, 
and James Shelburn (Chevrolet), 
Fresno, treasurer. 

The following were elected di- 
rectors for the current year: Kurz; 
William Stahl (Packard), Monte- 
rey; G. O. Smallcomb (Chevrolet), 
Burlingame; K. B. McCarthy 
(Dodge-Plymouth), Eureka; Fred 
Fletcher (Buick), San Jose; Jack 
Eagal (Ford), Stockton; Karl 
Goeppert (Dodge-Plymouth), Oak- 
land; Gail Stater (Hudson), Sac- 
ramento; Charles McGunsey 
(Ford), Dixon; Eb Wells (Pontiac), 
Oakland; John Roth (Chevrolet), 
Merced; Jack Hunt (Chrysler- 
Plymouth), San Rafael; W. J. 
Silva (Studebaker), Modesto; 
Ralph Watkins (Dodge-Plymouth), 
Chico; Ferris Miles (Dodge-Plym- 
outh), Redwood City, and J. E. 
French jr. (Dodge-Plymouth), San 
Francisco. 

In addition, the following were 
elected district vice - presidents: 
W. E. Jansen (Chevrolet), Auburn; 
Dan Minto (Ford), Burlingame; 
Jules Gearhardt (DeSoto - Plym- 
outh), Chico; Tren Biswell (Ford), 





Dinuba; Leslie Pryde (Dodge), 
Gridley; Milton Dohner (Ford), 
Hayward; Thomas S. Grant 


(Chrysler-Plymouth), Hollister; G. 
S. Sausman (Buick - Chevrolet), 
Jackson, and Tom Kaljean (Buick- 
Chevrolet), Los Banos. 


Priest Heads Up 
Duluth Dealers 


DULUTH, Minn.—Harry _ T. 
Priest, of P. K. Priest, Inc., was 
elected president of the Duluth 
Automobile Dealers Assn. here last 
week. Earl Allen, Bolton-Swanby 
Co., was elected vice-president, and 
H. J. Oltmanns, Lakeland Motors, 
was reelected secretary-treasurer. 

Glenn Atcheson, general mana- 
ger of the Minnesota Automobile 
Dealers Assn., addressed the deal- 
ers on the association’s legislative 
program for 1947. 


Nashville Dealers Elect 


White As President 
NASHVILLE, Tenn.—J. Clark 
White last week was elected presi- 
dent of the Nashville Automobile 
Dealers Assn. Other officers elect- 
ed were John Tune, vice-president, 
and R. L. Parnell, treasurer. 
Named to the board of directors 
were: L. B. Stevens, Joe Palmer, 
J. H. Reed jr., Lewis Alta, J. H. 
Ling, Charles N. Rilfe jr., W. M. 
Tiddon and Eugene Frazier. A sec- 
janie will be named at a later 
ate. 








specific benefits that lubrication 
brings to dealers. 

First, it is the only service that 
automobile owners require at reg- 
ular, frequent and definite periods 
of their driving. Second, it is the 
largest single source of service rev- 
enue and represents 20 percent of 
all the money a car owner spends 
for service. 


It's One Way 
To Meet Competition 


—, it is the principal service 
that one-stop independents spe- 
cialize in, and a dealer must go 
out of his way to meet that com- 
petition, if he is going to get his 
rightful and increasing share of 
the business. 

Fourth, lubrication is a feeder 
service. When a dealer gets a lub- 
rication customer regularly, he gets 
the service business, which can 
amount to as high as an average 
of $200 a year per customer. If he 
doesn’t get the lubrication busi- 
ness, this revenue is apt to go else- 
where. 

Fifth, lubrication is the best 
contact with owners of both new 
and used cars. When a dealer is 
in monthly contact with a cus- 
tomer he is the first to know 
when they are in the market for 
a@ car, and can therefore get in 
on more deals and make them 
more satisfactory. 

Sixth, a dealer cannot afford to 
be passive about his lubrication de- 
partment because it means so much 
to him not only from the stand- 
point of income, but because it is 
a feeder to his mechanical de- 
partments, which can be the basis 

of assuring that a large share of 
the fixed expense can be paid by 
the mechanical departments. 
oa * * 


Advantages Held 


By Car Dealer 


te additional advantage of the 
lubrication department is that 
it is not subject to fluctuations of 
seasons or good or bad times, be- 
cause its volume is constant every 
month in the year. The biggest 
difficulty a dealer has in bringing 
lubrication his way is his location, 
which is not usually as convenient 
to the owner as is a neighborhood 
independent. The location can be 
more than equalized if a dealer can 
set up his lubrication department 
with a convenient entrance and 
exit so that a customer can leave 
his car and stop and pick it up 
without any delay. . 

Automobile dealers, aside from 
location, enjoy many inherent, 
distinct advantages over any 
other class of trade which sells 
lubrication. For instance, the 
public already has more confi- 
dence in the automobile dealer as 
a place to get lubrication. The 
public already appreciates that 
the dealer has a responsibility in 
keeping up the reputation of his 
car. The public appreciates that 
only the dealer has the equip- 
ment best fitted to do a better 
job on a given make of car than 
do the service stations that serve 
all makes. 

Of course, the only way to get 
the business is to constantly tell 
your owners of its availability by 
monthly postcards or other means. 
Your lubrication prospects are al- 
ready located and identified. But 
you will only get it if you go after 
it. Constantly invite it. Don’t cut 
the price. That is what your com- 
petition has to do to get the busi- 
ness, because he has none of the 
other selling advantages to offer— 
quality, confidence and interest in 
the car. 


* * 





Indiana Dealers 
Meet March 21 


INDIANAPOLIS. — Automobile 
Dealers Assn. of Indiana will hold 
its annual convention § Friday, 





March 21, at the Claypool hotel 
here, it was announced last week. 








U. S. Insurance Groups 


May Seek Rate Hikes 
NEW YORK. — Increases of 
from 10 to 25 percent in pas- 
senger and commercial automo- 
bile insurance rates are reported 
under discussion by the Na- 
tional Bureau of Casualty and 
Surety Underwriters. Represen- 
tations for the permission of 
state authorities to increase 
rates are based on substantially 
heavier accident figures on high- 
Ways, On greater property de- 
struction and more extensive 
bodily injury since gasoline ra- 
tioning was lifted on V-J Day, 
it was revealed here last week. 


DES MOINES.—Four major fac- 
tors have been responsible for the | 
almost phenomenal increase of 150) 
percent in the membership of the | 
Iowa Automobile Dealers Assn. in 
the last 18 months, according 'to| 
George Means, secretary-manager. | 

Eighteen months ago the asso- 
ciation had a membership of 740 
while its membership on Feb. 1, 
1947, was 1,810. 








Concurrently the number of Towa 





Dealer Activities 





AT THE DIRECTORS’ LUNCHEON during the midwinter meeting of the board of 
the New York State Automobile Dealers Assn. Around the table from left to right are: 
Mr. Page of Murray-Page, Inc. of Olean; directors: 
Saratoga; A. H. Livermore, Albany; George C. Ostendorf, Buffalo; Peter J. Kaufmann, 
Mt. Vernon; Thomas J. McElvein jr., NADA director, Buffalo; C. 
Carl E. Fribley, president, Norwich; C. D. 


Murray, Olean; G 





LEFT TO RIGHT at meeting of Northern California Motor Car Dealers Assn. at San 
Francisco's St. Francis hotel after annual election of officers: Joe Davis (Studebaker), 


Berkeley, vice-president; 


W. Dodds, Gouverneur; 
schoten, Poughkeepsie; J. Clint Smith, Glens Falls; C. C. Bateman, Dansville; Ralph W. 
Austin, Jamestown; Edward ©. Schoen, Rochester; Ralph M Johnst . 
Kusterholtz, Syracuse, and A. J. Morris, Troy. | 


H. A. Crockard (Chevrolet), 
Haskins, manager of the association, and Jim Shelburn, (Chevrolet), Fresno, treasurer. 
Elected secretary and not in picture was Lou Gerard (Ford), Redding. 


I. J. Cole, Utica; A. Bigsbee, 
S. Forsythe, Syracuse; 
Henderson, executive vice-president; W. F. 
Vv. F. Murphy, counsel; John Van Ben- 





n; J. B 


Roseville, president; Mildred 











Blasts at Gyp Prices 


Oklahoma Legislator Urges Law to Discourage 
Gougers on New Cars 


OKLAHOMA CITY.—The attor- 
ney general has been asked by Paul 
Harkey, state representative from 
Idabel, to draw a bill “to discour- 
age the sale of new automobiles 
at black market prices” in Okla- 
homa. Harkey said the bill would 
be introduced into the house of rep- 
resentatives as soon as it is drawn. 

“My object,” he declared, “is to 
protect veterans who need automo- 
biles from being victimized by 
black market operators in new 
cars. 

“All the honest new-car dealers 
with whom I have talked are be- 
hind this proposed bill 100 percent. 
Many reputable dealers cannot get 
cars now because of the actions of 
the shysters and the black mar- 
keters who are controlling the mar- 
ket. 

“In addition, the honest dealers 
are receiving much of the wrath 
that the veterans feel toward the 
black marketers. 

“TheSe honorable dealers will be 
in business indefinitely, and they 
are eager to comply with the reg- 
istration requirements of my bill 
so that the whole automobile busi- 
ness will not be given a black eye 
by these other dealers who are out 
to skin the veterans.” 

Harkey said that under his act, 
all dealers in automohiles would be 
required to file an affidavit with the 
county clerks of their counties tell- 
ing how much a new car cost them. 

Upon sale of the car, they would 
be forced to file another affidavit 
telling how much they sold it for. 

Failure to file such affidavits 
would make the dealers liable to 
fines of from $2,000 to $10,000 and 
imprisonment of from six months 
to 10 years in the state peniten- 
tiary. 

A tax of 50 percent would be 
levied on all profits on a new auto- 


less than 10,000 miles. 


mobile “in excess of the standard 
factory-delivered price plus such 
registered handling, service or ac- 
cessory charges as are regularly 
approved and advertised or promul- 
gated by the manufacturer for any 
specific new car in all states where- 
in such new cars are sold.” 
Harkey said that under the pro- 
posed act, a new car would be de- 
fined as one which had been driven 





Great Dane Sales 


Great Dane Sales, Inc., Savan- 
nah, Ga., has filed articles of in- 
corporation to deal in motor ve- 
hicles and trailers. The new firm 
will begin business with paid-in 
capital of $50,000. Principals are 
George A. Mercer jr., Christopher 





Hammond jr., and E. O. Hunter. 


How to Do It 


Iowa Association Cites 4-Step Program 
Which Boosted Membership 150% 


automobile dealers belonging to 
the national association has jump- 
ed from 340 to 1,115. 

The two membership drives were 
eonducted simultaneously and 
pushed forward by the same meth- 
ods. 

When the drive began in July, 
1945, the association elected 
county directors in each of the 
state’s 99 counties. These direc- 
tors pledged their voluntary 
services to solicit members for 
both the state and national 
groups in their respective areas. 
The state association offices, 

maintained in the Masonic Temple 
building here, sent out lists of 
dealers in each county who were 


|then members of the state associa- 


tion, of the national association, 
or members of neither. 

The county directors, with the 
aid of the then-existing state and 
national members in each county, 
contacted all of the non-members 
of either association in their drive 
for new members of both. 

Second factor in the campaign 
was the holding of several regional 
meetings to which members of 
either the national or state asso- 
ciation were invited, as well as 
non-members of either. The re- 
gional meetings included dealers in 
five to eight counties and were 
held at some central location in 
each area. Twelve such regional 
meetings were held last year and 


/18 are scheduled this year. 


Various automobile finance com- 
panies acted as hosts at cocktail 
parties given just previous to the 
evening dinner which opened each 
meeting. The dinners were on a 
“Dutch” basis. Various officials of 
the state association, such as Paul 
Pritchard of Mason City, presi- 
dent; G. O. Fletcher, Cedar Rap- 
ids, executive vice-president; 
Frank Schierbrock, Davenport, 
past president, and Al Cohen, Des 
Moines, treasurer, gave short talks. 

G. H. Hesse, head of the state 
motor vehicle division, and L. B. 
Chase, head of the state dealers 
license division, also were on the 
regional meeting program. 

Third factor in the sharp mem- 
bership gain has been the publish- 
ing of both a weekly and monthly 
bulletin sent to all members. 

Fourth factor has been the work 
of V. E. Laurence of Fort Dodge, 
field manager for the association, 
who has devoted his entire time 
to contacting dealers in the field 
and helping both in the member- 
ship work and any problems the 
dealers had. 





Mass. Dealers 
Name Plunkett 


BOSTON. — William A. Plunkett 
last week was named as executive 
vice-president and manager of the 
Massachusetts State Automobile 
Dealers Assn., Inc. He succeeds Sid 
Ayers, who has become executive 
vice-president of the Massachusetts 
Bankers Assn. 


Plunkett, formerly with the Uni- 
versal CIT Corp., brings to the as- 
sociation a broad background of 
experience and interest in working 
with dealer problems, according to 
Edward H. Baker, association pres- 
ident. 








On the House . 


Spokane (Wash.) judge has ruled 


their annual me 
ciation reports 
newed for ’47. . 
ing from heart 


bers. . 





Wemhoff 
Roberts, Hudson adchief: “Think . 


Sere 


ness ...in half the time... with 
the territory.”. . . So, off to NADA 





While Congress considers tax cuts, virtually every state legislature 
is swamped with bills to raise levies; dealers must be on guard.... 


rehire a veteran as a salesman of new cars because 
his former job “does not now exist”; the veteran 
had refused a job as used car salesman... . 
Brooklyn dealers are readying their fifth an- 
nual journal. ... 
embership drive under Chairman 
Lloyd W. Scott, 


Buffalo association has added four new mem- 
. . When buyers can’t resell their new cars 
at a premium, that’s when order lists will shrink 
Here’s a nifty motto devised by Bob 


that a dealer is not required to 


Kansas dealers are starting 


of Topeka. . . . Virginia asso- 
90 percent of membership re- 
. - Paul Graves (DADA) recup- 
ailment and is now home... . 


. . and you'll do twice the busi- 
a third less calls... in one-half 
’'s powwow. 

-PETE WEMHOFF 
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WE STAND FOR: 


1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial puyment for a new 
car or truck. 1 3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
cepts of independence and the rewards of applied 





AUTOMOTIVE 





NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








A Nut to Crack 
ee On that today’s car population is over 25,000- 
“ 000, only 9 percent below 1941’s peak, emphasizes 
that: 
1. There are about 3,000,000 more cars on the road than 
anyone suspected. 


2. The immediate demand for new cars, while great, is) 


not as extensive as thought. 

3. An increasing amount of service and reconditioning 
work will be required to keep these cars running. 

4. The hazards of driving will become acute until roads, 
long out of repair due to the war, are brought up to higher 
standards. 

The last point is vitally important to those who make their 
livelihood out of the automotive industry. For on the solu- 
tion to the road-safety-parking problem depends whether 
the nation’s car population ever is boosted above the pre- 
war peak of 27,700,000. 


. ‘Most Complete’ 


UTOMOTIVE NEWS is proud of the response to its lat- 

est service to dealers—used car auction prices. We feel, 
as do readers, that the prices will enable dealers to better 
gauge market trends during a critical transitional period 
in the industry. 

This latest service—added to other topflight features such 
as production, registrations, legislation, financial, business 
management, legal, service, used cars, trucks, merchandis- 
ing, and NEWS while it’s hot—further enhances AUTOMO- 
TIVE NEwWs’ position as “the most complete automotive trade 
publication,” as readers put it. 

How Much Selling? 
-yOW much selling do you have in your service depart- 
ment? 

One analyst points out that for years sales departments 
have been attracting all those with selling aptitudes. On 
the other hand, technical, mechanical and manufacturing 
departments have been attracting those so inclined. 

The result has been a cleavage which affects the dealer’s 
service shop directly. Too often, the dealer and his me- 
chanics think in terms of the car and its use, instead of 
customers. 


On the other hand, the dealer’s service competition is | 


trained to serve the customer as well as his car. 
There’s food for thought there. 


| Has anyone suggested that it 
| might be the atomic bomb explo- 
which have upset weather 


sions r 

conditions around th e world? | 
| NOTES FROM aa ania 
| MY NOTEBOOK shout such 


| things, I will have the temerity 
| to suggest it. In Nome, they reg- 


|ister 81 degrees below zero. In 
| England and on the Continent, 
they are suffer- 


| 
} 
tempera- 

accompa- 


low 
tures, 


blizzards. The ca- 
nals in Venice 


skating rinks. 
What has 
pened the past 
few weeks in this 
country is too 
well known to all 
of us to reiterate. Could it be that 
the terrific man-made earthquake 
we let loose threw our delicately 
adjusted firmament out of align- 
ment? If so, will the bombs with 
a hundred times more power, of 
which we are now boasting, be 
capable of tilting the world on its 
axis to a point where the Arctic 
will become our tropics and the 





G.MLS. 


equator an ice-pack circling the 
globe? As Mrs. Winchell’s son 
Walter would say, “Hmmm!” 

* + * 
SOME OF MY readers have 


taken me to task for reporting 
(Feb. 10) that “car and truck pro- 
duction ... hit a new high... 
the hundred-thousand mark which 
has long been a_ goal.” They 
say the total was only 94,022 for 
that week, which is correct for 
the U. S. only, but they forget that 
I said “U. S. and Canada” produc- 
tion, which totaled 101,208 for that 
week. Of course, the facts were 
that, with 94,022, we were just 6,- 
000 short of reaching the 100,000 
mark in the United States—which 
would be quite a lot of motor ve- 
hicles if you saw them lined up 
on any main street. Maybe next 
week's issue will report a hundred 
thousand in the U. S. I hope so, 
and if it does, I want to be in the 
cheering section! 
7 * * 

MY PORT ANGELES (Wash.) 
reader, G. Palmer Swenson, took 
me to task last week for having 
suggested in an earlier column that 
an immediate cut in individual in- 
come taxes of a minimum of 20 
percent was “a must.” He said, 
quite rightly: “If I were in debt 
personally, it would be better for 
me to try to increase my income 

. and retire the debt to stop 
interest charges.” 

What he forgets is that the 
government is made up of the 
individuals he is taking to pay 
a debt which is largely owed to 
the people who pay the tax. The 
money paid in interest to these 
citizens is not poured down a 
rat-hole, it is spread out over 
all the owners of bonds who in 
turn use it to buy the products 
of our factories; thus giving em- 
ployment to millions of other 
citizens who might otherwise be 
forced into unemployment. It is 
only in a _ productive country, 
where the majority of the citi- 
zens are prosperous and able and 
willing to buy, that we can ex- 
pect to maintain the American 
standards of living. Friend Swen- 
son agrees with me that the best 
way to cut the debt would be to 
cut down the useless bureaucra- 
tic departments—all products of 
the war—which now give em- 
ployment to tens of thousands of 
political appointees. 

Well, of course, that is to be the 
first move, and Congress is mov- 
| ing in that direction. The second, 
and just as important, is the cut 
|of a minimum 20 percent from 
| the exorbitant schedules now in 
| force which I consider nothing 
| Short of confiscatory. Orchids, 
yachts and fine jewelry are all lux- 
| uries but, remember, someone has 
to produce them and that citizen 
who does is just as anxious to help 
| pay his share of the national debt 
as is Mr. Swenson.—G.M.S. 
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—— Letterbox 





‘More Sports Cars...... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name witb the assurance that it will not be 
used, if you so request. Address Editor, Automotive News. Detroit 26, Mich. 


, 








W ondering 

I was reading in a recent issue 
of Automotive News where a party 
had seen a new Hupp car. I was 
very much interested as I have 
seen 10 or 12 new cars that evi- 
dently were test cars for there 
weren’t any names to be found on 
them. 


a radically different 
last fall in Springfield, Ill. It had 
a Velie name on it. I wondered 
if it were a test car or one that 
built up for a man named 


was 
Velie. 

I was reading in AUTOMOTIVE 
News about what the new light 


Chevrolet would be named. I sug- 
gest that it be named the Grant 
after the famous General Grant 
tank that GM made for the Army. 

That illustration of the Morgan 
sport car in Automotive News was 
interesting. It reminded me of the 
old Stutz Bearcat. I don’t see why 
some of the American auto manu- 
facturers don’t make an open sport 
ear like that. I should like to see 
some more of the English cars 
illustrated, like the La Gonda, 
Aston-Martin, Vauxhall, Triumph, 
Lea-Francis, Singer, Humber, Sun- 
beam-Talbot, Healey, Alvis, Wolse- 
ley, Riley, Lanchester, Armstrong, 
Sideley, Jaguar, English Ford, and 
the Frazer-Nash.—H. L. Parker, 
Oakland, Ill. 


Excellent 

May I take this opportunity to 
compliment you on your excellent 
trade publication, which I have 
read for years? 

It was through my recommenda- 
tion that a national finance com- 
pany subscribed to AUTOMOTIVE 
News in about 1939 for all its key 





I saw a new car that was really | 
looking car) 





employes.— W. T. Browntee, At- 


lanta. 


Instructive 


Please allow me to say that J. 
B. Van Tassel’s articles are very 
instructive and thought producing. 
Several members of this associa- 
tion have commented on various 
points from time to time.—Ken- 
NETH Spry, manager, Motor Car 
Dealers Assn. of Greater Kansas 
City. 





Coming Events 


FEBRUARY 
Feb. 26-March 2—Houston, Tex. Southwest 
Automotive Show (parts and equipment). 





MARCH 

March 2-5—Tulsa, Okla. (Mayo Hotel). 
Spring meeting of the American So- 
ciety of Mechanical Engineers. 

March 10—New Orleans (Hotel Roosevelt). 
Annual meeting of Louisiana Auto Deal- 
ers Assn. 

March 19-20—Des Moines (Fort Des Moines 
Hotel). Annual convention Iowa Auto- 
mobile Dealers Assn. 

March 19-22—Houston, Tex. (Rice Hotel). 
Annual convention of American Society 
of Tool Engineers. 


March 21—Indianapolis (Claypool hotel). 


Annual meeting, Automobile Dealers 
Assn. of Indiana. 
APRIL 


Apr. 9-l1l—New York (Hotel New Yorker). 
SAE Spring Aeronautic meeting. 
Apr. 16-18—Chicago (Hotel Stevens). 

Transportation meeting. 


MAY 

May 1-2—Wichita, Kan. (Hotel Lassen) 
SAE Personal Aircraft meeting. 

May 6-10—Chicago (Stevens Hotel). An- 
nual convention and exposition of Soci 
ety of the Plastics Industry. 

May 12-15—Denver (Hotel Cosmopolitan) 
Annual Safety, Operations and Equip- 
ment Spring meeting, American Truck- 
ing Assns. 


SAE 







Tee JUDGE 
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There was a Ford Dealer named Tate, 







Who said: “Selling Fords is just great! 
Competition can't match 
This engine, quite natch, 

For this is the famed Ford V-8!” 














An affluent Dealer named Boice 
Spoke up in a satisfied voice: 
“| sell Six or V-8... 
—s< They're both of them great... 
Only Ford gives the prospect 


that choice!’ 








| Fords out Front 
with a famous V-8 = 
And q brillia nt, new 6 Said an earnest young salesman named Pyle, 


Folks say is great! ; Senna 








‘Lifeguard’ body plus looks... 
That's one for the books. 
Keeps my sales record out 


front a mile!” 





A canny old Scot in the sticks 


Said, “You fellows miss certain tricks. 















My prospects insist on 
Ford’s new 4-ring piston... ; 
And they get it in V-8 and Six.” a) ‘ .. Som 7. 
| ) . _ Theresa Ef Goze in your future 
j -* . ¥ z ‘ 4 
\ > = Sse 
Listen tothe Ford Sho t oe “S a‘ 
Columbia Network Stetions Wedoasene hese 
Said a far-sighted Doctor named Bloocher, 
ae 
i “| am through with the needle and suture. 


| I'm ambitious, and bored... 
| There’s more future with Ford... 


1 will sell folks the Fords in their Future!” 
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Slow Price Decline in Prospect... 





Used Car Stocks Mount; 
Break Held Unlikely 


(Continued from Page 1) 


Typical of comments on inven- 
tories in northern states was that 
of Warren McClure, president of 
the Michigan Used Car Dealers 
Assn.: 

“Give us two weeks of sun, and 
we'll be out of cars.” 

Consensus on the market out- 
look appears to be this: ’ 

1. A steady and reasonable de- 
cline in all used-car prices in line 
with increasing production of new 
cars. 

2. A further softening in prices 
for used ‘46s. 

3. Unusual strength in used '47 
prices, at least for a short period, 
due in part to the fact that on ’47 
cars, not yet listed in guidebook 
appraisal books, the purchaser may 
obtain two-thirds credit on the ac- 
tual selling price. 

Thus, the down payment on a 


NADA 


(Continued from Page 1) 
with a talk by Karl Richards, field 
representative of the Automobile 
Manufacturers Assn., who will re- 
port on the latest thinking of the 
industry with regard to holding 
automobile shows. 

Subjects listed for open discus- 
sion at this session are public rela- 
tions, employer-employe relations 
and association management with 
particular reference to the size of 
staff, type of personnel and the 
number of state association mem- 





Irwin to Direct 


Ford Publicity 


DEARBORN.—James W. Irwin, 
senior partner in the Chicago and 
New York public and employe re- 
lations consulting firm bearing his 
name, will join Ford Motor Co. 
March 1 as assistant to the pres- 
ident and director of public re- 
lations, Henry Ford II, president, 
has announced. 

A former newspaper editor in the 
midwest, Irwin has been in indus- 
trial work for the last 17 years. 
He has been director of public re- 
lations of General Motors’ Frigid- 
aire and other Dayton divisions, as 
well as assistant to the president 
and chairman of Monsanto Chem- 
ical Co. 


* * + 


Keith New Supervisor 


Of Packard Publicity 

DETROIT.—Appointment of Syd- 
ney J. Keith as public relations 
supervisor of Packard is an- 
nounced by Hugh W. Hitchcock, 
director of advertising and public 
relations. Keith succeeds B. M. 
(Max) Henkel, who resigned to 
enter the publication field. 

Prior to his appointment to the 
Packard post, Keith was a member 
of ¢ Automobile Manufacturers 
Assn. public relations staff. He has 
served as associate editor of AuTo- 
MoTivE News, staff writer on the 
Detroit bureau of the Wall Street 
Journal and as assistant financial 
editor of the Detroit Times. 





used '47 selling at $2,500 would be 
almost $200 less than the down 
payment on a 46 selling at $2,300. 

Some dealers had expressed the 
opinion that others were loading 
up for spring, counting on a 
spurt in the market, which may 
not come since new-car produc- 


tion is expected to be higher 
then. 
However, Lynn Wertz, of Bert 


Baker, one of the biggest opera- 
tors in the Middle West, said that 
while his inventory had doubled 
in the last 90 days, he is buying 
for today and not for spring. 

In addition, while his inventory 
was up, it was at lower prices. 
January, he said, was Bert Baker’s 
biggest month in years. 

Used-car dealing has tightened 
up, according to Wertz. Where a 
dealer might trade in terms of 
$100 jumps a month ago, today $25 
margins may swing a deal. 

McClure pointed out that while 
retail sales have been slow for a 
few weeks, there are more out-of- 
town buyers in Detroit than for 
several months. Buyers include 
those from California, Oklahoma, 
Texas, Las Vegas and Atlanta. 

Lou Cohen, Detroit used-car 
buyer, reports that ’46 prices are 
still falling on all lines. 

Here are some of the reports 
on new-car dealer inventories: 

+: . + 


HARRISBURG, PA. 
Dealers report inventory of used 
cars is up about 5 percent, as com- 
pared with a month ago. Dealers 
believe that trend will continue to 
increase a few percent a month 
from now -on. They also feel that 
prices will be stabilized in next 
month. 
+ * + 
DALLAS 
Inventories average about 20 per- 
cent lower than a month ago 
though the range as to individual 
dealers is extremely wide. While 
one or two report slight increases, 
the bulk of dealers here indicate 
downtrends prevailing. 
. * + 


CHICAGO 
The used-car inventory situation 
varies in Chicago among new-car 
dealers who are also big merchan- 
disers of used cars, but in a ma- 
jority of cases the stocks are down 
as compared with a month ago. 
* * + 


BUFFALO 
Inventories of new-car dealers 
here have shown mixed trends dur- 
ing the past month. One dealer 
reported 25 used cars on hand 
compared with eight a month ago 
while another had only one used 
car compared with 30 a month ago. 
But dealers who were not loaded 
with used cars admitted they were 
lucky since demand has fallen off 
rapidly during the last 30 days. 
+ te * 


LOS ANGELES 

Five of biggest dealers in South- 
ern California say their used-car 
stocks are up 50 percent and they 
are retailing today for what they 
were wholesaling six weeks ago. 
Reduced prices have not seemed 
to stimulate used-car buying. 








DEAN HILL 


they become the best.*’ 


of Harrisburg Motor Sales (Nash), 


Ill., was awarded a 
Plaque recently for being one of the outstanding 10-Point Nash dealers in the United 
States. At a banquet marking the presentation, Hill presented the St. Louis Nash zone 
sta@ a membership emblem in ‘‘The Best Club’’ which he had formed in an effort 
*“*to get people to do their best regardless of what it might be, for in doing their best, 


Harrisburg, 


Charlies Keller, assistant zone manager, is accepting the emblem 


in behalf of S. K. Goge, St. Louls zone manager, from Hill, W. J. McDonald, business 
manager of the St. Louis zone, on the left, and Robert Cerniak, zone service representa- 


tive, on the right, look on. 





At Nash Conference . 





TOP OFFICIALS of Nash attended the five-day conference of regional and zone sales 
officials, Left to right: H. G. Perkins, vice-president of Nash-Kelvinator; H. C. Doss, 
vice-president and general sales manager of Nash; George W. Mason, president of Nash- 
John Weiland, Nash body plant manager, 


Kelvinator; 
plant manager. 





NASH EXECUTIVES look on while R. L. 
the directions of an instructor on the Nash ‘‘600’’ front end suspension system. Left to 
right: S. K. Goge, St. Louis zone manager; R. L. Davies, Dallas zone manager; E. R. 
E. F. McCartney, central office; 
Atlanta zone manager; H. C. Doss, general sales manager; R. R. Compton, Southern 


Limb, Kansas City zone manager; 


regional » and Al 





and H. E. Long, Kenosha 


Alexander, Memphis zone manager, follows 


A. L. Christain, 





>A 


Michigan Dealers 
Eye Court Plea 


In Powers Row 


DETROIT. — An appeal to the 
courts for a mandamus order com- 
pelling Michigan state officials to 
revoke James B. Powers’ sales li- 
cense is being considered by offi- 
cials of the state’s new-car dealer 
associations. 

This was made known last week 
after Atty. Gen. Eugene F. Black 
and Secretary of State Fred M. 
Alger jr. turned down a petition 
demanding the license revocation 
on the ground that it was issued 
illegally last month. 

The petition, filed with Black by 
the Michigan Automobile Dealers 
Assn. and the Detroit Auto Dealers 
Assn., charged that the license was 
issued without a 30-day waiting 
period required by the state licen- 
sing act. Powers is a Pontiac deal- 
er in Detroit. 

In a joint statement, Black and 
Alger declared that Powers’ pay- 
ment of a $34,185 sales tax claim 
“closed the case as far as the 
state is concerned.” Michigan is 
not “going to become a party to 
the prolonged private dispute 
between the associations and Mr. 
Powers,” they added. 

Frank Herrick, MADA executive 
secretary, indicated that a possible 
appeal was under study for a man- 
damus order forcing Alger to re- 
scind the license. Association offi- 
cials will discuss the problem 
after the NADA convention, he 
said. 

Powers, contending that his li- 
cense application had been on file 
since 1944, has asserted that the 
petition was founded on “legal 
technicalities.” 

“I have paid in full the state’s 
claim for back taxes,” he said. 
“As a result, my license has been 
returned and my dealings with 
the state are ended. The case is 
closed.” 

Powers’ license was rescinded in 
the summer of 1944 by former 
Secretary of State Herman H. 
Dignan, who based his action on 
the dealer’s delinquency in return- 
ing sales tax funds to the state. 

Until the license was reinstated 
six weeks ago, Powers operated 
his dealership under a court in- 
junction. 


‘‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—George Soule, But- 
ler Nash Co., Butler, Pa. 





THE LIGHTER SIDE 
precedence over the bli 
during the Nash sales conference last week 
when Roy Boscow, well-known West Coast 
golfer and western regional manager, said 
he had heard of Milwaukee's ‘‘unusual 
weather’’ and had come fully prepared. 
The 15-inch snowfall was accompanied by 
a temperature of 10 below zero. Drifts 
were as high as 11 feet. The redcap Bos- 
cow hired to taxi him to the hotel thought 
he was a movie star. The redcap refused 
pay, but asked Boscow for an autographed 
copy of this picture. 


Marcus Is Confirmed 


To Wis. Vehicle Post 

MADISON, Wis.—The Wisconsin 
senate in a unanimous vote has 
confirmed Gov. Walter S. Good- 
land’s nomination of Ben Marcus, 
of Muscoda, for a six-year term as 
commissioner of the state motor ve- 
hicle department. 

Marcus, commissioner for the 
last three years, was refused con- 
firmation for a permanent appoint- 
ment by the senate two years ago. 


at Nash took 
d in Mil Ih 











3 Top Officials 
Change Posts in 
Goodyear Shift 


AKRON.—tThree changes in the 
top management of Goodyear Tire 
& Rubber were announced last 
week by P. W. Litchfield, chairman. 

These changes included the resig- 
nation of Cliff 
Slusser as vice- 
president in 
charge of pro- 
duction and as a 
member of the 
board. He will 
continue with the 
company as vice- 
president and 
general manager 
of the subsidi- 
aries which oper- 
ate Goodyear’s 
domestic textile plants and coal 
mines. 

Slusser is succeeded on the board 
and as vice-president in charge of 
production by Russell DeYoung, 
who has been vice-president and 
general manager of Goodyear Air- 
craft Corp., a subsidiary. 

Fred W. Climer was elected to 
a new vice-presidency of the parent 





Cliff Slusser 





Fred W. Climer 


Russell De Young 


company in charge of industrial 
relations. He moves up from the 
position of assistant to the presi- 
dent where he has had charge of 
personnel and labor relations. 

Slusser joined Goodyear in 1911, 
as a clerk in the superintendent’s 
office. In 1926, when Litchfield ad- 
vanced to the presidency of the 
company, Slusser became _ vice- 
president and factory manager. He 
was made a member of the board 
of directors in 1932. 

From 1928 to 1932, DeYoung 
worked part time in the Goodyear 
plants and, upon graduation from 
college, continued as a member of 
the production squadron. He be- 
came assistant to the president of 
Goodyear Aircraft in 1940. 

Climer joined Goodyear in 1917. 
In 1921, he was appointed emply- 
ment manager and in 1923 was ad- 
vanced to the post of personnel 
manager. He spent four years, 
from 1930 to 1934, as general super- 
intendent of the Goodyear plant in 
Argentina, returning to Akron to 
resume his position as personnel 
manager. 





Stolen Cars 

As a free service to its read- 
ers, Automotive News will carry 
descriptions of cars stolen from 
auto dealers. 

To make this service effective, 
dealers should wire us at once 
a description of the cars, includ- 
ing engine and serial numbers. 
We will carry the descriptions 
with the dealer’s name, advis- 
ing other dealers to check with 
the victim before purchasing 
the cars involved. To avoid con- 
fusion, dealers who list stolen 
cars should report recoveries 
promptly. 











GEORGE BYERS, head of George Byers 
in Detroit. On the left, left to right, are N. 








(De Soto-Plymouth), Columbus, 


Sons, Inc. 
O., recently took a group of his associate dealers on a trip through the De Soto factory 


F. Kerns, C. L. Redifer, J. H. Clevenger. 


On the right, left to right, are Don Erpelding, De Soto advertising department, 8S. H. 
Jolliffe, George Byers, Jack Rogers, George Byers jr. and E. W. Sarver. 
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a auto men realize that selling isn’t always going for luxurious, smooth-riding comfort. 


al to be as easy as it is today. 


ns § we &§ ae 


That’s the reason it’s first choice in auto cushioning, 


Dealers selling cars equipped with Airfoam cushioning 
say it’s a wonderful plus—one that will be even more 


valuable when the real sales battle begins again. 


For Airfoam was the first latex cushioning used in 


automobiles. It’s been longest and most extensively 


advertised. It’s best known to the public—most wanted 


as well as in the best train, plane and hotel accommo- 
dations, and home furnishings, too. 


If the car you are selling has Airfoam now, be sure to 
make the most of it. If it hasn’t, tell your manufacturer 
that you’d like to have it. Airfoam can be incorporated 
in new models with negligible production changes. 



































| GLORIOUS COMFORT— Its live buoyancy soaks up bumps and 
jolts; like riding on air. 
LONGER WEAR — Lasts far longer than other types of cushioning; protects 
| upholstery, too. 
GOOD-AS-NEW LOOKS—ALWAYS-— Doesn’ *k ith usage; 
| COMFORT SECRET OF AIRFOAM maine . hae se or ee eS ee 
been? 1olds its shape indefinitely. 
—Note how it “gives” to slightest pressure, ‘ 
providing restful support that insures com- 
plete relaxation. COOL — Air circulates through millions of interconnecting cells. 
oe 





OD, YEAR 


THE GREATEST NAME IN RUBBER | 
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Station Wagon Rise 
Poses Questions 





By A. H. Allen 


INCREASING POPULARITY of the station-wagon type 
of automobile among a wide range of buyers may have in- 
teresting connotations on future car design. It could mean 
a lot of things—need for a vehicle which will accommodate 
more luggage, sportsmen’s gear and such like; desire for a 


conveyance which will load 
more persons, including cov- 
eys of children who are al- 
ways pretty much on the move 
these days; or a utility-type vehicle 
which combines commercial and 
passenger facilities. 

The conclusion might also be 
drawn that many car owners are 
becoming tired with conventional 
types of coupe and sedan models 
comprising the bulk of motor car 
production over the past 15-20 
years, and are deciding they want 
something exclusive which will not 





BALA-CYNWYD, northwestern suburb of Philadelphia, now boasts one of the most 
modern automobile sales and service headquarters, recently completed by Thomas-Coult, 
Inc., newly appointed Dodge-Plymouth dealer. The building occupies 19,000 square feet 
of a total 26,000 square foot plot, with 11,000 square feet devoted to new car and acces- 

displays and 8,000 square feet to service. 





> 
> 








meet up with so 
many carbon 
copies. 

In any event, 
builders are 
stepping up 
their station 
wagon pro- 
grams, although 
meeting much 
trouble in ob- 
taining  suffi- 
cient numbers 
of bodies. Fisher 

Body, for example, is planning 
to build Chevrolet wagons at its 


A. H. Allen 


sory disp 








Cleveland plant, and already has 
placed contracts for materials 
and parts covering an initial lot 
of 1,800. Ford is attempting to 
increase body output at its Iron 
Mountain (Mich.) plant, and 
outside suppliers for Plymouth, 
Pontiac, Buick, Olds, Chrysler 
and others are being spurred to 
move their production upward. 
Meanwhile, Willys- Overland is 
going great guns on an all-steel 
type of station wagon in its Toledo 
plant, building close to 125 units 
daily. Bodies currently are being 





supplied by Hayes Mfg. Co. in 
Grand Rapids, Mich., but Willys 
eventually plans to take over this 
phase of production at Toledo, once 
a new press plant is functioning. 
A number of interesting modifica- 
tions of the basic Willys station 
wagon design might be worked 
out to advantage, although as long 
as present demand is_ sustained 
there would not appear much point 
in pressing them. 

Packard is understood to be con- 
templating a new type of closed- 








IT’S RUMORED THAT 
your 1948 car will have a television set! 


“T’m afraid not!’’ says Joe LaMarsh, Chief Engineer of Stewart- 
Warner Television Research Staff. ‘‘We are now producing 
television sets in quantity for homes but practical limitations 
as well as cost, not to mention driving safety, preclude tele- 


vision for your car in 1948.” 





IT’S RUMORED THAT 


one state capital in the U. S. can’t be reached by train, has no 


railroad facilities! 


We scoffed at that till we checked—and found it true! The 
capital is Santa Fe, New Mexico, and railroad passengers have 
to get off at Lamy and be taken to Santa Fe by bus or other 


conveyance. 


Contributed by F. E. Nolen, Colyear Motor 


Sales Company, Los Angeles 








IT’S RUMORED THAT 
° a driver in Oklahoma discovered oil in his car! 


The way some old cars pump oil, that’s no joke, son. And that’s 
why so many Doctors of Motors insist on installing Perfect 
Circles. Because they know that the right combination of P.C.s 
will restore power, save gas, control oil flow perfectly, regard- 
less of make and model, type of service and condition of engine! 





IT’S RUMORED THAT 
a racing car only 12 inches long can go 100 mph! 


“Right!’’ says Herman G. Fox, president of the San Francisco 
Model Midget Association. “In fact, one of our entries was 
officially clocked at 116.7 mph last season. Incidentally, the 
Perfect Circles used in‘these miniature cars are only % of an 


inch in diameter!”’ 











The Perfect Circle Company, makers of Perfect Circle Custom Made Piston Ring Sets, will pay fifty dollars 
($50) for each rumor, fact or fiction, accepted for this page. Send your rumor to Rumor Page, Perfect Circle, 
Hagerstown 5, Indiana. All contributions become our property and cannot be returned or acknowledged. 








' car design which may reflect the 
station-wagon influence. 
* * oF 


Higher Output Should 


Reduce Costs 


| ONE OF the main drawbacks to 
‘ better volume in the station wagon 
, field is the high prices which these 
| models command. Since most of 
them originally were developed for 
the so-called carriage trade, there 
has been no tendency to economize 
on costs. Higher projected output 
could easily result in some price 
reduction and a broadening of the 
market. 

As long as the trend of popula- 
tion is toward suburban areas 
and country homes within com- 
muting distance of a metropol- 
itan center, an expanding mar- 
ket for the station-wagon type of 

tor car certain. 


GM Cars Tested 


‘Down Under’ 

THIRTY - ONE engineers and 
their families—68 persons in all— 
representing various groups which 
have been at work on General Mo- 
tors’ Australian car program since 
early 1945, sailed recently for Mel- 
bourne from Vancouver, B. C. They 
took with them three test cars, 
which were built in Detroit and 
tested at the GM proving grounds. 
The cars will be put through their 
paces in Australia, along with three 
more like them built there of Aus- 
tralian materials for test purposes, 
before production is started. 

The engineers were recruited 
from inside and outside the cor- 
poration, and worked with other 
specialists from General Motors 
Holdens Ltd. the Australian 
affiliate company. The combined 
group was the largest contingent 
from GM Overseas Operations 
ever to set sail for foreign shores 
at one time. 

The car is a light six, with valve- 
in-head engine, patterned after 

Chevrolet but reduced considerably 
in weight to meet special condi- 
tions prevailing in Australia. 


Indiana U. Joins 
U. S. in Program 


For Small Firms 


WASHINGTON. — Formal begin- 
ning of a comprehensive program 
of cooperation in the interest of 
small business was announced here 
last week by Dean A. M. Weimer, 
of the School of Business of Indi- 
ana University, and J. L. Kelly, di- 
rector of the Office of Small Busi- 
ness of the Department of Com- 
merce. 

Beginning on a “definitely experi- 
mental basis,” the program will be 
developed throughout Indiana, 
Dean Weimer said, utilizing facili- 
ties of the university's seven off- 
campus centers as well as those of 
the Bloomington campus. Under 
the plan, it will bring together the 
technical knowledge of the bureau 
of business research, the opera- 
tional “know-how” of trade asso- 
ciations and the local understand- 
ing of chambers of commerce, and 
make all these facilities of more 
direct assistance to the owners of 
small businesses. 

“The university’s Bureau of Busi- 
ness Research, under the direction 
of Prof. George W. Starr, will be 
the central coordinating agency for 
the university’s part in this pro- 
gram,” Dean Weimer said. “Prof. 
Starr’s wide experience in serving 
the needs of business in Indiana 
will be of great value in the de- 
velopment of the program.” 

“Although the veteran student 
situation is taxing facilities and 
faculty to the limit today,” Dean 
Weimer continued, “it is planned 
that this cooperative arrangement 








will later include short refresher 
courses for small businessmen 
which will probably be offered 


through the university's off-campus 
centers.” 

Kelly explained that under long- 
term planning the program may 
be expanded eventually to provide 
small businessmen in all parts of 
the country with ready access to 
current facts and trends, up-to-date 
management counseling and busi- 
ness management conferences. 


Dow Is Bobbi Dealer 
Wilmot S. Dow, Waldoboro, Me., 
has been appointed dealer for the 
Bobbi-Kar in Lincoln and Sagadhoc 
counties. 
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Flying businessman prepares to take off from company runway in his Stinson Flying Station Wagon to cover his 3-state sales territory. 


_..the new STINSON Flying Station Wagon / 


ow, FoR “47, Stinson presents another outstanding 
N 21st Anniversary plane in addition to the luxurious 
t-place Voyager. 

The second thrilling new plane is the husky Stinson 
Flying Station Wagon—America’s first “workhorse” 
personal plane—a “‘fly-anywhere” plane with all the 
comfort features, dependability, and inherent stability 
of the famed Voyager. 

If you're a flying businessman, you'll weleome this 
superb carry-all plane. 

If you’re a farmer or rancher, the Flying Station 
Wagon is just what you need for hurry-up trips to get 
equipment parts and other “needed-now” supplies. 
And on vacation, hunting, or fishing trips, there’s room 
for all the duffle you'll want to take along. Rear seats 
readily replaceable to make it a four-place plane. Like 
the de luxe Voyager, this new Stinson is... 


a proved personal plane—improved for '47! 


It carries a useful load of 1006 lbs. Cruises at 125 m.p.h. 
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Maximum speed, 133 m.p.h. Take-off run, only 620 ft. 
Rate of climb, 650 f.p.m. Service ceiling, 13,000 ft. 
Stops in 290 ft. after landing. 

Flaps for quick take-offs and slow, short landings 

. built-in wing slots for safety. Inherently spin- 
resistant. Two-way radio, with dome loud-speaker. 
Starter, hydraulic brakes, soundproofed cabin, and 
many other de luxe features. 

See your Stinson dealer—today. Fly the new Flying 
Station Wagon — learn how easily you can buy it— 
how economical it is-to own. Write for illustrated bro- 
chure to Stinson Division, Consolidated Vultee Air- 
craft Corporation, Wayne, Michigan. 


Stinson 


FOR 21 YEARS—AMERICA'S 
GREATEST NAME IN PERSONAL PLANES 






















The Stinson Flying Station Wagon is your own personal 
“cargo” plane! Reinforced cargo compartment (24 cu. ft.) 


in 2-tone plywood paneling, equipped with tie-down straps. 
Side-loading baggage compartment offers additional 11 
cu. ft. of carrying space. 
Capacity: pilot and 600 cargo pounds, or pilot, 1 passen- 
ger, and 500 cargo pounds. The two rear seats can be replaced 
in 5 minutes’ time. 
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—el America is welcoming the 


_ CHEVROLET! 
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Dea lers report a record reception lo tts 


BIG-CAR QUALITY 
AT LOWEST COST 


now made even bigger-looking, even better-looking 
even more beautiful and desirable in every way 
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Today, Chevrolet dealers everywhere are displaying other cars in its field. And above all, it reveals 


the newest creation of America’s largest producer that sterling Big-Car quality—in every phase and 


of automobiles—the new Chevrolet for 1947— feature, in every part and pound of material — 


offering an even greater measure of BIG-CAR which buyers agree is exclusive to Chevrolet in 


QUALITY AT LOWEST COST! its price range. Yet here’s the /owest-priced line 


in its field! 





They report that people are saying it’s the 


biggest-looking and best-looking Chevrolet ever built. How greatly these values add to the value of 


For it’s more beautiful in every way, inside and the most desirable franchise in the industry! 


, . CHEVROLET MOTOR DIVISION, General Motors Corpore 
out. It’s designed to out-style, out-value, out-save all “A6ts uicccah CTC 


(foe at 
CHEVROLET 
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AMA Puts Patent in Its Place 


Enlightened Policy of Licensing Sets Auto Makers Free 
To Develop Their Product in Peace 


By Bob Finlay 

Managing Editor 
bp subject of patents is an im- 
portant function of the Auto- 
mobile Manufacturers Assn.—yet 
the important thing seems to be 
to make patents less 


No. 3 ; 
important. 
Ge Series Big, kindly Wik 


liam S. Knudsen 
summed up the industry feeling in 
his testimony be- 
fore the Congres- 
sional National 
Economic Com- 
mittee in 1938 
when he was 
president of Gen- 
eral Motors: 

“We are in 
the business of 
building auto- 
mobiles, not ex- 
ploiting pat- 
ents.” 

Before the same committee, C. 
F. (Boss) Kettering, head of GM’s 





# 


George Arvedson 


jresearch laboratories, gave a clue, 
too, to the spirit that has brought 
progress in the auto industry. 

“We don’t lock up our labs,” said 
Kettering, “for the reason that we 
would lock so much more out than 
we would lock in.” 

The present enlightened attitude 
of the auto makers goes back to 
the start of the industry when the 
makers lived in the shadow of the 
Selden patent monopoly. 

Since Henry Ford dispelled that 
shadow there have been nearly a 
quarter-million grants of patents 
—or monopolies—and yet no mo- 
nopoly in the auto industry. 


Three Approaches 
Today there are three approaches 
toward patents in the industry: 
1. A free cross-licensing agree- 
ment administered by AMA, with 
George Arvedson as head of AMA’s 
patent section. This covers all the 





auto makers except two. 
2. Ford’s policy of licensing any- 





one to use its patents free of 
charge. 

3. Packard’s system of licensing 
anyone for a reasonable fee. 

Ford is the only auto maker not 
a member of AMA. Packard is a 
member of AMA but not of the 
cross-licensing agreement. The free 
licensing provisions of AMA’s 
agreement extends only to signers 
of the agreement. 

However, the policy of all the 
makers on patents is generous 
to anyone who wants to use 
them. 

AMA’s agreement is frequently 
misunderstood. 

Part of the difficulty is that 
writers of newspaper headlines, 
limited by space, have adopted the 
practice of referring to the sys- 
tem as a “patent pool.” Actually, 
it is the opposite of that. 

ca ok * 


| ha ESSENCE, when the agree- 
ment was put into force in 1915, 
the auto makers said: 








“We will authorize AMA to 
grant licenses to any vehicle 
maker who is a member of AMA 
and who will enter the agree- 
ment.” 

There has been some dispute as 
to just how valuable the patents 
in the cross-licensing agreement 
are, but this much is clear: 

Whatever the value in dollars, 
the spiritual value was incalculable 
at the time the auto makers were 
developing their products. 

It freed the minds of the auto 
makers to build better cars 
rather than worry about who 
had rights to what. 

However, the patents in the 
agreement are only part of AMA’s 
job. The great bulk of patents are 
outside the industry. While the 
auto makers haven’t sued each 
other, they have been sued by out- 
siders. 

In this connection, it should be 
explained that the U. S. Patent 
Office does not have the facilities 
to check previous use of a device 
upon which a patent application 
is made. 

To fill the gap, AMA built up 
one of the greatest patent libraries 
in the world. It contains: 
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Beeter automobile dealers everywhere 


choose the Kent-Moore Department Service 


Merchandiser. This unit is but one of the 


many items of 


modern equipment service 


engineered by Kent-Moore for today’s auto- 


mobile service department. 


i} KENT-MOORE | 
| om z ! 


OANIZATION 
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i. DETROIT, U.S.A. 2 
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Kent-Moore Service Merchandiser 

















Write Kent-Moore for Descriptive Literature 


KENT-MOORE ORGANIZATION 


INC, 
ENGINEERS AND MANUFACTURERS OF SERVICE TOOLS AND EQUIPMENT 


Executive Offices: 
Factories 


GENERAL MOTORS BLDG. e 
& General Offices: 


DETROIT 2, 
JACKSON, MICHIGAN 


MICHIGAN 





1. Literature on autos in a 
countries. 

2. 50,000 auto catalogs. 

3. 70,000 books besides period: 
cals. 

4. 800,000 U. S. patents. 

Members accused of infringing 
patents are asked to report to 
AMA, where an exhaustive search 
is made of literature to see if the 
device in question had been used 
previous to the date of the patent 

Memories Jogged 

In addition, in the early days 
AMA would check with engineers 
to see if they remembered any car 
that used the device previously. 
Often, AMA would get a clue that 
enabled it to track down previous 
use. 

However, AMA’s policy was al- 
ways to be fair to the outside 
inventor, lest he stop inventing. 
If it were determined that an 
inventor had a fair claim, AMA 
would urge that he be paid. 

Oddly enough, Arvedson, who 

heads the present enlightened AMA 
patent system, was a member of 
the law firm which represented 
the Assn. of Licensed Automobile 
Manufacturers when that group 
was fighting Ford in the Selden 
patent case. 

Oddly, too—or perhaps not, if 
you understand lawyers—Freder- 
ick Fish, head of that law firm, 
Fish, Richardson and Neave. was 
the man who advised auto makers 
to adopt its present enlightened 
policy on patents. 

* * 


ARVSOeON had joined the law 
firm in 1909 after eight years 
at Harvard. He remained with it 
while it was counsel for the Na- 
tional Automobile Chamber of 
Commerce until 1920, when he 
joined the association as general 
counsel. 

A staff of five now helps Arved- 
son keep up to date this great 
catalog of knowledge about the 
auto. Usually, there are 11 or 12 
in the department, but automotive 
patent development came to al- 
most a standstill during the war. 

At present, AMA and the auto 
makers are working on a new 
cross-licensing agreement which 
may bring in new inventions. 

The first agreement signed in 
1915 took in the patents the mak- 
ers then held, as well as future 
patents that might be acquired in 
the ten-year life of the agreement. 
In 1925 the agreement was ex- 
tended to 1930, but it did not in- 
clude new patents to be acquired 
in the period. The extension in 
1930 took in the patents of 1925-30, 
but not future patents. That was 
the last agreement to take in new 
patents, although the agreement 
was extended for five years in 1935 
and for several periods of six 
months and a year to cover the 
period from 1940 through Decem- 
ber, 1946. 

It is contemplated that the 
new agreement will take in pa- 
tents of 1930 to 1940. The short 
extensions from 1940 to the pres- 
ent were attributed to war un- 
certainties. 

The first agreement carried a 
provision that revolutionary pat- 
ents might be classified as Class B, 
and kept out of the arrangement, 
but no patent was ever so classi- 
fied. 


Selden Grab 
Behind this enlightened story of 
auto development lies another 


story- -the Selden attempt to make 
all the auto makers pay tribute. 

The story goes, according to Ar- 
vedson, that George B. Selden, a 
Rochester (N. Y.) patent attorney, 
went to the Philadelphia Exposi- 
tion, the world’s fair of its day, 
in 1876. There he was inspired by 
the possibilities of the internal 
combustion engine. He began a 
study of the engine and in 1878 
applied for a patent. The patent 
office rules then allowed an inven- 
tor two years to amend his claims 
should the patent be rejected. (The 
period was later reduced to six 
months.) 

Selden kept amending his claims 
over two-year periods until finally 
he got a catch-all patent in 1895 

There were few makers then, 
but by 1902 a number of auto 
concerns were going, including 
Apperson, Duryea, Winton, Olds 
and the Detroit Auto Co., with 
which Ford was affiliated. 

In that year, a Hartford concern 
the Electric Vehicle Co., was seek- 
ing additional capital for expan- 
sion. It decided that if it had an 

(Continued on Page 38, Col. 1) 
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What Veronica wants most 
is a nurse... 









is a screen-test... 


You enthuse your salesmen, you get distribution in better outlets and 
greater co-operation in all of them, you speed turnover and build 
bigger sales and profits, when your advertising is geared for maximum 
effectiveness on the largest number of your dealers’ best prospects. 

That's why you get more of what you want in Chicago when you 
build your promotion around the Tribune—the newspaper which gives 
your dealers’ best customers and prospects more of what they want. 

Every day of the week, the Tribune’s forthright reporting and its 
dynamic editorial personality attract the attention of the people who 
account for the bulk of the sales made in auto showrooms and home 
appliance outlets in every neighborhood and suburb of Chicago. 

On weekdays, the Tribune sells from 515,000 to 735,000 more 
copies than other Chicago daily newspapers. On Sundays, the Tribune’s 
plurality of total circulation over other Chicago Sunday newspapers 
ranges from 375,000 to 1,030,000. 

The Tribune is the only Chicago newspaper that delivers the equiva- 
lent of majority coverage of all the families in Chicago and suburbs. 
In addition, its important coverage of cities and towns adjacent to 
Chicago has made it a regional medium famed for its ability to build 
brand preference and win dealer support thruout the central states. 

To get more top notch dealers to want your franchise and vigorously 
push your product or line in Chicago, to get more of what you want, 
with maximum effectiveness and economy here, build your promotion 
around the Tribune. Rates per line per 100,000 circulation are among 
the lowest in America. 


December average net paid total circulation: Daily, Over 1,040,000 — Sunday, Over 1,500,000 


What Mike wants most 
is a champ... 


What Mabel wants most 


is a motorcycle... 


Better dealer co-operation? 


A pepped-up sales force? 


Faster turnover? ae WH AT? 


What is it you 
want most, 
Mr. Advertiser 


You get more of what you want in Chicago 


when you build your promotion around the 


Chicago Tribune 





More new passenger cars were sold in Cook County (Chicago) in 
pre-war years than in any other county in America. In this big- 
volume market, the Tribune is the one newspaper which delivers 


the equivalent of majority coverage of all the families. 


Chicago Tribune representatives: H.N. King, 810 Tribune Tower, Chicago 11—E. P. Struhsacker, 220 E. 42nd St., New York City 17—Fitzpatrick and Chamberlin, 155 Montgomery St., San Francisco 4—W.E. Bates, Penobscot Bidg., Detroit 26 


MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., FIRST 3 MARKETS GROUP, AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 





What Pinky wants most 


Wider distribution? 
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Deductible Levies 


Exemptions Listed by AAA in Booklet Designed 
To Aid Dealers in Tax Returns 


WASHINGTON.—A booklet de- 
signed to inform automobile deal- 
ers of income tax exemptions 
available to them has been pre- 
pared by the American Automo- 
bile Assn. here. 

Particularly designed to accom- 
modate dealers and traveling men 
throughout the country, the book- 
let lists such deductible items as 
gasoline tax according to states 
and the rate per state. 

Whether a car owner may de- 
duct in his federal income tax 
return the various deductions ex- 
plained in this folder depends in 
part upon specific provisions of 
law and in part on the method 
he uses in making his return. 

By special provisions of the law, 
a dealer may deduct, in comput- 
ing his adjusted gross income, al- 
lowable taxes, interest, and other 
expenses incurred in carrying on 
a trade or business or in the pro- 
duction of rents or royalties. 

For this purpose, an employe is 
not regarded as being engaged 
in a trade or business. However, 





he may deduct, in computing his 
adjusted gross income, two types 
of expenses — traveling expenses 
and reimbursed expenses. 

Travel expenses, including cost 
of meals and lodging, are fully de- 
ductible if incurred while away 
from home on his employer's busi- 
ness. Other expenses (other than 
travel) incurred in the employer’s 
business are deductible in arriv- 
ing at adjusted income only to the 
extent that they were reimbursed 
by the employer and included in 
the employe’s income. 

If an employe incurs non-travel 
expenses in the business of his 
employer but does not receive re- 
imbursement for such expenses, 
they can only be deducted if the 
employe itemizes his deductions on 
page 3 of form 1040. 

The car owner may deduct any 
allowable losses resulting from 
the sale or exchange of prop- 
erty. 

Whether the car owner can de- 
duct from his adjusted income cer- 
tain nonbusiness expenses for his 


A. B. Henriquez & Cia (Ford), Oaracas, 


The second story is accessible Gscngh 6 a 12- 








ARCHITECT'S PRAWING of the new building which will be completed shortly for 


Venezuela. The structure, costing about 


$400,000, covers 43,056 feet on the main floor and 20,000 feet on the second floor. 


ton hy pestesnste platform. 





car (other than those incurred in 
earning rents or royalties), depends 
on the method he uses in making 
his return. 

If he uses his withholding state- 
ment, Form W-2, as a return, or 
if he files Form 1040 and uses the 
tax table or the standard deduc- 








tion, then he may not deduct any 


allowable nonbusiness expenses or 
allowable personal expenses such 
as contributions, medical expenses, 
taxes, interest, casualty losses, de- 
duction for blind and other mis- 
cellaneous items because he will 
receive the benefit of an allowance 
in lieu of such allowable personal 
deductions. 








TO HELPA(!}1] CONTROL 
YOUR TIME SALES 





Popular interest in “SPECIAL INVESTIGATOR”’ is increasing, and the millions who hear this 
exciting drama every Sunday night over approximately 300 Mutual Network stations, 
also hear this message . . . 


“DON'T BORROW TO BUY—TAKE TIME TO PAY. 
FINANCE YOUR CAR THROUGH YOUR DEALER’ 


COMMERCIAL CREDIT CORPORATION 








|Toledo Dealers 


Sign Wage Pact 
At $1.35 An Hour 


TOLEDO, O.—Matt Tank, presi- 
dent of the Toledo Automotive 
Trades Assn., reports that a new 
wage contract covering 33 new- 
car dealerships was signed last 
week by union representatives of 
700 dealer employes and the TATA. 

The terms of the new contract 
call for a 40-hour week with time 
and a half for overtime, and the 
following wage schedule: Mechan- 
ics will receive $1.35 per hour and 
50 percent on all flat rates; parts 
counter men will get wages run- 
ning from 90 cents to $1.10 per 
hour; garage men, including por- 
ters, etc., 85 cents per hour; wash 
rack and car polishers, 85 cents 
per hour, and lubrication workers, 
90 cents an hour. 

It was also agreed to allow one 
week’s vacation after one year’s 
service and two weeks’ vacation 
after three years’ service. 

The settlement, agreed upon by 
the TATA, Teamsters Union-AFL 
and the International Assn. of Ma- 
chinists, was a result of a com- 
promise, Tank reported. The ma- 
chinists previously had demanded 
that wages be boosted to $1.65 per 
hour. 


OF ae 
Edison's Sagacity 
In 1895, Inventor Predicted 


Future of Motor Cars 

DETROIT.—The remarkable sa- 
gacity of the late Thomas E. Edi- 
son, who would have been 100 
years old this week, is_ self-evi- 
dent in a resurrected article from 
the December, 1895, issue of Horse- 
less Age. It was the second issue of 
that magazine. 

Horseless Age reported ‘the re- 
sults of an interview, in which the 
famous inventor discussed a num- 
ber of prominent topics of that 
time including motor carriages. 

“Talking of horseless_ vehicles,” 
the wizard said, “by the way, sug- 
gests to my mind that the horse 
is doomed, yet the animal shows 
a greater economy of force than 
man, for 70 percent of the energy 
of the horse is available for work. 
But the horseless vehicle is the 
coming wonder. 

“The bicycle, which 10 years ago 
was a curiosity, is now a necessity. 
It is found everywhere. 

“Ten years from now you will be 
able to buy a horseless vehicle for 
what you have to pay today for a 
wagon and a pair of horses. The 
money spent in the keep of the 
horses will be saved, and the dan- 
ger to life will be much reduced. 

“Will these vehicles be run by 
electricity?” 

“I don’t think so,” said Edison. 
“As it looks at present it would 
seem more likely that they will 
run by a gasoline or naphtha mo- 
tor of some kind. It is quite pos- 
sible, however, that an electrical 
storage battery will be discovered 
which will prove more economical, 
but at present the gasoline or 
naphtha motor looks more prom- 
ising. 

“It is only a question of time 
when the carriages and trucks of 
every large city will be run with 
motors. ’; 

How right he was. 


Browning ae 


L. A. Parts Visit 


LOS ANGELES.—Albert J. 


Browning, Ford Motor Co. vice- 
president and director of pur- 
chases, will lead a contingent of 


16 purchasing agents from the 
Ford home office in Dearborn, who 
are coming here to place orders 
with California manufacturers for 
Ford parts worth in excess of $50,- 
000,000 annually. 

Announcement that Browning 
would personally attend was made 
by K. T. Norris, president of the 
California Manufacturers’ Assn., 
who is representing the organiza- 
tions which are primary sponsors 
of the event. The exhibit of 2,600 
parts which Ford plans to pur- 
chase in California will be held 
in the Ambassador hotel, Feb 
19-20. 





‘‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—George Soule, But- 
ler Nash Co., Butler, Pa. 
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Dealer Business Counsel 


New-Car Delivery Expense Is Found © 
Under Prewar Average 


By J. B. Van Tassel 

HEN a customer takes deliv- 

ery of a new car, he expects 
perfect performance for the first 
few months. During this time, he 
usually keeps it 
well polished, lu- 
bricated and well 
oiled. He _ takes 
great pride in its 
ownership and 
tells everybody 
he knows what a 
swell car it is 
and where he 
purchased it. 
Right here is 
where goodwill 
of the dealer who 
sold the car is made or not made, 
depending largely on the care with 
which the new car was made ready 
for delivery. Also, this is the time 
when your service department has 
a swell opportunity to sell the 
owner a lubrication agreement and 
retain him as a permanent cus- 
tomer of yours, not only for serv- 
ice and parts, but for repeat new 
car business. 

However, before the owner will 
become a steady customer of 
yours and continue to buy your 
service and parts, it is necessary 
that his new car give him top 
performance at least at the start, 
and this cannot be accomplished 
unless a good job of preparing 
the car for delivery has been 
done by your service department. 

From statements that we have 
received from dealers for analyza- 
tion, the expense for the prepara- 
tion of new cars for delivery has 
averaged $8.30 per $1,000 of new 
car FOB volume. This compares 
with $9.29 before the war and is 
taken from several studies made 
by the writer. The fact that labor 
charges are greater now than they 
were before the war means that 
on a comparative basis the margin 
between the prewar figure and the 
postwar figure is even greater than 
the difference shown between the 
amounts of $8.30 and $9.29. 

* * * 





4. B. Van Tassel 


Source of Complaints 


Must Be Corrected 


cas reduction in the expense of 
preparation of new cars for de- 
livery would surely indicate that 
either less work and money were 
being spent for the preparation of 
new cars for delivery now, or that 
the new cars of today do not re- 
quire as much work in getting 
them ready for delivery as they 
did before the war. Personally, I 
would recommend that a thorough 
investigation be made by every 
dealer as to how much work is 
actually being performed in the 
preparation of a new car for de- 
livery, as compared with the re- 
quired amount of work as desig- 
nated by the factory service engi- 
neers. Also, it might be a good 
idea to follow up those new car 
owners who have not come back 
for service (and probably gone 
somewhere else) as to how they 
liked the performance of their new 
car. 

Complaints from owners re- 
garding poor performance from 
their new cars should all be re- 
ferred to the dealer or the gen- 
eral manager in every case and, 
where it is found that the trou- 
ble was due to a poor prepara- 
tion job, every effort should be 
made to correct the source of 
this trouble and see to it that it 
does not happen again. In many 
cases, where a dealer tries to 
save a little money here or there 
on the preparation of a new car 
for delivery, he will usually spend 
twice as much in new car policy 
expense in making the adjust- 
ment and trying to satisfy the 
customer. 

Adequate preparation, therefore, 
is sound selling, plus good econ- 
omy. Inadequate preparation is not 
only costly in higher gratis policy 
expense, but also in the loss of 
goodwill of not only the owner of 
the car, but of all of his friends. 

* * * 


Careful Plan Needed 


To Assure Satisfaction 

(TERRE is no easier way for a 
dealer to lose the plus business 

that goes along with the delivery 





of a new car than to start the new , 


owner off with a poor preparation 
job. There is no more effective and 
cheaper advertising than a satis- 


fied owner’s word-of-mouth adver- ' 


tising, which you can get only by 
giving the new car owner a fair 
deal right from the start. Al- 
though it may cost you a few dol- 
lars more to do a top delivery job 
on a new car, it will pay you big 
dividends in the long run. 


One sure way to assure your- 


self that your service department 


or the department of new car 
preparation is doing a top job 
on the preparation of new cars 
for delivery, is to set up a uni- 
form schedule of operations to 
be performed on every new car 
to be prepared for customer de- 
livery. Then, as each new car is 
prepared for delivery, the me- 
chanic has a guide to follow as 
to just what work is to be done 
to the car. As the mechanic com- 
pletes each operation, as speci- 
fied in the schedule report, he 


should initial same. In this way, 
when the car is ready for de- 
livery, the management has a 
complete report on exactly what 
| work was done on the new car 
and by whom. Where a dealer 
does not have a separate depart- 
ment for the preparation of new 
ears for delivery, and this work 
has to be done in the shop to- 
gether with customer labor work 
and used car reconditioning, it is 
important that a careful plan be 
laid out for both new car prep- 
aration and used car condition- 
ing so as not to have either in- 
terfere with customer labor work, 
which, after all, is the full cash 
profit labor that you use to pay 
| your expense and make a profit. 


However, both the quality and 
;promptness on new car prepara- 
tion and used car conditioning are 
important investments that indi- 
rectly pay a dealer good dividends 
over the long pull. Sound new car 
preparation helps to build customer 
loyalty, repeat car business, repeat 
service, parts and accessory busi- 
ness and greatly helps in making 
the kind of a satisfied customer 
that goes a long way in helping to 
influence the owners’ friends as to 
not only what car they buy, but 
where they buy it. 








“Nope, we don’t sell gas no more. 
Pa converted to applejack.” 


Jansen Named Head 
Of Bendix Helicopter 


Peter N. Jansen has been elected 
executive vice-president of Bendix 
Helicopter, Inc., to act as operating 
head of the company, in the place 
of the late president, Claire L. 
Barnes, who died Jan. 16, it was 
announced last week by Frederick 
K. Barbour, chairman of the board 
of directors. ° 





‘“‘Dealers Tell Me,’’ by John O. Munn, 
is an open forum for the expression of 
dealers’ opinions. 
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Parker Boosted 
By Timken Axle 


DETROIT.—Fred W. Parker has 
been appointed assistant to the 
president of the Timken-Detroit 
Axle Co., it is announced by Presi- 
dent Walter F. 
Rockwell. 

Parker has been 
associated with 
Timken Axle since 
1927. During that 
time he has 
served in the en- 


Fred W. Parker 





gineering, sales 
and service de- 
partments and for 
the past 12 years 
has been director 
of service. 

Succeeding Par- 
ker as director of 
service is Kenneth P. Hayes. Hayes 
has been with the service division 
at Timken since 1925 and has for 
the last seven years been assistant 
director of service. 





Kenneth P. Hayes 
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Bendix Engineering 





Hydrovac* scores one more engineering 
“first” for Bendix. Hydrovac combines in 


one compact unit all the advantages of pre- 


vious vacuum power braking systems. With 


three simple tubular connections, it uses 


engine manifold vacuum 


to give smooth, 


positive brake action with a minimum of 


driver effort. Already the 


industry acclaims 


Hydrovac as “‘1st in power braking.” 


HYDROVAC* POWER BRAKING 


B.K.* VACUUM POWER RELAY VALVES 


TRAILER VACUUM POWER BRAKES 


HYDRAULIC POWER STEERING 


‘Bendix’ 


PRODUCTS 


BENDIX PRODUCTS DIVISION OF 
SOUTH BEND 


20, INO. 


WHEEL BRAKES 


DIVISION 





UNIVERSAL JOINTS 


The dictionary defines engineering as “the science and art of con- 
structing and using machinery.” In no other industry has.progressive 
engineering achieved such outstanding results as in the automotive 
industry. Bendix* has been the partner of this progress for over thirty 
years, and has always held a prominent place in the vanguard of new 
engineering development. Tomorrow, as in the past, the industry can 
confidently expect the best from Bendix —First in Creative Engineering. 


*REG. U. S. PAT. OFF, 


AVIATION CORPORATION 


CENTERMOUNT PARKING BRAKE 


HYDRAULIC REMOTE CONTROLS 
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> Surveys prove again and again that automotive jobbers and dealers 


overwhelmingly prefer to handle Post-advertised products. 


aan {- > For they know from experience that POST readers are their best 


: customers — the people who set the pace in every community. 


They’ve learned that people look to the POST for automotive advertis- 
ing. Through the years the POST has carried the advertising of every 


leading name in the automotive field. 





The Automotive Industry places more of its advertising dollars in the 


POST because people know and prefer POST-advertised products. | 
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AUTOMOBILE AND AUTOMOTIVE AFTERMARKET 


ADVERTISERS IN 


A. C. Spark Plug Division, 

General Motors Corporation 
Allis-Chalmers Manufacturing Company 
American Bantam Car Co. 
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Higgins, Incorporated 
Hollingshead Corporation, R. M. 
Hollis Company 
Hudson Motor Car Co: 
Hull Mfg. Co. 

s 
International Harvester Company 
International Mfg. Co. 
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Johnson & Son, Inc., §. C. 
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Kaiser-Frazer Corporation, 

Graham-Paige Motor Corporation 

Karriall Corporation 
K-D Lamp Company 
Kelly-Springfield Tire Company, The 
Kendall Refining Company 
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Lee Rubber & Tire Corporation 
Lincoln Division, 
Ford Motor Company 
Lubaid Company 
Lyon, Incorporated 
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Macmillan Petroleum Corporation 
Mack Trucks, Inc. 
Make-A-Lite Division 
Chefford Master Mfg. Co., Inc. 
McQuay-Norris Mfg. Co., Inc. 
Mercury Division, 
Ford Motor Company 
Minnesota Mining and 
Manufacturing Company 
Muskegon Piston Ring Co. 
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Nash Motors, Division of 
Nash-Kelvinator Corporation 
National Battery Company, 
Gould Commercial Div. 
National Carbon Company, Inc., 
Unit of Union Carbide and 
Carbon Corporation 
New Departure Division, 
General Motors Corporation 
Noblitt-Sparks Industries, Inc. 
Nu-Enamel Corp. 
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Oldsmobile Division, 
General Motors Corporation 
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Packard Motor Car Co. 
Parker Rust Proof Company 


Pennsylvania Grade Crude Oil Association 


Pennsylvania Rubber Company 

Pennzoil Company, The 

Perfect Circle Company, The 

Petroleum Solvents Corp. 

Phillips Petroleum Company 

Plymouth Division, 
Chrysler Corporation 
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Polaroid Corporation 
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General Motors Corporation 
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Wagner Electric Corporation 
Walker Manufacturing Company 
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Wayne Pump Company, The 
Westinghouse Electric Corporation 
White Motor Company, The 
Willard Storage Battery Company 
Willys-Overland Motors, Inc, 
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Division of Olin Industries, Inc. 
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Wittie Mfg. & Sales Co. 
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» 4 
“X” Laboratories, Inc. 
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Sales Tax Expansion _ 
Sought in Many States — 


NEW YORK.—Threatened ex- 
pansion of the sales tax as a ma- 
jor source of revenue to the states 
is revealed by a survey of current 
developments in state legislatures 
throughout the country. 

Bringing to 24 the number of 
states with such levies, Tennessee’s 
legislature, at the request of Gov. 
McCord, enacted a 2 percent sales 
and use tax to go into effect June 
1. Receipts, expected to exceed 
$20,000,000 a year, will go to public 
education, state aid to municipali- 
ties, public welfare programs, and 
institutional construction. 

At least 12 other states are con- 
sidering new sales taxes, while in- 
creases in existing state sales 
taxes have been proposed in seven 
states. A sales tax for the District 
of Columbia is being studied. 

There is little prospect of re- 
peal of any of the present sales 
taxes, and sales tax reduction 
proposals, raised in a few states, 
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face tough sledding. Several 

states are considering new use 

taxes, already adopted by 18 
states to prevent sales tax eva- 

sion through out-of-state pur- 
chases. 

A sales tax, exempting food and 
children’s clothing, was suggested 
to Connecticut’s legislature by 
Gov. James L. McConaughy as one 
of several means of balancing the 
state budget. Unofficial estimates 
were that such a levy at a 1 percent 
rate would yield $20,000,000 in the 
next biennium. 

A sales tax patterned after that 
now effective in Ohio; now levied 
at 3 percent on general sales, had 
earlier been suggested by the Con- 
necticut Chamber of Commerce, if 
new revenues were deemed neces- 


sary to continue current state 
services. 

In Maine, the state legislative 
research committee proposed a 


sales tax or income tax or d com- 


bination of both. It was estimated 
a 2 percent sales tax would yield 
at least $6,000,000 a year. 

A 2 percent sales tax, to yield 
$9,000,000 a year, was favored in 
Rhode Island by members of a bi- 


“|partisan legislative study commis- 


sion as a means of raising revenue 
to contribute to increased aid for 
local education, debt service on 
veterans’ bonus bonds, increases in 
state employes’ salaries and gen- 
eral rising costs of government. 
Gains Favor in Minn. 

Enactment of a 2 percent retail 
sales and use tax was recommend- 
ed by the Minnesota Resources 
Commission, although Gov. Young- 
dahl is on record in opposition to 
such a measure. Sentiment favor- 
ing a Minnesota sales tax was re- 
eently reported as growing in the 
state’s small towns and agricultural 
areas. 

Gov. Robert F. Bradford of Mas- 
sachusetts has suggested the pos- 
sibility of a 2 or 3 percent sales 
tax to offset a potential deficit fac- 
ing the state and its municipali- 
ties, but withheld specific recom- 
mendations pending a report by a 
commission studying the _ state’s 
revenue problems. 

A sales tax also has been pro- 
posed in Pennsylvania, but Gov. 





James H. Duff has indicated he 








L. T. PATTERSON CO., Chrysler direct wholesale dealer In Cincinnati, has just 
opened a new parts building at 1080 Gilbert, a few doors from the main establishment 


at 1010 Gilbert. The building contai 


approxi 


ly 14,000 square feet of floor space. 





This picture is a night view of the premises from the street, showing decorations and 


door prizes used for the ‘‘grand opening.’’ 





will make every effort to avoid 
such a levy. The state’s revenue 
problems are being studied by a 
joint legislative committee, with 
selected sales taxes, such as an 
increased cigaret tax, seen as a 
possible alternative to a general 
sales levy or a state income tax. 

Enactment of a general 2 per- 
cent sales tax on a combination 
of selected sales taxes on so-called 
“luxury” products also has been 





proposed in Maryland as a means 











@ Not until the introduction of Houdailles*... America’s 
pioneer shock absorbers...did car owners and manufac- 
turers realize that rough riding was not a necessary adjunct 
to motoring. That was over thirty years and tens of millions 


Tens of Millions of 


HOUDAILLES 


AGO 


of Houdailles* ago. 


today are much finer precision instruments engineered to 
give many extra thousands of miles of dependable, trouble- 


free service than were those of even a few years ago. 





Since that time, Houdaille* Hydraulic Shock Absorbers 
have been refined and improved scores of times. Houdailles* 


And at the beginning of this, another year, it is the 
Houdaille* pledge to keep abreast of progress and ahead of 


competition in the production of the even finer shock ab- 


sorbers that will result from continued engineering research. sg 
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of raising revenue for aid to mu- 
nicipalities, school purposes and 
other needs. 

A bill calling for a 2 percent 
sales tax, exempting food and med- 
icines, was introduced in the New 
York legislature to raise revenue 
for allocation to upstate munici- 
palities, but was given slim chance 
of passage. New York City, which 
already has its own local sales tax, 
would be exempted from the bill. 

In South Carolina, a 3 percent 
sales tax has been proposed as a 
means of raising from $6,000,000 
to $8,000,000 a year for increased 
pay to school teachers. Gov. J. 
Strom Thurmond is opposed to 
such a measure. 

Future consideration by the New 
Hampshire legislature of a generil 
sales tax and a graduated income 
tax, with possible action mean 
while on a “luxury” tax, was rec- 
ommended in a report by a stale 
legislative interim commission on 
state finances. 

Study of the potentialities of 
sales and income taxes was rec- 
ommended to the Nevada legisla- 
ture by Gov. Vail M. Pittman, who 
suggested, however, that the state’s 
immediate revenue needs be met 
through a cigaret and tobacco tax, 
and increases in the state’s liquor 
and gambling levies. 

Sales taxes also have been sug- 
gested in Oregon, Missouri, Ne- 
braska and a number of other 
states. Reenactment of North Da- 
kota’s sales tax on a permanent 
basis was urged by Gov. Fred G. 
Aandahk 

Money for Schools 

A bill introduced in South Da- 
kota’s legislature would raise that 
State’s sales tax from 2 to 3 per- 
cent, with two-thirds of the yield 
to be apportioned to public schools. 
An increase of 25 percent in New 
Mexico’s sales tax is under con- 
sideration. 

A Wyoming bill would raise the 
Wyoming sales tax from 2 to 3 
percent, with the increase dedi- 
cated to public education. An in- 
crease from 2 to 3 percent in Iowa’s 
sales tax has been proposed, with 
similar suggestions advanced in 
Arkansas and West Virginia. 

Proposals for both increases and 
reduction of California’s sales tax 
have been made. Gov. Earl War- 
ren is backing legislation to con- 
tinue in force for another year the 
reduced rates of the sales tax and 
other general fund levies which 
were cut, at his request, in 1943 
and again held down in 1945. 
Hopes for reduction of Ohio’s 
sales tax have been dimmed by 
strong pressure for continuation of 
the rate at 3 percent with a larger 
allocation to local political subdi- 
visions. 

Bills to exempt food, medicine 
and other items also are pending 
in Ohio. A proposed reduction in 
North Carolina’s sales tax rate, 
from 3 to 1 percent, was voted 
down by the joint legislative 
finance committee. 

Given a favorable committee re- 
port in the Arkansas House of 
Representatives, where it awaited 
action at this writing, was a bill 
to levy a 2 percent use tax on 
the sales price of merchandise 
bought outside the state for use, 
consumption or storage in Arkan- 
sas. It was estimated the measure 
would bring $700,000 annual use tax 
revenue and add $3,000,000 to sales 
tax collections. 

Tennessee’s sales tax enactment 
eliminated former Arkansas use 
tax opposition from eastern Ar- 
kansas interests who by shopping 
in Tennessee avoided payment of 
a sales tax. 

Indiana legislators and tax ex- 

(Continued on Page 19, Col. 1) 
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perts also have been considering 
enactment of a use tax, estimated 
to yield between $1,000,000 and $2,- 
000,000 a year in extra revenue. The 
rate would be the same as the 
state’s 1 percent gross income tax. 

Wyoming’s house of represen- 
tatives killed a bill seeking to 
repeal existing statutes which 
provide use tax exemptions to 
businesses on their materials 
and equipment purchased out- 
side the state. 

Bills to eliminate sales tax tok- 
ens were introduced in the legisla- 
tures of Missouri and Utah, with 
a similar proposal scheduled to be 
considered by the Alabama legis- 
lature when it convenes in May. 

* * ” 
Propose Vt. Registry Hike, 
Effective in April, ’48 

An increase in car registration 
fees from $18 to $25 and increases 
in truck registration fees, both ef- 
fective Apr. 1, 1948, are called for 
in bills introduced by Rep. J. Har- 
old Stacey, chairman of the house 
ways and means committee. An- 
other bill, increasing motor ve- 
hicle revenue, eliminates the 10 per- 
cent tolerance for trucks. It was 
introduced by Rep. Ralph E. Staf- 
ford. 

The measures are expected to 
raise $900,000 of the $2,900,000 which 
the state will need in additional 
highway revenue for the next two 
years. 

+ +. ~ 


Delaware Moves to Enact 


Driver Responsibility Law 


A bill to require motorists to 
show financial responsibility rang- 
ing up to $21,000 once he has been 
convicted of negligence in an acci- 
dent wherein the damage is $50 or 
more, or where there is any bodily 
injury whatsoever, was introduced 
into the Delaware house of repre- 
sentatives by Rep. Edwin A. Pret- 
tyman. 

The proof of financial responsi- 
bility is to be filed with the Motor 
Vehicle Department and is to in- 
clude evidence of the driver’s or 
owner’s ability to pay up to $10,000 
for bodily injury to one person, up 
to $20,000 for injury to two or more 
persons in any one accident and 
$1,000 to pay for damaged prop- 
erty. 


Bodine, Lewis Sponsor Bill 


For N. J. County, City Roads 


A bill to increase by $2,450,000 a 
year the state’s grants-in-aid to 
counties and municipalities for 
road purposes was given final pass- 
age by the New Jersey legislature. 
The measure was jointly sponsored 
by Senators Bodine of Hunterdon, 
N. J., and Lewis of Burlington, 
N. J. 

oe * ° 


Haulaway Bill Gains 


In Texas Senate 

A bill that raises the maximum 
height limit of motor vehicles to 
13 feet, 6 inches, thus permitting 
the transportation of automobiles 
on trucks and trailers of the larger 
type, has been introduced in the 
Texas Senate by Senator Fred 
Harris of Dallas. 

The proposal was reported out of 
committee favorably and as yet 
no opposition has developed 
against it. 

* * 7 
Wash. Legislature Ponders 
Compulsory Auto Check Law 

A bill requiring the inspection 
of every motor vehicle at least 
once a year, with the state patrol 
authorized to establish testing sta- 
tions in cities of more than 100,000 
population and issue _ inspection 
certificates, was introduced in the 
Washington state legislature by 
Senator Dahl. 


a o a 
S. D. Moves to Increase 


Truck Load, Length Limits 
South Dakota’s House of Repre- 
sentatives recently passed and sent 
to the state Senate a bill to add 
4,000 pounds to the weight limit 
for tandem truck axles and to in- 
crease the overall maximum length 


of motor carriers from 47% feet 
to 50 feet. 


+ * * 


Stringent Proposal 


A stringent motorists’ financial 
responsibility bill has been intro- 
duced in the Delaware legislature. 
The measure would require a mo- 
torist to show financial responsi- 
bility ranging up to $21,000 once 
he has been convicted of negligence 





in an accident wherein the dam- 


is any bodily injury whatsoever. 


Any person, whether convicted of | 
would be re-| 


negligence or not, 
quired to show that he is finan- 
cially able to pay any damages 
done by the operation or owner- 
ship of a vehicle involved in an 
accident in which the damage ex- 
ceeds $50 or where someone is 
hurt. 


* * + 


Bill Raising Truck Length 


Sent to Wyoming Senate 

A bill which would increase the 
length limit for vehicles on Wyo- 
ming highways from 50 to 60 feet 
has been passed by the lower 





sent to the state senate. 
+ * * 
Washington Proposal 

In a message to the Washington 
state legislature, Gov. Wallgren has 
recommended a reduction in the 
state unemployment compensation 
tax from 2.7 to 1.5 percent, in view 


bring “an estimated annual 
ing of $12,000,000 to approximately 
| 41,000 employers in the state.” 

* + + 


Ark. Outstate Use Tax 





|on the sales price of merchandise 
| bought outside the state for use, 


of the present reserve, which would | 
Sav- | 


A bill to levy a 2 percent use tax 


19 


lage is $50 or more, or where there| branch of the state legislature and|consumption or storage in Ar- 


kansas has been introduced in the 
Arkansas legislature. Modeled after 
the West Virginia use tax law, the 
| bill would require the vendor to 
collect the tax and make monthly 
payments to the Arkansas revenue 


commissioner. 
| * . 


a. 
Would Keep Suspension 
A bill to continue suspension of 
South Carolina’s motor vehicle in- 
spection program to March 1, 1948, 
|is pending in the South Carolina 
legislature. 





‘‘We want you to know that Automotive 


News is the most read and quoted paper 
in our establishment.’’—George Soule, But- 
ler Nash Co., Butler, Pa. 











Only Rohm & Haas makes 


Plexiglas 
Acrylic Plastic Sheets 
and Molding Powders 





PLEXIGLAS 
is a trade mark, 


Reg. U.S, Pat. Of. 


Colorful and distinctive steering wheel medal- 
lions ingeniously molded of PLExictas to give 
a three-dimensional effect are attractive 
centers-of-attention in many new cars. The 
effect is produced by molding the anne 
plastic with the design on the back surface 


only, then decorating the peas with paint, 


metal spray or metal leaf to bring out the 
various elements in a realistic relief. The 
design appears as an object imbedded within 
the PLexic.as. 

This novel application is but another of the 
increasing fee «1 of uses automotive designers 
are finding for this easily molded plastic. 


Prexiczas is light in weight, unusually strong, 
shatter-resistant and permanent, retaining its 
crystal clarity or gem-like color. 

Radiator ornaments, instrument lenses and 
dials, interior trim, tail and stop lights and 
many other parts are made of Piexictas. For 
detailed information, call or write our Detroit 
representative: W. Biggers, 819 Fisher 
Building, Madison 1 500. 

PLEXENE M 
a promising new modified stryene co-polymer 
molding powder... weather resistant... heat 
resistant... gasoline resistant... available at 
recently reduced prices. Ask for details. 


ROHM & HAAS COMPANY 


Manufacturers of Chemicals including Plastics 


WASHINCTON SQUARE, PHII 


Synthetic insecticides ungicides nzymes 


(IDELPHRiA-3.  P 


Chemicals tor the Leather, Textile, Enamelware, Rubber and other industries 
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GM, Nash Net Give Clue 
To Profit Possibilities 


By George Deery 
Staff Writer 

DETROIT. — Students of stock 
market moves are offering varied 
explanations of the short-term cur- 
rent trend, with the bears in the 
minority. 

But a more encouraging pas- 
time is an analysis of estimated 
1947 earnings for General Motors 
and the net profit reported by 
Nash for the three months end- 
ed Dec. 31. 

Some brokers predict a possible 
$7 in earnings for GM in 1947, the 
highest in the corporation’s his- 
tory. The annual report has not 
been issued yet for last year, but 
estimates have been in the neigh- 
borhood of $1. Earnings in 1945 
were $4.07 and $5.49 in 1929. 

While the °'47 estimate is de- 
pendent on continuing opera- 
tions, it emphasizes the need for 


DETROIT 





the motor and parte industries 
to be free from interruptions if 
they are to make money. 

As an example of a leading in- 
dependent, Nash reported net prof- 
it of $4,100,040 for the first quarter 
of its fiscal year, the three months 
ended Dec. 31. This compared with 
a loss of $638,857 in the corres- 
ponding period a year ago. 

Such rebounds as these, when 
conditions are more like those in 
normal times, offer definite proof 
of the industry’s ability to recover 
quickly and exert the leadership 
it holds in American prosperity. 

For the market in general, it is 
expected that the industrial aver- 
age will meet resistance in the 
180-185 area. More time is needed, 
according to many analysts, to de- 
termine whether the present action 
is intermediate in its bearish im- 


Henry W. Tibbs, assistant manager; 


superintendent, a 
plications or is a definite reversal 
of the downward trend. 

* + * 
Electric Auto-Lite Gets Nod 
As ‘Stock of the Month’ 


Electric Auto-Lite was picked 
as the “Stock of the Month” for 
February in a recent issue of “The 
Outlook,” published by Standard 
& Poor’s Corp. 

This service terms it “A well- 











FIFTY-SIX DON LEE MECHANICS and servicemen were honored in San Francisco 
at Hotel Richelieu with awards of honorary tapel pins and memberships in the Cadillac A : 
Certified Craftsman League. Left to right, > a typical mechanic received the award; Noted in New York 

Don Lee; | 
Fred Pabst, general manager, Don Lee, San Francisco, and W. V. Anderson, service | 


Herman Schmuck, receiving award; 


entrenched supplier of automo- 
tive parts with an outstanding 
record among companies in its 
field. Deficits have been avoided 
during the worst depression pe- 
riods, dividends have been paid 
in all but one year since forma- 
tion of the company, and sales 
have demonstrated an underly- 
ing growth trend since the early 
1930s.” 

Regarding longer-term prospects, 


GASKET & MANUFACTURING COMPANY 


DETROIT 23,/MICHIGAN 








“The Outlook” adds, “Based on 
projected automobile production 
goals, the company’s favorable 


trade relationships, the wide va- 
riety of products and the expand- 
ed stake in the replacement parts 
field, record sales and substantia! 
profits are in prospect for a few 
years thereafter. 

“While the stock fluctuates in 
line with auto parts equities gen- 
erally, it is one of the better qual- 
ity issues in the group. Since the 
price-earnings ratio seems. ex- 
tremely conservative, the stock is 
believed to offer outstanding ap- 
peal.” 


* * 


| Professional Dominance 


All directors of Nash-Kelvinator 
were reelected at the annual meet- 
ing in Baltimore. Essex Wire Corp.., 
Fort Wayne, obtained a $7,000,000 
loan at 3% percent from Metro- 
politan Life Insurance Co. for ad- 
ditional working capital and to 
| retire short-term bank loans. 

It should be noted that recent 
trading on the New York Stock 
Exchange is said to have been a 
highly professional nature, and 
that it is eventual public par- 
ticipation that determines the 
longevity of a particular market 
phase. 

Portsmouth Steel reported net 
profit of $1,160,879 after all charges 
|and taxes, including $462,153 for 
| depreciation and $780,000 for fed- 
| eral income taxes, equal to 88 cents 
|a share. 

General Tire & Rubber declared 
la regular quarterly dividend of 25 
| cents a share, payable Feb. 28 to 
| Stock of record Feb. 18. 
| National Steel reported 1946 net 
|earnings of $20,461,651 after all. 
charges, including $13,875 for taxes 
and $2,500,000 contingency reserve, 
according to a preliminary report. 
| This equals $9.17 a share compared 
| with $5.04 in 1945. Fourth quarter 
|} net was $2.92 a share against $1 
| for the last quarter of 1945. 
ee * * 

U. S. Rubber Sales, Profit 
| See Record Mark 


Consolidated net sales and net 
income of United States Rubber in 
1946 were highest in the company’s 
history, according to the fifty-fifth 
annual report to stockholders. Net 
sales totaled $494,753,028, an in- 
crease of 4.9 percent over sales of 
$471,506,473 in 1945. 

After deducting all charges, net 
income was $23,207,941. After al- 
lowing for $8 a share on the pre- 
ferred stock, this amounted to 
$10.23 a share on the common 








| stock. Net income for 1945 was 
| $13,024,778, or $444 a common 
| share. 


The balance sheet of the com- 
pany showed current assets of 
$187,151,930 against current liabili- 
ties of $68,668,142, giving a _ net 
working capital of  $118,483,788, 
compared with $110,070,924 for the 
previous year, an increase of $8,- 
412,864. 


| $406,271 Profit for 6 Months 
|Reported by Monroe Auto 


A sales volume of $7,765,671 and 
net income of $406,271 were re- 
ported last week by Monroe Auto 
Equipment for the six months end- 
ed Dec. 31. The profits were after 
provision for federal income taxes 
and are equivalent to 93 cents a 
share on _ outstanding common 
| Stock after payments of preferred 
stock dividends. 

The six-months’ sales total was 
at the rate of five times the vol- 
ume of $3,077,527 for the highest 
prewar year of 1941, and is equal 
to more than 78 percent of the 
sales volume of $9,822,895 for the 
entire’ fiscal year ending June 30, 
according to Brouwer D. MclIn- 
tyre, president. No war contract 
termination sales or sales to the 
government or armed forces are 


included in the six-months’ fig- 
ures, he said. 
Sales for the second quarter 


were $4,138,987 and net profits were 
$243,434. Comparable figures for 
the first quarter were $3,626,683 
and $162,837. 


Vermont Sales Burns 

BELLOWS FALLS, Vt. — Fire 
caused an estimated $6,000 to $7,000 
damage to the garage of the Ver- 
mont Sales Corp. Fire officials said 
the blaze was caused by a back- 
flash during repairs on a truck 
motor. 
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The Hearst Newspapers on 
(Communism 1n 


the Colleges 


FROM AN EDITORIAL BY 


William Randolph Hearst 


FEBRUARY 5, 1935 


“The Hearst Newspapers have sounded an alarm 
concerning the teaching of Communism approv- 
ingly in some colleges—not in all. 





“Communism as practiced in Russia—the only 
nation of importance in which it prevails—is a 
policy of force and violence, of robbery and rapine. 

“Violence as a basic Communistic policy is pro- 
mulgated by the authoritative Komintern of the 
Communists’ Internationale, which declares: 


* “We proclaim openly that our design can only 
be realized by the violent overthrow of the entire 
traditional social order.’ 


“Communistic policy and practice as demon- 
strated in the efforts of Communists to gain control 
of government in France, Italy, Germany, Spain 
and other countries are based on terrorism and 
ruthlessness. 

“They are nothing less than the ‘frightfulness’ of 
war applied to the politics of peace. 

“It is impossible to teach the actuality of Com- 
munism approvingly without being disloyal to the 
policies and principles of our own country. 

“It is naturally unobjectionable to discuss Com- 


munism in the colleges. It is unobjectionable to 
discuss crime, but it is incendiary to teach crime.”’ 


OVA ark 


























ENRIGHT 











When this editorial was published 12 years ago it was 
received by many with doubt and disbelief. Today, every 
thoughtful and patriotic American recognizes the solemn 
truth of every word that Mr. Hearst wrote. 


The Hearst Newspapers will continue to seek out and 
expose every peril to the American way of life, let the chips 
fall where they may. The Hearst Newspapers are American 
papers, published only for the American people. 
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Hash 600 ‘tea 


* Across 300 miles of tortuous mountain 


roads and along the floor of the hottest 








highway speeds—500 to 600 miles ona tankful. 


Outstanding economy is but another evi- 


desert in America—from Los Angeles to : ; 
dence of the old-fashioned, bred-in-the-bone 


Death Valley, California — a stock Nash ; } 
quality that is and always has been Nash. 


“600” set the amazing record of 28.6 miles 


This quality is reflected in such top-favorite 


per gallon. 


features as the Nash Weather Eye Condi- 


Sponsored by the Hancock Oil Company tioned Air System giving automatic heat 


and supervised by Austin Elmore, famed and ventilation that equals the comfort of 


automotive engineer, the Death Valley Run 


home... in the all-welded, unitized body 


was conducted under conditions far more and frame that hushes squeaks and rattles 


severe than an automobile experiences in a . in four wheel coil springing to smooth 


lifetime of ordinary driving. So steep were even winter-rutted roads. And the man in 


the grades that eight miles of the difficult a Nash can forget all about hotel accom- 


route were traversed in second gear, yet the modations when he has a Convertible Double 


Nash “600” rang up nearly five miles more a a a ne 
per gallon than the average of all other cars 
in the run. Fhe Nash “600” record of 28.6 


mpg contrasts smartly with the 23.8 mpg of 


With the Nash “600” and its distinguished 
companion, the Nash Ambassador, as his 
sis iain idl alain “stock in trade”, little wonder that the Nash 
dealer is a man to be envied. He has the 


On mountain trails or in city traffic, the car with the features the motoring public 


Nash “Flying Scot” engine is the standout 
economy performer. Owners consistently 


report 25 to 30 miles per gallon at moderate 


Youll be 


wants. And, to satisfy the demand, he is 
today receiving more cars per dealer than 


at any time in Nash history. 


MOTORS DIVISION, NASH-KELVINATOR CORPORATION 
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Chrysler Chicago Dealers 


Choose °47 Officers 

The Chrysler Dealers Assn. in| 
Chicago has elected the following | 
officers and directors for the en-| 
suing year: 

Ralph Burnstine, Raburn Motor 
Sales, Inc., president; Stanley 
Balzekas, Balzekas Motor Sales, 
vice - president; Hugh Bradshaw, 
Aero Motors, treasurer, and Joseph 
Levy, Walton Motors, Inc., secre- 
tary. Directors: Bud Chappel, 
Kirby-Chappel, Inc.; Roy Johnson, 
Portage Park Motor Sales; Jerry 
Cizek, Logan Square Sales & Ser- 


vice, Inc.; Louis Ladden, Miller- 
Ladden Motor Sales, Inc.; Nate 
Tallman, Terminal Motor Sales 


Co., and W. D. Reagan. 


* * * 


Sharp (Hudson) Gets Watch 


For Promotion Work 


S. J. Sharp, Sharp Motor Sales 
(Hudson), 4120 Montgomery Rd., 
Norwood, O., was recently pre- 
sented with a 17-jewel Elgin watch 
in appreciation for the fine work 
he did promoting the recent Hud- 
son-Kroger sales promotion contest 
in which five Hudson cars and hun- 
dreds of other prizes were awarded 
throughout the nation. 








The recent contest was said to) 
have been the most successful in 
the history of either company and 
the Elgin awards were made to 
those dealers who were judged to 
have aided most effectively in sell- 
ing the contest to the general pub- 
lic. 

+ x + 


Scale Model Float Used 
To Advertise Dealership 

Utah County Implement Co., 
Spanish Fork, Utah, is nearing 
completion on its new Chrysler 
dealership building. The showroom 
will have 2,800 square feet of floor 
space and will face S. Main St. 

During construction of the facili- 
ties, advertising was carried on by 
means of a mobile float bearing a 
scale model of the new building 
and adjoining used car lot. The 
float was displayed at local and 
statewide parades and fairs. Elmo 





;our operation not 


| lowing month.” 
* 


| B. Wilson and Duke Page are co- | 


| partners in the venture. 
* 


Profit Sharing 
20% of Net Gain to Go 
To Trew Workers 


Each of the employes of the 
Trew Motor Co., Washington, D. 
C., will receive a portion of the 
company profits for 1947, J. B. 
Trew, president, announced last 
week in outlining the company’s 
new profit-sharing plan to an en- 
thusiastic audience of 104 employes. 

“We are going to set aside 20 
percent of our net operating prof- 
its each month after provisions are 
made for taxes,” Trew explained. 
“This amount becomes a pool in 
which each employe” shares in the 
same proportion his pay bears to 
the monthly payroll. 

“Each employe will be notified 
monthly what his share is. Accu- 
mulated shares of the profits will 
be distributed each July and De- 
cember. 

“We confidently expect to show 
a profit every month, but should 
live up to ex- 
pectations, 20 percent of the oper- 
ating losses will be charged 
against profit shares for the fol- 


Austin (Tex.) Distributor 


Named for Supercargo 


American Bantam Car Co., But- 
ler, Pa. has announced the ap- 
pointment of a new south central 


| Texas distributor for Bantam Su- 


percargo truck trailer, the Tex 
Building & Equipment Co., Dallas 
Highway at Airport Blvd., Austin. 

The opening of a number of 
other distributorships in other sec- 


tions of the country will be an- | 


nounced shortly, marking a further 
step in the rapid completion of 
American Bantam’s plan for na- 
tional distribution of truck trail- 
ers, according to Francis H. Fenn, 
president and chairman. 

* of * 


Concord Buick Dealer Offers 
Weekday Radio Program 


A local radio program, “Time for | coln and Mercury in 17 counties 








LT 


| glee club, 
week-day 
WKXL in Concord, N. H., by the 
Concord Buick Co. 





| South Motor Co. (Lincoln-Mercury) 


Building Improvements 






INTERIOR VIEW of the Hub Motor Co. 


service customers. 





M. B. GILMAN CO. 


auV™ 





(Dodge-Plymouth), Broadway at Second, Bismarck, N. D., 


(Ford), Chicago. The building is located in 
the heart of Logan Square and extensive remodeling has been done to better serve 


il 


celebrating its 30th anniversary this month, according to M. B. Gilman. The 4 dealer- 


att’ 8 new service Gopartment is shown. 








Reminiscing,” featuring the Cote 
is being presented each 
night over station 


Bo 


Randall-South Opens 


Formal opening of Randall- 


| was held last week at 23 N. Elev- 
| enth St., Fort Smith, Ark. The new 
firm took over the dealership from 
the Randall Motor Co., which will 
continue for Ford in this area. 
Clyde Randall jr. and B. F. South 
are co-owners. 

The firm is distributor for Lin- 








New 


den, 


has been 
$30,000. 


of northwest Arkansas. New equip- 
ment for the service department 
installed at a cost of 





of 


* a 
Dahlberg & Anderson 
Dahlberg & Anderson Motor Co., 


Wright Motor Moves 


Motor 
Fort Madison, n, Ia., has 


Wright 
Plymouth), ) 


Chrysler 


* * * 


Co. 


Ames, Ia., opened a new building 
recently, featuring a two-day pro- 
gram of inauguration. Ralph Lums- 
division manager, 
aided in planning the dealership 
layout. 


(Chrysler- 


opened its new building with an 
open-house celebration. 
+. + * 


Gastonia Motor Sales 


Gastonia Motor Sales & Service, 
Inc., Gastonia, N. C., has been or- 
ganized with capital stock of $100,- 
000. Principals are F. M. Fran- 
cum jr., H. C. Francum and Loelle 
J. Francum. - 

* 


Miller & Set 

John 8S. Miller (De Soto - Plym- 
outh), 807 Sproul St., Chester, Pa., 
will now trade at the same address 
under the name of John S. Miller 
& Son. Miller has been in the auto- 
motive business for 30 years and 
was recently joined in the business 
by his son, Henry B. Miller. 

* * bal 


Perkins Heads Sales 
Iver Schmidt, president, Automo- 
bile Sales Co. (De Soto-Plymouth), 
Memphis, Tenn., has announced 
that Fred Perkins has been ap- 
pointed sales manager. 
* * * 


L. B. Motors to Build 


L. B. Motors Co. Inc. plans to 
erect a $2,000,000 one-story automo- 
bile sales building and a _nine- 
story apartment house in Harris- 
burg, Pa. Construction will be 
started soon on the sales building. 

a * * 


Mullins Organizes 
Mullins Motor Sales, Inc., Ham- 
lin, W. Va., has been organized. 
Principals are O. L. Mullins, H. M. 

White and Ruby H. White. 


* * > 


Dodge County Motors 
The Dodge County Motors ga- 
rage in Beaver Dam, Wis., has 
been sold to Stanley Stark. The 
new owner has acquired the Olds- 
mobile and GMC truck dealership. 





* * * 


Hal Smith, owner of the Down- 
town Chevrolet Co., Atlanta, Ga., 
has been elected to the Atlanta 
board of directors of the Citizens 
& Southern National Bank. 

* - > 


Clarke Simpkins, head of the 
automobile firm which bears his 
name in Vancouver, B. C., has been 





| elected chairman of the sales exec- 


| 


utive club of the Advertising and 
Sales bureau of the Vancouver 
Board of of Trade. 
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Formal Opening Observed 
By W & W Motor in Fla. 


Formal opening of W & W Motor 
Co. (Dodge-Plymouth) has _ been 
announced by Karl Wiselogel, P. D. 
Heath and Ernest Woods, owners 
of the newly-formed dealership, in 
Panama City, Fla. 

The firm’s new building at Har- 
rison Ave. and Tenth St. has been 
under _ construction for’ three 
months. 

Wiselogel and Heath have oper- 
ated dealerships in that city, while 
Woods formerly resided in Bir- 


mingham, Ala. 
co # # 


McKee & Son Dealership 
Decorated in Pine Wood 


W. A. McKee & Son (Chrysler), 
Auburn, Neb., recently opened one 
of the largest automobile sales and 
service facilities in that part of 
the state, amounting to more than 
9,000 feet of floor space. 

Located on Central Ave., the in- 
terior is finished in knotty pine 
planking and office space is dec- 
orated accordingly. Twenty-two 
large fluorescent light fixtures il- 
luminate the showroom. 

* 


* 


Gold in —— 


Dealerships Increase Parts 
Attention 

The parts business is proving to 
be a gold mine in Boston and sev- 
eral of the large metropolitan deal- 
ers are capitalizing on the need 
for replacements to keep the old 
ears running by building additional 
facilities and carrying larger in- 
ventories. 

One dealer devotes 55,000 square 
feet of floor space and 65 employes 
to parts and advertises 48 hour 
service. A _ recent advertisement 
stated that 14 carloads just had 
been received. 

Packard, Buick, Chrysler, Pon- 
tiac, Lincoln-Mercury and Chevro- 
let dealers are giving increasing 
attention to this phase of the busi- 
ness. 

eo ae 
Dolliver, Beyers Speakers 
At N. D. Dodge Parley 


Kay Dolliver, Minneapolis district 
manager of Dodge division of 
Chrysler Corp., and Richard Beyers, 
Fargo (N. D.) district manager, 
were speakers before a large group 
of North Dakota Dodge dealers at 
a conference held in Fargo. G. M. 
Hustad, president of Hustad-Kelly 
Co. (Dodge-Plymouth), acted as 


host for the conference. 
- * * 


Willcockson’s Buick Contract 


Taken Over by Trevellyan 

The Willcockson Motor Co., Buick 
distributor in St. Louis, went out 
of business last week with the ter- 
mination of its contract with the 
Buick division of the General Mo- 
tors Corp. and has been taken over 
by the Trevellyan Buick Co. 

# - * 


Edmonton Motors Open 
New Headquarters 

Edmonton Motors Ltd. (Oldsmo- 
bile-Chevrolet) has now opened its 
downtown headquarters building on 
102 St., Edmonton, Alta. The open- 
ing of the premises also marked 
the 22nd anniversary of the firm, 
and the opening ceremony centered 
around a big four-tiered birthday 
cake. 

é a * 

Reo Appoints Chaffin 


Syracuse Distributor 


Miles M. Chaffin has been named 
Syracuse, N. Y., distributor for 
Reo trucks and has established of- 
fices at 814 Erie Blvd. Chaffin will 
cover nine counties in the Syra- 
cuse area. 


* * # 

/ ° 4 

No Strings 
Whyte, Detroit, Offers Public 

Free License Service 

Helping the motorist avoid one 
of the year’s most disliked tasks- 
that of the annual auto license pur- 
chase—is an annual free service of 
the Ray Whyte Chevrolet Co., De- 
troit, Mich., according to news- 


paper advertisements by that deal- 
ership last week. 

“We're not trying to sell a thing,” 
the ads read. “Of course you can’t 
help but see our modern service 
facilities and equipment. Then, too, 
you'll know where Ray Whyte 
Chevrolet Co. is located. Be as- 
sured of one thing—there are no 
strings attached to this service! 
You’re welcome, no matter what 
you drive.” 

a + * 


Carruthers Joins Steubing 


In Hollywood Ford Shop 


Everett Carruthers, a_ specialist 
in Bear Equipment, has joined Al 
Steubing, Ford dealer, at 1748 N. 
Cahuenga Blvd., Hollywood, Calif. 

Formerly in business in Holly- 
wood, Carruthers is now supervisor 
of Steubing’s frame and axle shop. 

* * * 


Since 1848 
Studebaker Dealer’s Ad 


Hails Milestone 
“Nearly a Century of Studebaker 





Progress—1848-1947” was the theme 
of recent full-page advertisements 
run in local papers by the Austin- 
Ashland Sales, Inc., 24 W. Second 
St., Ashland, O. 4 

Featured in the ads were photo- 
graphs of a wagon built in 1848 
and given iron sides by John Stu- 
debaker, father of the Studebaker 
brothers who founded the Stude- 
baker Corp. Besides the wagon, 
other famous Studebaker crafts- 
manship vehicles of early vintage 
were shown. 

The bottom section of the ad was 
devoted to information and a pic- 
ture of the 1947 Commander. 

oa * 


* 
Cobb & Anslow Chrysler Shop 
Opens in lonia, Mich. 

K. L. Cobb and Harold Anslow 
announce the recent opening in 
Ionia, Mich., of their new Chrysler 
dealership under the firm name of 
Cobb & Anslow. Bert Thatcher is 
parts manager and has been placed 
in charge of the entire parts and 
service departments. 


Wiselogel, Heath and Woods 
Head New Fla. Concern 


The W & W Motor Co. (Dodge- 
Plymouth), Panama City, Fla., re- 
cently opened a new building at 





Coatelticilpnl Mert 


The LATHROP, INC 





T. N. M. LATHROP RECEIVING a special bronze plaque from E. J. Grimshaw, 
district manager for Studebaker, in recognition of 35 years of business association with 
Studebaker. Lathrop started in business as a Studebaker dealer in 1910 and is the 
oldest dealer in the city of New London, Conn. Right to left: Grimshaw, T. N. M. 
Lathrop, president of T. N. M. Lathrop, Inc.; R. T. Lathrop, secretary and general 
manager, who has been associated with his father in business for the past 20 years; 
D. C. Lathrop, who has beén associated with his father for the past 12 years as service 
manager, and E. M. Cobb, treasurer, who has been associated with Lathrop for the 
past 28 years. 





Harrison and Tenth Aves., incor-;When completed, the dealership 
porating an expansive display} will have one of the largest estab- 
room, offices and a service garage. | lishments in the area, it is claimed. 
Karl Wiselogel, P. D. Heath and | * @¢ @ 

Ernest Weeds a | Frank Novick, treasurer, Gitlen 
3 |Motor Sales Co. (Pontiac), 348 
Von Harten Bros. Remodel 


Trumbull St., Hartford, Conn., has 
Entire Plant, Service Shop announced the appointment of Gus 
Von Harten Bros. (Chrysler), 


Mertz as service director. He came 
Beaufort, S. C., is spending $30,000 to Hartford in 1921 to take a posi- 
on remodeling its facilities to in- | tion as service manager in the 
clude enlargement of showroom, |Pierce-Arrow dealership then op- 
parts department and service shop. ' erated by Sam Miner. 
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for year-round living 


many needs and wants... 


@ Summer, winter, spring and fall... every season finds more than 2,000,000 
Household families intently engaged in the myriad activities of small city and 
town living. And in all these families, where home life has a uniquely impor- 
tant meaning, Household is welcomed as a source of guidance, stimulus and 


inspiration. Its idea-packed editorial pages crystallize and implement their 


its advertising pages point to the means of gratify- 


ing these needs and wants. 
In this stable and enduring family market (Household families include 
3,067,861 children under 18), Eousehold is an unrivaled sales booster. It's 


your advertising key to America’s small city and town home market .. . where 


41% of the nation’s sales are made. 


INC. «¢ 
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Chrysler Chicago Dealers 


Choose °47 Officers 

The Chrysler Dealers Assn. in| 
Chicago has elected the following | 
officers and directors for the ai 
suing year: 

Ralph Burnstine, Raburn Motor 
Sales, Inc., president; Stanley 
Balzekas, Balzekas Motor Sales, 
vice - president; Hugh Bradshaw, 
Aero Motors, treasurer, and Joseph 
Levy, Walton Motors, Inc., secre- 
tary. Directors: Bud Chappel, 
Kirby-Chappel, Inc.; Roy Johnson, 
Portage Park Motor Sales; Jerry 
Cizek, Logan Square Sales & Ser- 


vice, Inc.; Louis Ladden, Miller- 
Ladden Motor Sales, Inc.; Nate 
Tallman, Terminal Motor Sales 
Co., and W. D. Reagan. 


* * * 


Sharp (Hudson) Gets Watch 


For Promotion Work 

S. J. Sharp, Sharp Motor Sales 
(Hudson), 4120 Montgomery Rd., 
Norwood, O., was recently pre- 
sented with a 17-jewel Elgin watch 
in appreciation for the fine work 
he did promoting the recent Hud- 
son-Kroger sales promotion contest 
in which five Hudson cars and hun- 
dreds of other prizes were awarded 
throughout the nation. 

The recent contest was said to| 
have been the most successful in 
the history of either company and 
the Elgin awards were made to 
those dealers who were judged to 
have aided most effectively in sell- 
ing the contest to the general pub- 
lic. 








* * * 


Scale Model Float Used 


To Advertise Dealership 

Utah County Implement Co., 
Spanish Fork, Utah, is nearing 
completion on its new Chrysler 
dealership building. The showroom 
will have 2,800 square feet of floor 
space and will face S. Main St. 

During construction of the facili- 
ties, advertising was carried on by 
means of a mobile float bearing a 
scale model of the new building 
and adjoining used car lot. The 
float was displayed at local and 
statewide parades and fairs. Elmo 





|against profit shares for the fol- 
| lowing month.” 
* 


B. Wilson and Duke Page are co- 


| partners in the venture. 
a * 


Profit Sharing 
20% of Net Gain to Go 


To Trew Workers 


Each of the employes of the 
Trew Motor Co., Washington, D. 
C., will receive a portion of the 
company profits for 1947, J. B. 
Trew, president, announced last 
week in outlining the company’s 
new profit-sharing plan to an en- 
thusiastic audience of 104 employes. 

“We are going to set aside 20 
percent of our net operating prof- 
its each month after provisions are 
made for taxes,” Trew explained. 
“This amount becomes a pool in 
which each employe” shares in the 
same proportion his pay bears to 
the monthly payroll. 

“Each employe will be notified 
monthly what his share is. Accu- 
mulated shares of the profits will 
be distributed each July and De- 
cember. 

“We confidently expect to show 
a profit every month, but should 
our operation not live up to ex- 
pectations, 20 percent of the oper- 
ating losses will be charged 





INTERIOR VIEW of the Hub Motor Co. 
the heart of Logan Square and extensive 
service customers. 


Austin (Tex.) Distributor 


Named for Supercargo 
American Bantam Car Co., But- 


M. B. GILMAN CO. (Dodge-Plymouth), 


—_" 8S new service department is shown. 





(Ford), Chicago. The building is located in 
remodeling has been done to better serve 


auv 








Broadway at Second, Bismarck, N. D., is 
celebrating its 30th anniversary this month, according to M. B. Gilman. The dealer- 











ler, Pa., has announced the ap- | - oie 
pointment of a new south central Reminiscing.” : 

g,” featuring the Cote 
Texas distributor for Bantam Su- glee club, is being presented each 


percargo truck trailer, the Tex 
Building & Equipment Co., Dallas 
Highway at Airport Blvd., Austin. 

The opening of a number of 
other distributorships in other sec- | 
tions of the country will be an- 
nounced shortly, marking a further 
step in the rapid completion of 
American Bantam’s plan for na- 
tional distribution of truck trail- 
ers, according to Francis H. Fenn, 


president and chairman. 
* * * 


week-day night over station 
WKXL in Concord, N. H., by the 
Concord Buick Co. 


Randall-South Opens 
Formal opening of Randall- 
South Motor Co. (Lincoln-Mercury) 
was held last week at 23 N. Elev- 
enth St., Fort Smith, Ark. The new 
firm took over the dealership from 
the Randall Motor Co., which will 
continue for Ford in this area. 
Concord Buick Dealer Offers | Clyde Randall jr. and B. F. South 
? P are co-owners. 
Weekday Radio Program The firm is distributor for Lin- 
A local radio program, “Time for |coln and Mercury in 17 counties 








of northwest Arkansas. New equip- 
ment for the service department 
has been installed at a cost of 
$30,000. 


* * * 


Dahlberg & Anderson 


Dahlberg & Anderson Motor Co., 
Ames, Ia., opened a new building 
recently, featuring a two-day pro- 
gram of inauguration. Ralph Lums- 
den, Chrysler division manager, 
aided in planning the dealership 
layout. 

* * * 


Wright Motor Moves 


Wright Motor Co. (Chrysler- 
Plymouth), Fort Madison, Ia., has 





opened its new building with an 
open-house celebration. 
os * + 


Gastonia Motor Sales 


Gastonia Motor Sales & Service, 
Inc., Gastonia, N. C., has been or- 
ganized with capital stock of $100,- 
000. Principals are F. M. Fran- 
cum jr., H. C. Francum and Loelle 
J. Francum. 

* * 


Miller & Son 


John 8S. Miller (De Soto - Plym- 
outh), 807 Sproul St., Chester, Pa., 
will now trade at the same address 
under the name of John S. Miller 
& Son. Miller has been in the auto- 
motive business for 30 years and 
was recently joined in the business 
by his son, Henry B. Miller. 

+ * * 


Perkins Heads Sales 


Iver Schmidt, president, Automo- 
bile Sales Co. (De Soto-Plymouth), 
Memphis, Tenn., has announced 
that Fred Perkins has been ap- 
pointed sales manager. 

+ * * 


L. B. Motors to Build 


L. B. Motors Co. Inc. plans to 
erect a $2,000,000 one-story automo- 
bile sales building and a _nine- 
story apartment house in Harris- 
burg, Pa. Construction will be 
started soon on the sales building. 

* ob * 


Mullins Organizes 
Mullins Motor Sales, Inc., Ham- 
lin, W. Va., has been organized. 
Principals are O. L. Mullins, H. M. 

White and Ruby H. White. 


* * * 


Dodge County Motors 

The Dodge County Motors ga- 
rage in Beaver Dam, Wis., has 
been sold to Stanley Stark. The 
new owner has acquired the Olds- 
mobile and GMC truck dealership. 

- - * 

Hal Smith, owner of the Down- 
town Chevrolet Co., Atlanta, Ga., 
has been elected to the Atlanta 
board of directors of the Citizens 
& Southern National Bank. 

* * * 


Clarke Simpkins, head of the 
automobile firm which bears his 
name in Vancouver, B. C., has been 
elected chairman of the sales exec- 
utive club of the Advertising and 
Sales bureau of the Vancouver 





Board of Trade. 
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Commercial Car Registrations, 36 States for Dec., 1946-41 
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Dealer Doings 











Formal Opening Observed 
By W & W Motor in Fla. 


Formal opening of W & W Motor 
Co. (Dodge-Plymouth) has_ been 
announced by Karl Wiselogel, P. D. 
Heath and Ernest Woods, owners 
of the newly-formed dealership, in 
Panama City, Fla. 

The firm’s new building at Har- 
rison Ave. and Tenth St. has been 
under _ construction for three 
months. 

Wiselogel and Heath have oper- 
ated dealerships in that city, while 
Woods formerly resided in Bir- 


mingham, Ala. 
* ce # 


McKee & Son Dealership 
Decorated in Pine Wood 


W. A. McKee & Son (Chrysler), 
Auburn, Neb., recently opened one 
of the largest automobile sales and 
service facilities in that part of 
the state, amounting to more than 
9,000 feet of floor space. 

Located on Central Ave., the in- 
terior is finished in knotty pine 
planking and office space is dec- 
orated accordingly. Twenty-two 
large fluorescent light fixtures il- 


luminate the _whowroom. 
ok 


Gold in Boston 


Dealerships Increase Parts 


Attention 


The parts business is proving to 
be a gold mine in Boston and sev- 
eral of the large metropolitan deal- 
ers are capitalizing on the need 
for replacements to keep the old 
ears running by building additional 
facilities and carrying larger in- 
ventories. 

One dealer devotes 55,000 square 
feet of floor space and 65 employes 
to parts and advertises 48 hour 
service. A _ recent advertisement 
stated that 14 carloads just had 
been received. 

Packard, Buick, Chrysler, Pon- 
tiac, Lincoln-Mercury and Chevro- 
let dealers are giving increasing 
attention to this phase of the busi- 


ness. 
#* * * 


Dolliver, Beyers Speakers 


At N. D. Dodge Parley 


Kay Dolliver, Minneapolis district 
manager of Dodge division of 
Chrysler Corp., and Richard Beyers, 
Fargo (N. D.) district manager, 
were speakers before a large group 
of North Dakota Dodge dealers at 
a conference held in Fargo. G. M. 
Hustad, president of Hustad-Kelly 
Co. (Dodge-Plymouth), acted as 


host for the conference. 
* - * 


Willcockson’s Buick Contract 


Taken Over by Trevellyan 

The Willcockson Motor Co., Buick 
distributor in St. Louis, went out 
of business last week with the ter- 
mination of its contract with the 
Buick division of the General Mo- 
tors Corp. and has been taken over 
by the Trevellyan Buick Co. 

* * * 


Edmonton Motors Open 


New Headquarters 

Edmonton Motors Ltd. (Oldsmo- 
bile-Chevrolet) has now opened its 
downtown headquarters building on 
102 St., Edmonton, Alta. The open- 
ing of the premises also marked 
the 22nd anniversary of the firm, 
and the opening ceremony centered 
around a big four-tiered birthday 
cake. 

i * * 

Reo Appoints Chaffin 
Syracuse Distributor 


Miles M. Chaffin has been named 
Syracuse, N. Y., distributor for 
Reo trucks and has established of- 
fices at 814 Erie Blvd. Chaffin will 
cover nine counties in the Syra- 
cuse area. 


+ + t 
/ ° / 

No Strings 
Whyte, Detroit, Offers Public 
Free License Service 
Helping the motorist avoid one 
of the year’s most disliked tasks- 
that of the annual auto license pur- 
chase—is an annual free service of 
the Ray Whyte Chevrolet Co., De- 
troit, Mich., according to news- 


paper advertisements by that deal- 
ership last week. 

“We're not trying to sell a thing,” 
the ads read. “Of course you can’t 
help but see our modern service 
facilities and equipment. Then, too, 
you'll know where Ray Whyte 
Chevrolet Co. is located. Be as- 
sured of one thing—there are no 
strings attached to this service! 
You’re welcome, no matter what 
you drive.” 

* + 


Carruthers Joins Steubing 


In Hollywood Ford Shop 
Everett Carruthers, a specialist 

in Bear Equipment, has joined Al 

Steubing, Ford dealer, at 1748 N. 

Cahuenga Blvd., Hollywood, Calif. 
Formerly in business in Holly- 

wood, Carruthers is now supervisor 

of Steubing’s frame and axle shop. 

* * * 


Since 1848 
Studebaker Dealer’s Ad 


Hails Milestone 
“Nearly a Century of Studebaker 





Progress—1848-1947” was the theme 
of recent full-page advertisements 
run in local papers by the Austin- 
Ashland Sales, Inc., 24 W. Second 
St., Ashland, O. " 

Featured in the ads were photo- 
graphs of a wagon built in 1848 
and given iron sides by John Stu- 
debaker, father of the Studebaker 
brothers who founded the Stude- 
baker Corp. Besides the wagon, 
other famous Studebaker crafts- 
manship vehicles of early vintage 
were shown. 

The bottom section of the ad was 
devoted to information and a pic- 


ture of the 1947 Commander. 
* * 7 


Cobb & Anslow Chrysler Shop 


Opens in lonia, Mich. 

K. L. Cobb and Harold Anslow 
announce the recent opening in 
Ionia, Mich., of their new Chrysler 
dealership under the firm name of 
Cobb & Anslow. Bert Thatcher is 
parts manager and has been placed 
in charge of the entire parts and 
service departments. 


W iselogel, Heath and Woods 
Head New Fla. Concern 


The W & W Motor Co. (Dodge- 
Plymouth), Panama City, Fla., re- 
cently opened a new building at 
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T. N. M. LATHROP RECEIVING a special bronze plaque from E. J. Grimshaw, 
district manager for Studebaker, in recognition of 35 years of business association with 
Studebaker. Lathrop started in business as a Studebaker dealer in 1910 and is the 
oldest dealer in the city of New London, Conn. Right to left: Grimshaw, T. N. M. 
Lathrop, president of T. N. M. Lathrop, Inc.; R. T. Lathrop, secretary and general 
manager, who has been associated with his father in business for the past 20 years; 
D. C. Lathrop, who has beén associated with his father for the past 12 years as service 
manager, and E. M. treasurer, who has been associated with Lathrop for the 
past 28 years. 


Cobb, 





Harrison and Tenth Aves., incor-;When completed, the dealership 
porating an expansive display | will have one of the largest estab- 
room, offices and a service garage. | lishments in the area, it is claimed. 
Karl Wiselogel, P. D. Heath and | * * & 
Ernest Woods ~— — | Frank Novick, treasurer, Gitlen 
: |Motor Sales Co. (Pontiac), 348 
Von Harten Bros. Remodel | Trumbull St., Hartford, Conn., has 
Entire Plant, Service Shop announced the appointment of Gus 
Mertz as service director. He came 
Von Harten Bros. (Chrysler) 
Beaufort, S. C., is spending $30,000 | to Hartford in 1921 to take a posi- 
on remodeling its facilities to in-|tion as service manager in the 
clude enlargement of showroom, pbernng -Arrow dealership then op- 
parts department and service shop.' erated by Sam Miner. 
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inspiration. 


@ Summer, winter, spring and fall... 


many needs and wants... 


every season finds more than 2,000,000 


Household families intently engaged in the myriad activities of small city and 
town living. And in all these families, where home life has a uniquely impor- 
tant meaning, Household is welcomed as a source of guidance, stimulus and 


Its idea-packed editorial pages crystallize and implement their 


its advertising pages point to the means of gratify- 


ing these needs and wants. 

In this stable and enduring family market (Household families include 
3,067,861 children under 18), 
your advertising key to America’s small city and town home market . . 


Eousehold is an unrivaled sales booster. It's 


. where 


41% of the nation’s sales are made. 
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The Other Side of the Picture 








EY ALL RIGHT. L/VER I IMS 
1S A STICK UP. TELL ME == 
1 CAN'T GIT A NEW CAR EH? 
A GIMME D KEYS T' OAT 
=\ MW CAR OW D SHOW © 
=A, 400M FLOOR- QUICKS & 



















SH SH SURE MISTER HERE'S THE 


W-H-HERE, T T- TAKE 


h LIKE 
TW’ KEY - BB BUT . 











MY NEW CAR, LIVER. 1'D 


ABOUT NOON, 0%? 























CHEQK FOR So Xe DON'T GIVE ME 
To PICK IT UP JONES, I'M THAT! WHERE'S 
OARY. MY CAR 77? 
No CAR Se Tt 


a FOR YOU. 
AN 


















By Fred Kemp; 





HMM- NOW THAT I STOP 
AND 7TH/VK ABOUT IT- 
MY EXPLANATION | 
DOESN'T SEEM_- | 


























NSPA Roster 
Hits New Peak, 
With 154 Added 


CHICAGO.—During the final two 
months of 1946 and the first month 
this year, the National Standard 
Parts Assn. set a new record by 
adding 154 members to its roster, 
it was announced last week by C. 





D. (Don) McKim, executive vice- 
president. 

The list released by McKim con- 
tained the names of the 154 addi- 
tional members, including 143 
United States wholesalers, seven 
United States manufacturers, three 
Canadian wholesalers and one ex- 
port concern. 

McKim said that “gains in total 
membership last year exceeded by 
approximately 50 percent the high- 


est previous year in our history.” 
He added that “our roster has 
more than doubled in size in less 
than a decade, and will be further 
enlarged as a result of these most 
recent increases.” 

In addition to its record gains 
in United States and Canadian 
memberships, NSPA increased its 
worldwide coverage last year with 
the acceptance of 50 new overseas 
members, McKim said. 











Economic Circle Now? 


MacFadden Says Rise of Middle Income Families 
Has Broken Triangle 


NEW YORK.—The old urban in- 
come triangle, which has been the 
backdrop for many marketing de- 
cisions in the past, has been broken 
up, according to the research de- 
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Open the door of the car — then 
watch the impact of canda cloth's 


appearance 


clusive ‘breathing back’’ construc- 
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VADISON AVENUE, NEW 





los. sell tne 
same car TWICE / 


comfortable to ride on. 


And when the car comes back for re- 
sale, your whole selling story is good 
for a re-take — because canda cloth 
wears so toughly that a soap and water 
shampoo is all it needs to look like a 
million. Talk it up — and it will help 


you sell the same car twice. 


)\) 


COLLINS « AIKMAN 


FORE 26, #. 8 





partment of MacFadden Publica- 
tions. 

Using data from the National 
Survey of Liquid Assets recently 
completed by the Bureau of Agri- 
cultural Economics, MacF adden 
Says: 

“Contrary to the situation 10 
years ago, the middle income group 
is now the predominant one in 
size. It is no longer dominated by 
white-collar families, but rather by 
wage-earner families who consti- 
tute the largest group of middle 
income families today.” 

Using a circle, which MacFadden 
says permits an unbiased visualiza- 
tion, the publisher groups urban 
families in this manner: 

Top—$5,000 and over, 9.9 percent, 
with 8.4 percent white collar and 
1.5 percent wage earner. 

Middle—$3,000 to $5,000, 19.3 per- 
cent, with 8.5 white collar and 10.8 
wage earner. 

Also under middle—$2,000 to $3,- 
000, 33.6. percent, with 11.5 white 
collar and 22.1 wage earner. 

Lower—$1,000 to $2,000, 26.4 per- 
cent, with 10.3 white collar and 
16.1 wage earner. 

Also under lower—Under $1,000, 
10.8 percent, with 2.9 percent white 
collar and 7.9 wage earner. 

Clerical, business and  profes- 
sional people are included in the 
white collar classification. 


Willys Holders 
Name Wieland 
And McIntyre 


TOLEDO.— Arthur J. Wieland 
and Brouwer D. McIntyre were 
elected as new directors of Willys- 
Overland Motors at the company’s 
annual stockholders’ meeting last 
week. 

At the same time, the stockhold- 
ers accepted the financial report 
of the company issued on Dec. 26, 
1946, which showed a net profit 
for the fiscal year ending Sept. 30 
of $402,900.87. 

Previous directors reelected were 
Ward M. Canaday, Frank H. Can- 
aday, Burton A. Howe, William 
A. Irvin, H. J. Leonard, Edward 
L. Love, James D. Mooney, George 





W. Ritter, Delmar G. Roos and 
Charles E. Sorensen. 
Wieland, the company’s vice- 


president in charge of distribution, 
joined Willys-Overland in April, 
1946, after 20 years with the Gen- 
eral Motors overseas division, 
where he was vice-president in 
charge of sales. 

McIntyre is the president and 
general manager of Monroe Auto 
Equipment Co., Monroe, Mich., 
manufacturers of shock absorbers, 
sway bars and other automobile 
parts. 

The two new directors succeed 
A. W. Humfeld, who died last Oct. 
6, and Francis L. Hopkinson, who 
resigned Dec. 2. 


Detroit Gasket 
Reports Merger 


DETROIT. — A merger of Ex- 
truded Metals, Inc., Belding, Mich., 
with the Detroit Gasket & Mfg. Co. 
was announced today (Feb. 17). 

John L. Barrett, former president 
of Extruded Metals, Inc., is now 
director and vice-president of the 
Detroit Gasket & Mfg. Co. in 
charge of Extruded Metals division. 
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Vehicles Gain on Farms 


Cars, Trucks, Tractors Up Sharply from °40, 
Magazine’s Survey Shows 


PHILADELPHIA.—The number 
of automobiles, trucks and tractors 
on farms has greatly increased 
since 1940, according to a study 
by Country Gentleman based on 
census figures. 

The 1945 census of agriculture 
shows that on Jan. 1 of that year, 
there were 848,317 more tractors 
than in 1940, an increase of 54 
percent. Approximately one farm 
in every three now owns one or 
more tractors. 

The percentage of increase in 
tractors was greatest in the south 
Atlantic and east south central re- 
gions—113.3 percent and 106.4 per- 
cent respectively. Typical of the 
speedy mechanization of the south 
Atlantic is Georgia, where the num- 
ber of tractors by 1945 was 164 
percent higher than it was in 1940. 

Such states as Virginia and 
Arkansas showed increases of 
about 100 percent in tractors. In 
other farming areas, New York 
reported tractors up 58 percent, 
Illinois up 38 percent and Cali- 
fornia, 45 percent. 

Motor trucks increased 440,000— 
from slightly more than a million 
in 1940 to nearly one and a half 
million, an increase of 42.3 percent. 
Mountain, west south central and 
south Atlantic regions lead with 
percentage gains of 56.9, 54.2 and 
51.2 percent in that order. More 
than one farm out of every five 


Fargo Names 
Bird, Seidel 


Vice-Presidents 


DETROIT.—Robert L. Biggers, 
president of Fargo Motor Corp., 
the fleet sales division of Chrysler 
Corp., has announced the appoint- 
ments of N. W. Seidel, director of 
field operations, and William J. 
Bird, divisional operating manager, 
as vice-presidents of the Fargo 
division. 

Both Seidel and Bird have had 
long experience with the Fargo di- 
vision in the handling of fleet sales 
of Chrysler-built vehicles. Seidel 
has been with the division for the 
past 16 years, while Bird has 10 
years of service. 

Seidel joined Chrysler in 1928 as 
fleet sales representative with the 
National Business Sales division. 
When the fleet sales activities of 
this division were taken over by 
Fargo in 1931, Seidel was appointed 
regional manager for Fargo in 
Kansas City. 

In 1942 he was transferred to 
Detroit as Fargo director of Army 
liaison activities, which position 
he held until he became director 
of field operations in July, 1945. 

Bird joined the Dodge traffic de- 
partment in 1934. In 1936 he was 
transferred to Fargo and for the 
next three years he was engaged 
in special distribution work in De- 
troit. 

From April, 1939, until May, 1941, 
Bird was fleet sales representative 
in New York city. He was then 
sent to Washington to supervise 
some of the corporation’s Army 
development and contractual oper- 
ations, returning to Detroit in the 
same capacity in November, 1942. 
He was made Fargo divisional 
operating manager in July, 1945. 





National Carbon 
Opens Vt. Plant 


ST. ALBANS, Vt.—The plant of 
National Carbon Co., constructed 
for the production of Eveready 
flashlight cases at a cost of ap- 
proximately $2,000,000, was opened 
here last week. 

When the plant swings into its 
full schedule, approximately 400 
workers will be employed. 





Young Opens in Conn. 

J. L. Young, Inc. (Chrysler-Plym- 
outh) has opened its new building, 
168 Burnside Ave., East Hartford, 
Conn. Young is well known in that 
area, having been associated with 
major automotive finance com- 
panies for many years. George 
Alexander has been engaged as ser- 
vice manager. 





now owns one or more motor 
trucks. 

The number of automobiles on 
farms increased by about 8,000, de- 
spite restrictions on sales and pro- 
duction during the war years, 
which decreased total passenger 
car registrations by about two mil- 
lion. 

Drawing conclusions from the 
study, Country Gentleman said: 
“The rapid strides which U. S. 
farmers are taking towards 
mechanization show that farm- 
ers are educated to the increased 
efficiency and productivity of 
mechanical power. 

“Furthermore, a recent report by 
the Federal Reserve Board shows 
that farmers are less disposed now 
to hold on to their wartime sav- 
ings than the rest of the popula- 
tion. They are planning expendi- 
tures which will increase their pro- 
ductive efficiency, and among these 
expenditures, automobiles, trucks, 
tractors and other types of farm 
machinery rate high.” 
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THE NEW BUILDING for Crain 


of floor space. 
dealership’s slogan. 


Motor Co. 
$50,000, George Crain stated last week. It is 80 by 120 feet and has 16,200 square feet 
“The Fairest and Fastest Traders in Northwest 


(Ford), Siloam Springs, Ark., cost 


Arkansas"’ is the 





3 New Chapters 
Added to ASTE 


DETROIT.—The American Soci- 
ety of Tool Engineers added three 
new chapters during 1946, accord- 
ing to Harry E. Conrad, executive 
secretary. 

The new local groups bring the 
total number of ASTE chapters to 





75, six of which are located in 
Canada. The three new chapters 


are located in Evansville, Ind., 
Poughkeepsie, N. Y., and Madi- 
son, Wis. 


Schmidt Buys 
Lamar Schmidt has purchased 
the interest of Jack Kirton in the 
“66” Motor Co. (Dodge-Plymouth), 
Bristow, Okla. 





Fight on Speed 
Proposed Limits in Wisconsin 


Opposed by Dealers 


One of the largest of the trade 
associations in the state, the Wis- 
consin Automotive Trades Assn., 
will oppose all proposals to estab- 
lish statewide highway speed laws 
in Wisconsin, it was announced 
last week. 

Louis Milan, executive secretary 
and legislative counsel, said that 
the group is prepared to fight 
against the recommendation of the 
legislative committee of the Wis- 
consin Traffic Courts conference 
proposal of a 60-mile statutory 
speed limit by day and 50 miles 
during the night. 

Milan said that his organization 
would support instead the recom- 
mendations of the state motor ve- 
hicle department for a statewide 
highway marking and zoning pro- 
gram. 

State law provides now that com- 
mercial vehicles of more than 10,- 
000 pounds weight shall not exceed 
35 miles an hour in travel on the 
public highways. 











You get the best results in our Classified 
Section, inside back cover. 
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HENRY SURE CUTS 
A MEAN FIGURE ON 
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YEAH! SORT OF REMINOS ME 
HOW COMPLETELY HE CIRCLES 
MY CAR WHEN [ PULL INTO 
HIS STATION FOR SERVICE! 
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——] RIGHT! I LIKE THE WAY HENRY CHECKS 
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MY OIL, ANTI-FREEZE, WINDSHIELD, 
BATTERY, TIRES, AND I LIKE THE WAY 
HE SELLS OIL... IN CANS! 










G000 OLD HANK! HE 
SHOWS YOU THE SEALED CANS 
OF OIL. YOU JUST KNOW 
YOU'RE GETTING THE BRAND 
AND QUALITY OF OIL you 
WANT IN CANS! 
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“IT’S A CLEAN-CUT ITEM,” says Henry 








“Since I’ve been selling oil IN CANS I don’t have any 
breakage or product losses to worry about. And oil in cans 
is so much cleaner! 

““Besides,”’ says Henry, “oil in cans is a natural for dis- 
plays, and I can show a variety of brands. Give me oil IN 
CANS every time!”’ 


AMERICAN CAN COMPANY 


New York - Chicago + San Francisco 


NO OTHER CONTAINER PROTECTS LIKE THE CAN 
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Nash Names Brown 


To Truck Section 
A. M. Wibel, vice-president of 
Nash, last week announced ap- 
pointment of J. L. Brown jr. to the 
truck and com- 
mercial car sec- 
tion of Nash. 
Brown will assist 
in the planning 
and development 
of these new) 
lines. 
A veteran of | 
nearly 20 years | 
with United Air- 
craft Corp. | 
Brown is a grad- | 
uate of Harvard | 
College and the Harvard Graduate | 
School of Business Administration. | 
Nash plans to produce a line of 
trucks and commercial cars as soon | 
as the materials-supply picture | 
brightens, Wibel said. 
* * * 





4. L. Brown jr. 


Reo Appoints Palmer | 


As Sales Engineer 

Appointment of R. M. Palmer as 
sales manager for Reo Motors, Inc., | 
is announced by D. C. Streeter, | 
sales manager. 

Palmer entered the sales engi- 
neering field with the General Mo- 
tors fleet division in 1941, later be- 
coming a process engineer for the 
Detroit Transmission division un- 
til transferred to the Chevrolet na- 
tional fleet department in the ca- 
pacity of technical coordinator, 
serving in that capacity until join- 
ing Reo. 


* * * 


Stupp Heads Production 
At Jack & Heintz 

Reber C. Stupp, former plant 
manager of Delco Products di- 
vision of General Motors, has 
been named production manager of 
_— & Heintz Precision Industries, | 
ne. 

Stupp also takes over the job of | 
vice-president in charge of produc- | 
tion. Stupp is relieving Ralph M. | 
Heintz, who took over the produc- 
tion job when William S. Jack was | 
granted a leave of absence from | 
the company. Heintz now will con- 
centrate on the firm’s engineering | 
problems. 


+ * * 


Three GMC Officials 
Shifted by Douglas | 
Morgan D. Douglas, general man- | 
ager, GMC Truck & Coach, has an- | 
nounced the appointment of Fred | 
J. Limback as administrative as- | 
sistant and general auditor. Other | 
departmental changes include the | 
appointment of Carl J. Bock as | 
chief engineer to succeed C. O. Ball 
who is retiring and William F. 
Maybury who now becomes ..di- | 
visional comptroller, replacing D. 
L. Tate who has also retired after 
a 21-year service record with GMC. 
+ * 


Simplex Appoints Platt 
To Executive Post | 
Simplex Mfg. Corp., New Or- 
leans, manufacturer of Servi-Cycle, 
has announced that, in connection 
with its expansion plans for 1947, 
Gardiner S. Platt, formerly of New | 
York, will be executive assistant 

to the president. 

While new to the powercycle 
field, Platt is well known in the 
automotive field. For several years 
he was southwestern district man- 
ager for Packard and, for 15 years 
was European manager of Packard 
Motor Export Corp. 

* * 


Lee Appoints Crawford 


Head of Menasco Division 

John C. Lee, president of Men- 
asco Mfg. Co., Burbank, Calif., has 
announced the appointment of Jack | 
W. Crawford as manager, automo- 
tive and industrial division. 

oS * ny 

Pontiac Ups Hutchinson; 
Revises Production Duties 


Appointment of R. R. Hutchinson 
as assistant chief engineer of Pon- 
tiac Motor division in charge of 
current engineering and new pro- 
jects has been announced by Gen- 
eral Manager Harry J. Klingler. 

Klingler also announced new re- 
sponsibilities for top Pontiac pro- 
duction executives as follows: D. J. 


Dunlop, formerly general night 
superintendent, becomes assistant 
to General Manufacturing Manager 
S. W. Ostrander. Buell E. Starr, 
formerly general day superinten- 
dent, now is manufacturing man- 
ager. Ray J. Longpre, general 
superintendent of material, be- 
comes production manager in 
charge of material department, 


| parts warehouse, traffic and cen- 


tral stores. Other appointments re- 
cently made include A. F. Johnson, 
as general night superintendent, 
and A. V. Handren who will handle 
special assignments. 

* * * 


Reorganize Newton Co. 

S. W. Beale has been elected 
president of the newly reorganized 
Newton Motor Co., Newton, N. C., 
and Jesse Harwell is vice-presi- 
dent. Marshall Brittain, secretary- 
treasurer in the old company, re- 
tains his position in the new setup. 

* * ok 


Horn Named Sales Manager 
Of American Oil & Grease 
Ralph W. Horn has joined the 








American Oil & Grease Co., Monte- 


bello, Calif. as sales manager, 
President K. K. Lovell announced 
last week. 


Horn, a lubrication engineer, will 
be in charge of distribution of the 
firm’s sales of motor oils, greases 
and lubrication specialties. 

# & * 


Horst Made Manager 


Carl G. Horst has been appointed 
manager of budget sales admin- 
istration of the Replacement Tire 
sales division of the B. F. Good- 
rich Co., it is announced by Guy 
Gundaker jr., field sales manager. 
He succeeds R. W. Nickels, recently 
named manager of drug sundries 
sales. 


Berghaus Named 


Allen T. Greiner, president of 
American Coach & Body Co., has 
announced the election of Harvey 
F. Berghaus to the board of direc- 
tors and as_ vice-president’ in 
charge of manufacturing. Berghaus 
will also continue his_ present 
duties as assistant secretary of 
the company. 

- 


Oglesby Sells Franchise 


James J. McCormick has pur- 
chased the San Angelo (Tex.) deal- 





ership for Willys-Overland from 





ISRAEL ROGOFF, left, a Chicago insurance broker, turns over a check for his new 
Mercury to Stewart Tauber, of Lake Park Motors, Inc., Chicago. To permit Rogoff, who 
is only 4 feet 2 Inches tall, to drive, Lake Park Motors installed special driving aids 
in the car. These included an extension of 10 inches on the clutch and brake and a 
12-inch raising of the accelerator pedal. On the floor a block of wood 12 inches long 
and 6 inches high was installed for Rogoff to rest his left foot on. He also uses a 
7-inch cushion at his back. He uses his car daily in his insurance business. 





in conjunction with a con- 
he owns and 


Preston Oglesby, holder of the|ship 
franchise for the past eight years.|tracting business 
McCormick will operate the dealer-|other enterprises. 





The following statements were published in The Philadelphia 








Statement by The Record 


This is the last issue of The Philadelphia Record under my management. 


Publication is suspended as 


This step has been taken only after careful consideration and discussion with 


my associates. 


The strike against The Record by the American Newspaper Guild, involving 
more than four hundred people, has gone on for nearly three months. It has been 
impossible to obtain a fair settlement which would assure this newspaper of its 
ability to discharge its obligation to the public. 

This is not only because of the Guild's excessive demands. Guild policy has 


acted to restrict the rights 


great a burden to operate a completely independent press. 

| will not attempt to give the reason for this strange attitude of Guild leader- 
ship. | only know that The Record, Philadelphia's liberal newspaper, has been 
chosen by this one Union as a target for its unusual theories. 

No other of the numerous unions with which The Record has had relations for 
so many years has adopted such an attitude. 

The assets of The Record newspaper will be sold to The Evening Bulletin, which 
is issuing an accompanying statement. 


of today. 


of management to a degree where it has become too 


PHILADELPHIA RECORD COMPANY 
J. David Stern, President 
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Auto Personnel 








GMC Truck Names Singer 


Memphis Zone Manager 

J. E. Singer has been named 
Memphis zone manager for GMC 
Truck & Coach, according to J. P. 
Little, general sales manager of the 
truck division. 

With the GMC sales organization 
since 1934, Singer spent two years 
in Memphis as southern regional 
sales promotion manager. 

E. J. Brown has been appointed 
retail sales manager of the St. 
Louis zone. Brown has been a 
member of the GMC organization 
since 1928. 


Auto-Lite Promotes Five 
In Merchandising Unit 


Five appointments and promo- 
tions in the merchandising divi- 
sion which includes the sale of 
spark plugs, wire and cable of 
Electric Auto-Lite, have been an- 
nounced by F. A. Nealon, sales 
manager. E. A. Spencer has been 
promoted to sales office manager 
in Toledo from supervisor in the 
St. Louis area. K. B. Woyame has 





been elevated to national accounts 
manager with headquarters in To- 
ledo. 

M. H. Smith, former supervisor 
in the central division, Chicago, 
is now field supervisor with head- 
quarters in Toledo. Fred Vanzo has 
been named supervisor of the cen- 
tral division, Chicago, and R. F. 
Maw has been named supervisor 
in the St. Louis district. 

i & * 


Comstock Appointment 

John A. Comstock has been ap- 
pointed engineer of materials at 
the Ithaca (N. Y.) plant of the 
Morse Chain Co., it was announced 
by Frank M. Hawley, president. 
Comstock formerly was manager 
of the metallurgical laboratory of 
the Westinghouse Electric Corp. at 
East Pittsburgh. 
* * 


ok 


Goodrich-Canada Names 2 

Carl B. Cooper, general sales 
manager of the Goodyear Tire & 
Rubber Co. of Canada, Ltd., has 
announced appointment of F. G. 





Wilmot as manager of tire sales 











and of J. M. Templeton as mana- 
ger of the service department. 
* * * 


Hackett, Doerschuk Named 
By B. F. Goodrich 


Appointment of Warren H. 
Hackett and E. A. Doerschuk as 
assistant treasurers of the B. F. 
Goodrich Co. has been announced. 

‘ * * * 


Smith Gets Post 


Promotion of Glenn Smith to as- 
sistant operating manager in the 
Export division of General Tire & 
Rubber Co. has been announced 
by C. F. O'Neil, vice-president in 
charge of foreign operations. 

* * + 


Watson Named in Conn. 

Gov. James L. McConaughy of 
Connecticut has announced the ap- 
pointment of Elmer S. Watson as 


state motor vehicles commissioner. 
a * * 


Auto-Lite Names Holmes 

Royce G. Martin, president of 
Electric Auto-Lite Co. has an- 
nounced the appointment of David 
J. Holmes as director of traffic for 
the company. 

a a * 

Plummer Appointed 


Ilarvey S. Plummer, formerly of 
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“If you subtract 15 it becomes U. 8. 12, dear.” 





Service Station Equipment Co. and 
of Carlile and Doughty, has been 
named sales manager of the Fluid 
Heat Automotive and Marine Heat- 
er division, Anchor Post Products, 
Inc., Baltimore, Md. 
* % 


* 


Sanders on Contest Board 

Appointment of E. J. Sanders, 
San Gabriel, Calif.. as a member 
of the advisory technical committee 





Record and The Philadelphia Evening Bulletin of February 1, 1947 








Statement by The Bulletin 


Following the decision of The Philadelphia Record, and Morning Post and 
Evening Courier of Camden, to suspend publication, the owners and manage- 
ment of The Bulletin have committed to buy all of the newspaper assets of The 
Philadelphia Record, and the Morning Post and Evening Courier of Camden 
and radio station WCAU. 

We regret to see established newspapers suspend. The Bulletin will at the 
earliest date extend its service by publishing a Sunday edition including the features 
of the Sunday Record. The other services rendered by The Record and the Courier- 
Post of Camden we hope will be resumed under independent ownership. 

For the time being, by agreement, salaries and regular wages are being con- 
tinued to those presently at work. 

The operation of radio station WCAU is not affected by these arrangements. 
It will continue to render service under the direction of the present management 


which is in full control of the station. 


BULLETIN COMPANY 


Robert McLean, President 








WENT ON SALE SUNDAY, FEBRUARY 9, AND INCLUDED: 


@ 12 Pages of Comics 
@ The American Weekly 


@ Porade 


@ Book Section 


@ 2 


News Sections 


* Metropolitan Section 


@ Sports and Financial 


@ Classified Advertising 


Sunday Bulletin 


IN PHILADELPHIA— NEARLY EVERYBODY READS THE BULLETIN 





of the Contest Board, American 
Automobile Assn., was announced 
last week by AAA headquarters, 
Washington. Sanders is western 
manager for the Thermo-Aire di- 
vision of Evans Products Co., 
Plymouth, Mich., manufacturer of 
bus and truck cab heating and 


ventilating equipment and_ the 
Evans Thermo-Control fan. 
a oe 


Marshall on Bank Board 


Furber Marshall, president, 
Pharis Tire & Rubber, has been 
elected to the board of Park Na- 
tional Bank in Newark, O. 


Auto Tax Relief 
Demanded by 
Keystone Club 


HARRISBURG, Pa. — Warning 
against an increase in the motorist 
tax burden, J. Maxwell Smith, pres- 
ident of the Keystone Automobile 
Club, has urged that the federal 
government get out of the automo- 
tive tax field and that state gov- 
ernments give serious consideration 
to the economic picture before im- 
posing additional taxation on car 
owners. 

“If advance forecasts of legisla- 
tive intentions throughout the 
United States are not wide of the 
mark,” he said, “state lawmakers 
the country over are preparing an 
unsavory dish for the motorist in 
the form of new taxation. 

“Some legislators, it would seem, 
fail to grasp the idea that a dead 
goose can’t lay golden eggs; neither 
can the strong back of the camel 
remain in one piece if the load is 
increased to the breaking point 
with the addition of that storied 
‘last straw.’ 

“In other words, the automotive 
taxation burden, coupled with the 
increased costs all down the line, 
may discourage or even prevent 
ownership of motor vehicles by a 
substantial number of the millions 
who now rely on the automobile as 
a means of earning a livelihood or 
who finds it essential in what we 
are pleased to call the ‘American 
way of life.’ Putting car ownership 
and operation beyond the reach of 
the average family obviously will 
have serious repercussions not only 
in the field of taxation but in the 
entire national economy... . 

“The question arises, will the 
average American car owner be in 
financial shape a year or two hence 
to buy a new automobile with 
prices and taxes at _ prohibitive 
levels? 

“This is something for the state’s 
lawmakers to consider most seri- 
ously before they rush new taxes 
into the legislative hopper. And 
down in Washington Congress 
should give heed to the growing 
protest against continuance of fed- 
eral automotive excise taxes which 
took $732,000,000 from the pockets 
of car and truck owners last year 
alone.” 


Canada Still Pegs 
Most Auto Items 


OTTAWA.—The Wartime Prices 
and Trade Board announces that 
the following remain subject to 
price control in Canada: 

Motor vehicles, including parts 
and accessories, and involving pas- 
senger vehicles designed to carry 
less than 10 persons, motorcycles, 
trucks and trailers, automotive 
truck bodies, pneumatic tires and 
tubes and storage batteries, except 
for specialized industrial uses. 
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AIRCRAFT NEWS 








Who Is to Blame 
For Air Crashes? 





By Charles Evans 
Aviation Editor 


OUT OF THE welter of airline 
crashes, scientific development of 
new fiying aids and charges and 
counter charges from members of 
Congress and self-appointed avia- 
tion experts, there must be avail- 
able somewhere the exact truth 
for the prospective air traveler to 
study. 

It is the prospective air traveler 
who is most important in the case, 
because he can make or break the 
airlines. By staying off the planes 
recently in very large droves, he 
has already driven some of them 
into the red, and has many of the 
others listening dazedly for the 
bell. They need a rest from the 
almost daily columns of sensation- 
al news in the papers and the many 





editorials and speeches in Con- 
gress. 

In the first place, Congress had 
better speak lightly. Demagog- 
uery on this matter is almost 
certain to swing right around 
and bite the indignant member 
of Congress who is demanding 
an investigation. 

The Congressman may wave his 
mane and say, “How long are we 
to stand for this killing of our air 
travelers?” and the echo is likely 
to come back right at him, “How 
long are you going to try to lay 
all the blame on others, and take 
none yourself?” 

You can find a perfect circle of 
fingers pointing out the blame. 
Congress is pointing in two direc- 
tions, one finger straight at the 








DICK CLIPPARD, INC., Lincoln-Mercury dealer and distributor for 14 counties in 
western Tennessee, has moved into its new $100,000 building on Poplar St., Jackson, 
Tenn. Constructed of white monolithic concrete, it occupies 21,000 square feet. Three 
days were set aside for public inspection: The service department, 75 by 120 feet, has 


13 mechanic's stalls. 





Civil Aeronautics Board and one 
at the Civil Aeronautics Adminis- 
tration; those two government 
agencies are pointing at each other 
and at Congress; the Army, not 
concerned in the problem at all, 
is making the loudest noise and 
pointing at the CAA; the airlines 
are pointing at Congress and the 
CAA; and the CAA, unless I’ve 
run out of hands, is also pointing 
at the airlines. Aviation writers, 
and most of us are self-appointed 





experts, are pointing like weather 
vanes in a cyclone. 

Truth ought to be standing in 
the center pointing at everybody 
in the circle. That, roughly, is 


where the blame lies. 
+ * ok 


CAA Is Supported in Claim 
That Army Charge Unfair 
DISPOSING OF the Army first, 


since it has no right in the picture 
at all, it is clouding the issue right 





dramatized by 


DU PONT ‘’LUCITE’’ 


On 15 different makes of the 
new cars there are 58 separate 
parts made of Du Pont “‘Lucite.”’ 


The newest models of several outstanding makes 
of cars now feature the horn buttons shown 
here ...and these buttons are only one example 
of the many ways in which Du Pont ‘‘Lucite”’ 
is being used by leading car manufacturers. 


The sparkling appearance of ‘‘Lucite” gives 
cars an added beauty that’s both decorative and 
practical. ‘‘Lucite’’ acrylic resin retains its 
beauty for years. It resists moisture, sunlight, 
and weathering. ‘‘Lucite’’ is shatter-resistant, 
having high tensile and flexural strength. 


Available in your choice of brilliant colors or 
in colorless transparency. Write for our fact- 
filled booklet, Heat-Resistant ‘‘Lucite.” E. I. 


Room 212: Arlington, N. J. 


Du Pont de Nemours& Co. (Inc.) , Plastics Dept., 


Horn buttons shown molded by: 
Hoosier-Cardinal Corp., Evansville, 
Indiana; Gits Molding Corp., Chi- 


cago, Illinois. 


REG. U.S. PAT. OFF 


Yasttes 


BETTER THINGS FOR BETTER LIVING 
-.- THROUGH CHEMISTRY 








royally by boasting of its experi- 
ence with radar during the war, 
and repeatedly accusing the CAA 
of being stubborn in not putting 
radar immediately into routine use 
on the airlines. 

CAA responds with some heat 
that it is following the policy laid 
down by the Air Coordinating Com- 
mittee, top policy body of all U. S. 
aviation matters—on which the 
Army and Navy sit, incidentally 
in installing its instrument land- 
ing system at major airports and 
using radar as a monitoring de- 
vice for existing instrument ap- 
proach procedures. 

Moreover, technicians from 28 
nations making up the technical 
committee of the Provisional In- 
ternational Civil Aviation Or- 
ganization, also adopted exactly 
the view of the ACC and the 
CAA. 


Neither the airlines nor the CAA 
give much weight to the claims 
of the Army and Navy of many 
thousands of safe landings by 
means of GCA, the radar Ground 
Controlled Approach system by 
which a crew on the ground talks 
a pilot down to a landing. Military 
operations are one thing, scheduled 
airline commercial operations are 
entirely another, and no flying aid 
is going to be trusted with the 
lives of air passengers until the 
airlines and the CAA and the CAB 
are satisfied of its complete safety. 

So, radar stays today in the mon- 
itoring position, while the airlines 
are getting ready to begin routine 
use of the CAA’s ILS system, now 
ready at 32 major airports. 

+ * - 


Congress Fails to Finance 
Safety Aid Developments 


CONGRESS HAS been answered 
briefly by James M. Landis, chair- 
man of the Civil Aeronautics 
Board, who pointed out that in 
1946 air travel showed a better 
safety record than in any year 
since 1939. 

T. P. Wright, administrator of 
Civil Aeronautics, told the press 
than by 1946 standards, a man 
could fly 80,000,000 miles, or 3,200 
times around the earth, before “his 
number came up.” Both these men 
have been asked to report by let- 
ter to the Senate Commerce Com- 
mittee just what the trouble is, 
and the industry expects those let- 
ters to clear away a lot of fog 
when they are published. 

Congress might feel inclined to 
explain why it has not appropri- 
ated enough money to put in 
adequate flying aids, a charge 
that the airlines and the CAA 
have made by inference and di- 
rectly. 

Just now, Congress is not in a 
mood to spend too much on the 
airlines. It already has instructed 
the CAA to suggest means of col- 
lecting for the services which it 
gives on the airways, and that re- 
port is in its hands. So it will be 
looking hard at the dollar sign 
when this safety question comes 
up for decision. All this, of course, 
against the background of an 
economy-minded Congress. 

The prospective airline passen- 
ger wants to know what safety 
aids will be in effect when and if 
he decides to travel by air. Within 
the next year, he will be landing 
on the CAA’s ILS, and perhaps 
within the same time, automatic 
landings, accomplished by connect- 
ing the standard, electric auto- 
matic pilot with the instrument 
on the panel which responds to 
the ILS signals from the ground, 
may start the service test period. 

Meanwhile, more and more ra- 
dar will be put to work on the air- 
ways, consisting of surveillance 
sets for air traffic control, of which 
the CAA wants Congress to ap- 
propriate money for 25, and GCA 
sets for monitoring the ILS sys- 
tem. 

The Army has upwards of 120 
GCA sets in storage, and is crying 
its disappointment in not having 
personnel and funds available for 
putting them to work. Although it 
costs $40,000 each to convert these, 
and an estimated $100,000 to in- 
stall them for operation in airport 
control towers, they may be ap- 
plied to the airways soon, if Con- 
gress approves and provides the 
money. 








‘“‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—-George Soule, But- 





ler Nash Co., Butler, Pa. 
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Safety Plan for N.Y. 


Dealers Would Conduct Car Inspections 
In 5-Point Senate Program 


ALBANY, N. Y.—A _ five-point 
legislative program to promote 
safety on New York state high- 
ways, including compulsory auto- 
mobile insurance and periodic mo- 
tor vehicle inspection, was intro- 
duced by Senator Thomas C. Des- 
mond last week. 

The five bills will require: 

1. Semi-annual inspection of au- 
tomobiles and trucks. 

2. All car owners to carry lia- 
bility insurance, instead of the 
existing requirements under 
which drivers need no insurance 
until after their first accidents. 

3. Applicants for drivers’ licenses 
to secure “fitness certificates” from 
physicians at least once every 
three years. 

4. Applicants for drivers’ licenses 
to pass driving tests under night 
conditions. 

5. Construction of footpaths 
along rural highways for the safe- 
ty of pedestrians. 

“My first bill requires semi-an- 
nual inspection of motor vehicles 
in state-approved, private ga- 
rages,” Desmond said. 

“During the four years from 1941 
to 1945, under the present respon- 
sibility law, there were 2,400 un- 


WAA Asks Bids 
On Equipment 


For Service Items 


WASHINGTON.—More than 350 
surplus new automotive mainte- 
nance equipment items, which cost 
the government about $2,500,000, 
will be offered in the first of a 
series of competitive bid _ sales, 
which will close at 5 p.m. Feb. 20, 
WAA announced last week. 

Bi-weekly listings and competi- 
tive bid offerings are designed to 
speed disposal of these compara- 
tively slow moving items previ- 
ously offered to priority claimants, 
WAA said. 

Included in the initial bid offer- 
ing are large quantities of motor- 
cycle special service tools and 
bearings, gear and wheel pullers, 
steel towing cables and many types 
of service station equipment such 
as tire repairing and rebuilding 
machinery and lubrication equip- 
ment. 

Catalog listings of the special 
tools and equipment items offered 
in the first sale are being sent to 
prospective buyers including for- 
mer purchasers, automotive main- 
tenance equipment jobbers and 
scrap steel mills. Exporters may 
also buy these items. 

Disposal will be by lot to the 
highest bidders, fob Lordstown 
Ordnance Depot, Warren, O., where 
the inventory is located. 

All 33 WAA regional offices will 
supply catalogs to prospective cus- 
tomers upon request and will ac- 
cept bids. Offerings will continue 
until disposal of the entire inven- 
tory is completed. 





Old Car Sit nale 


Chicago Museum Seeks Data 
On Early Vehicles 

CHICAGO. — Calling all posses- 
sors of ancient motor car catalogs, 
instruction books, trade papers and 
other literature: 

Through Maj. Lenox R. Lohr, 
president, the Museum of Science 
and Industry here last week issued 
a call for such material. 

Collection of early automobiles 
has resulted in a big roundup of 
these cars, which occupy display 
space in the museum, with an over- 
flow in the basement. 

“Our objective is twofold,” Maj. 
Lohr explained. “We need old liter- 
ature for educational purposes in 
the museum. Furthermore, our me- 
chanics do work in rehabilitating 
these early cars so that they will 
run. This necessitates our having 
service manuals to aid in the job.” 


South Side Chevrolet 
J. Rush James and James R. 
James of University City, Mo., have 
incorporated the South Side Chev- 
rolet Co. of St. Louis, Mo., with 
$175,000 authorized capital stock to 
operate an automobile agency. 





satisfied judgments in New York 
state. A compulsory insurance law 
similar to the one which I propose 
is now operating successfully in 
Massachusetts. 

“The third bill is prompted by 
the fact that thousands of motor 
vehicle operators in our state are 
physically and emotionally unfit to 
drive properly,” he pointed out. “A 
former service man, discharged as 
a neurotic, now finds no legal bar- 
rier to obtaining an operator's li- 
cense. Any civilian under a doc- 
tor’s care for emotional instability 
can obtain a driver’s license and 
become a menace on the highways. 

“Even an epileptic can legally 
drive a car under present weak 
regulations. Required ‘fitness 
certificates’ will help to rid the 
roads of all such unfit operators. 

“The fifth bill recognizes that 
no highway safety program is com- 
plete without proper consideration 
for pedestrians. In most communi- 








GEORGE W. PATTERSON, Paterson, N. J., Ford dealer, is congratulated by fellow 
dealers and executives of Ford Motor Co. upon his reelection as president of the Edge- 
water District Ford Dealers Assn. Election of officers by the association was held fol- 
lowing its annual meeting at the Alexander Hamilton Hotel in Paterson. The association 
formulates advertising plans and policy for more than 250 Ford, Lincoln-Mercury deal- 
ers in New York, New Jersey and Connecticut. Left to right: C. J. Seyffer, Ford North- 
eastern regional manager; Nelson Bowe, Edgewater district manager; Patterson; Otto 
| F. Ploetner, Irvington, N. J., dealer who was reelected secretary, and Ralph Horgan, 
New York dealer, who was elected treasurer. 





ties the sidewalks end at the cor- 
porate limits, and from there on 
the cars which whizz by are po- 
tential death to pedestrians who 
have no place to walk except on 
the road with the cars. 

“City and urban centers have 


shown some improvement in pe- 
destrian accident rates, but rural 
|areas have grown worse. In 1945, 





nearly a third of 17,000 deaths in 
the United States along rural roads 
were of pedestrians.” 





Labor Advice 


U. S. Rubber Discusses 


Better Relations 

AKRON.—Advice to tire distrib- 
utors on how to improve employe 
relations is given in a personnel. 
administration booklet which has 
been prepared by United States 
Rubber Co.’s U. S. Tires division. 

The booklet, entitled “Personnel 
Administration for U. S. Distribu- 
tors,” is the result of a field study 
made by the division’s business de- 
velopment department. Copies of 
the booklet are now available to 
U. S. distributors through the 
company’s district managers and 
salesmen, reported A. G. Westlund, 
department manager. 

Illustrated with pen and ink 
sketches, the booklet discusses four 
general classifications of good em- 
ploye relations: security, fair treat- 
ment, equitable wages and oppor- 
tunity. 


Slater Will Build 
Slater Motor Co. (Chrysler-Plym- 
outh), Chelyan, W. Va., has pur- 
chased a lot for the erection of a 
new building. 
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Small stores show the way... 


In 1908, the nearest North Side of 
Chicago was alittle world of gaslit streets, 
white sandstone houses, arty brick flats, 
grand mansions on the Lake Shore Drive. 
The Loop was a long ride away. Here 
the quality trade was served by Russer’s 
Grocery managed by Michael O’Donnell. 
The store changed names in 1913, when 
Mr. O’Donnell took over, moved several 
times until he designed and erected the 
present building at 1051 North Rush. 

After 1920, the new bridges came, 
and the section went Greenwich Village. 
O’Donnell’s stocked cocktail biscuits and 
grenadine. Tall apartments arose along 
the Drive, the neighborhood looked up 
and O’Donnell’s attracted gourmets and 
the hard-to-please. 

Intheintervening years, the proprietor 
crusaded for shorter grocers’ hours, 
packed a private line of jam, preserves and 
pickles; stocked exotic items, today has a 
ninety percent charge, ten percent cash 
business...run by younger O’Donnells. 


* CHICAGO SUN 


Until three years ago, O’Donnell’s 
waslittlemore than neighborhoodknown. 
Then he began to use minimum space 
in The Sun on Friday food pages, drew 
amazing response from all over Chicago 
.-. subsequently stepped up space, featured 
squabs, choice staples, tempting curios 
-..and grows and grows and grows! 

Since local grocers found the way to 
reach the best customers, any national 
advertiser can do likewise in The Sun! 

Mrs. Ethel Somers writes the daily food 
column, edits Friday food pages... makes 
news of foods, in five years has won 
interest, confidence and a large audience 
quick to respond to food advertising. 

While The Sun with morethan 300,000 
daily and 450,000 Sunday circulation 
doesn’t reach all of Chicago... no food 
advertiser reaches the best of it without 
The Sun, as O’Donnell’s and other local 
stores can testify. For the best prospectus 
of the best food prospects in Chicago, 
ask any Sun man for details... today! 


400 West Madison Street, Chicago 6, Ill. + 250 Park Avenue, New York 17, N. Y 
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Some of the publishers’ repre- 
sentatives around town are saying 
they haven’t placed so much news- 
paper advertising since back in 
1928 or '29. 

Much of this is attributable to 
new-model announcements, but the 
advertising men point out that a 
lot of the new model copy is be- 
ing followed up. 

It seems that the old selling 
spirit is returning. Advertising, of 
course, always follows production, 
and the prospect is for greater 
production in a few months. 

At the same time, there have 
been signs here and there of less 
eagerness on the part of auto cus- 
tomers. It won’t be long before the 
auto companies will have to do a 


— Auto Advertising — 


Auto Newspaper Ads 
On the Upsurge 
By Bob Finlay 





flected this yet, but radio spot an- 
nouncements seem to be picking 
up a bit. 


Hudson Program 


Inauguration of an advertising 
and merchandising program de- 
signed to build goodwill for Hud- 
son’s 3,000 dealers has been an- 
nounced by M. M. Roberts, direc- 
tor of advertising and merchandis- 
ing, Hudson Motor. 

Roberts said that the program— 
known as the “Hudson Good-Will 
Delivery Program’—calls for a 
comprehensive advertising and 
merchandising campaign designed 
to fully inform the public about 
Hudson automobiles and to ex- 
plain the local delivery situation. 


lished a booklet indicating that 
the effective buying income of the 
Oregon market has nearly trebled 
since 1939. The Oregonian cites 
factors to show that the market 
growth has been consistent and 
that it is still growing. 


Mailing Cards 

Preparation of a series of four 
mailing cards offering retailers 
tips on successful merchandising | 
is announced by the Bureau of 
Advertising, American Newspaper 
Publishers Assn. The cards are in- 








TOPEL NASH SALES CO. recently moved into this new home at Kenosha, Wis. The 
new building, which provides 22,000 square feet of floor space, has a completely glassed- 
in showroom, with the glass extending from fioor to ceiling. Earl C. Topel is president. 





saps . 
tended for monthly distribution t0 | ests,” a series of humorous pan- 


local retailers. lels designed to get belly laughs— 
i |and business—-for sales and serv- 
Crosley |ice across the nation. 

Life magazine's Feb. 17 issue | 


tells the story of “Powel Crosley|The Big Race 
- bid ¢ ey gadgeteer makes | Herman Teetor, advertising man- 
Se TOF LC AMSECAR MESS mar- | ager of Perfect Circle Co., said 


seh nae ” —— cht that My low- last week that the firm will again 
Rha ~ aSaUWOS — — sponsor a_ coast-to-coast radio 
eve nEOs broadcast of the Indianapolis 500- 
mile race Decoration day, May 30. 

Auto Jests The 1947 race broadcast will 
The cartoon panel, favorite of |Teach a vast listening audience 
a fun-loving American public, is | over the entire network of the 


real selling job, and apparently 
they are getting their merchandis- 
ing machines in gear. 

National magazines haven’t re- 





Oregon Market 
The Portland Oregonian has pub- 


going to work for the auto dealer.| Mutual Broadcasting System and. 
Introducing a twist to automotive | 45 in 1946, will be dedicated to the 
advertising, Worldwide Syndicate |“Doctor of Motors.” 

of Dallas, Tex., has created “Auto An unusual feature of the broad- 
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New reference book 
on Aluminum Alloys 


and Mill Products 


IR design engineers, production 

men, and purchasing agents, this 
new reference book brings invaluable 
data on aluminum. 


YF the Fréss... 







... DEFINITE 
INFORMATION TO 
HELP YOU SELECT 
ALLOYS AND 
PRODUCTS 















It contains 248 pages, 106 tables, 20 | 
photographs, chock-full of specific facts 
about Aluminum Alloysand Aluminum — | 
Mill Products. | 

The information is arranged accord- 
ing to type of product ... sheet and 
plate; extruded shapes; roll-formed 
shapes; tubing and pipe; wire, rod and 
bar; forging stock; press forgings; ingot 

‘ metal for sand casting, permanent mold 
casting and die casting. For each prod- 
uct, the book shows alloys and tempers, 
bend radii (for sheet), pressure calcula- 
tions (for tubing), manufacturing meth- 
ods, annealing and heat-treating cycles, | 
weights, size and tolerance ranges, chem- 
ical compositions. It also covers physical 
and mechanical properties including 
densities, coefficients of expansion, ther- 
mal and electrical conductivities, yield 
and ultimate strengths, hardnesses and 
much other information. 





This reference book on aluminum is 
the latest of several authoritative hand 
books about aluminum recently pub- 
lished by Reynolds. You will find them 
all immensely valuable. 

4 4 4 

‘To get your copy, just fill out the cou- 
pon below with check or money order 
and mail to Reynolds Metals Company, 
Louisville 1, Kentucky. 
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11 aluminum welding processes through 
all stages from edge preparation to finish- 
ing. Fully illustrated with photographs, 
charts and tables. Price: $1.00 | 


“ALLOY SELECTOR” At your finger tips: 
mechanical properties, chemical composi- } 
tions, physical constants, thermal treat- | 
ment, and specification numbers of 18 
aluminum alloys. Price: $1.00 


‘METALS WEIGHT CALCULATOR” 
A handy metal weight calculating device 
... Simple... accurate... fast. Calculates | 
weights of aluminum, magnesium, sieel, 
brass, copper, and nickel. $.50 


“HEAT-TREATING ALUMINUMALLOYS” 
The “What, Why and How” of the metal- 
lurgy and heat treatment of all types of 
aluminum alloys written for both the 
non-technical man and the technician. 
Tables, illustrations, charts cover 96 differ- 
ent alloys and tempers. Price: $1.00 
“MACHINING ALUMINUM ALLOYS” 
124 pages packed with up-to-date facts 
about machining aluminum alloys. Eight 
double-page data charts on tooling, speeds 
and feeds for eight important types of 
machine operations. Price: $1.00 
“WELDING ALUMINUM” This new 
handbook gives detailed information on | 
T-7-~E-w 
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Detroit address: 1010 Fisher Bldg. 
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Reynolds Metals Company 

2539 South Third Street, Louisville 1, Kentucky 
Please send me the new “Reynolds Data Book.” I enclose $2.00 (check — 
or money order)* to cover the cost of printing and mailing. 


NAME, ; = 
TITLE 
COMPANY____ ‘i / ~ 
ADDRESS___ 

2), a 





SONE STATE 





( ) Please send me a copy of “Heat-Treating Aluminum Alloys.” I enclose $1.00 
) Please send me a copy of “Machining Aluminum Alloys.” I enclose $1.00 

( ) Please send me a copy of “Welding Aluminum.” I enclose $1.00 

( ) Please send me a Reynolds Aluminum Alloy Selector. I enclose $1.00 

( ) Please send me a Reynolds Metals Weight Calculator. I enclose 50 cents 


PLEASE PRINT OR TYPE CAREFULLY 
* Please do not send purchase orders, cash or stamps 





cast, but one of necessity for max- 
imum trackside coverage of the 
event, will be the use of seven 
announcers headed by Bill Slater, 
one of sportdom’s ace radio re- 
porters. 


Agency Changes Name 


Creative Agency Associates in 
Detroit has changed its name to 
Hopcraft-Keller-Scheifle, Inc. The 
address remains 1611 Kales build- 
ing. 


Names 


Henry T. Ewald, president of 
Campbell-Ewald Co., Detroit, an- 
nounces the election of Henry G. 
Little, executive 
vice - president 
and general man- 
ager, to the board 
of directors and 
the appointment 
of three staff 
members to vice- 
presidencies. 

The three new 
vice - presidents 
are William E. 
Schweikart and 
W. Paul Stewart, 
account executives in the Detroit 
offices, and Richard C. Francis, of 
the Los Angeles offices. Francis 
also becomes manager of the Los 
Angeles offices in charge of West 
Coast operations. 





Henry G. Little 


John Jay Walsh was named last 
week to head the newly formed 
advertising department of Crosley 
Motors, Inc. with 
headquarters’ in 
Cincinnati, it was 
announced by 
Powel Crosley 
jr., president. 

Walsh resigned 
his position as 
advertising and 
sales promotion 
manager of the 
Clopay Corp. 
also of Cincin- 
nati, to assume 
the new duties. Walsh had been 
with Clopay for three years. Prior 
to that he was in the editorial de- 
partment of the Cincinnati Post 
for 10 years. 





John J. Walsh 


Fred A. Robbins, Chicago adver- 
tising executive for 35 years, died 
unexpectedly in Orlando, Fla., Feb. 
6. Head of the Fred A. Robbins 
advertising company for the past 
25 years, he had formerly been 
associated with Critchfield & Co., 
and before that time served with 
the Dakota Farmer. He was at one 
time chairman of the agricultural 
committee of the American Assn. 
of Advertising Agencies. 


Norman B. Stanton, formerly as- 
sistant publication manager of the 
McGraw-Hill publications, Ameri- 
can Machinist and Product Engi- 
neering, has joined the staff of 
Florez, Inc., Detroit. As editorial 
manager, Stanton will supervise 
all creative work on films, printed 
material and other media used in 
the promotion and training pro- 
grams which the firm develops. 


Clinton R. Clark, former Navy 
lieutenant and public relations of- 
ficer aboard the U.S.S. Breton, has 
joined the contact department of 
Brooke, Smith, French & Dorrance, 
Inc. 


J. G. Bumberg, recently re- 
signed advertising and sales pro- 
motion manager of the Vanderbilt- 
Fordham tire companies, has 
joined Jules Lippit Advertising, 
Inc., as new accounts executive. 
The new association gives seed to 
a specially created division in au- 
tomotive accessories. In addition, 
the agency will intensify its pur- 
suits of general advertising clients, 
emphasizing diversification in all 
media, Lippit stated. 
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from this source in 1948, $7.3 bil- 
lion if war excise rates are con- 


HINGTON tinued, will be greater than all 





On Budget 





By William Ullman | The 1948 receipts from excise 

Washington Correspondert | taxes, assuming the continuance 

WHILE THE OUTLOOK for budget-debt-tax cuts is ob-| of the war excise rates, will be 
scured by profuse words and lack of action, battle lines arc | o¢ 1. billion in 1939. The $1.8 
still forming for the showdown in Congress. Off to a slow | billion formed 32 percent of all 
start, this battle apparently won’t warm up for a climax | receipts in 1939 but the $7.3 bil- 
until late in the session. Listening to the preliminary verbal | 


Battle Lines Forming The peak of all revenues in the 


Treasury receipts in any year prior 
to 1941. 


World War I period was $6.7 bil- 


lion in 1920. The highest total of 
I ( t | all receipts in the 30’s was $5.9 
ax u | billion in 1938. All receipts in 1941 


hae cape to $7.6 billion. 








more than four times the total 





lion in 1948 will be only 15 per- 
cent of the total. 





skirmishing, many observers * 


feel that the much-headlined 
flat 20 percent individual in- 


come tax cut has lost some of its 
appeal to Congress. It seems gen- 
erally understood that tax-cutting 
will depend largely on cuts in fed- 
eral spending. 

Reducing expenses, however, is 
less popular than reducing taxes. 
So the tax talk revolves mainly 
around how far Congress should 
go in slashing the administration’s 
huge $37.5 billion budget for the 
forthcoming fiscal year, beginning 
next July 1. 

Recognized Re- 
publican spokes- 
men in both Sen- 
ate and House 
have reiterated a 
stand for a bal- 
anced budget, re- 
duced spending 
and tax relief. 





The debate in the 
majority ranks| 
is chiefly over | 
how the tax cuts | 
should be applied to the lower and | 
upper brackets of income and how 
much can be cut from the Presi- | 
dential budget without impairing | 
national defense and_ essential | 
services. | 
The difference in spending 
views between Congress and the 
administration will come into | 
clearer focus when the legisla- | 
tive budget committee makes its | 
report to Congress. From _ the 
taxpayers’ standpoint one thing 
is sure. The country will be in 
for vast disillusionment if the 
new Congress backs down on 
pledges to cut spending and 
taxes to peacetime needs. | 

Business now is on the heights 
of a postwar upswing. The transi- 
tion from the immediate postwar 
“soft goods boom” in business to 
an enduring period of prosperity 
and high employment will be aid- 
ed by reductions in federal spend- 
ing and taxes. 

Tax reduction, experience has 
shown, will stimulate investment 
in capital goods and open the way 
for an era of industrial expansion. 
This is the nation's largest. stake 
in the current budget-debt-tax de- 
bate. 

The reasons for precedence giv- 
en individuals in proposals for tax 
reductions are obvious from data 
in the new budget. Almost half 
of total treasury receipts in the 
fiscal year 1948 will be from direct | 
taxes on individuals. The estimat- 
ed 1948 collections from _ direct 
taxes on individuals is more than 
13 times the total for the fiscal 
year 1939. | 

* ok fk | 


Individuals Hit Most 
On Tax Increases | 
THE MOST significant change | 
in the distribution of tax burdens 
during the war years was the much | 
larger proportional increase in the 
yield from direct taxes upon in- 
dividuals than from other taxes. 

From 25 percent of all Treasury | 
receipts in 1939, the yield from 
direct taxes on individuals in- 
creased to 30 percent in 1943, 42 
percent in 1945, and 43 percent in 
1946, and is estimated to reach 45 
percent in the current 1947 fiscal 
year and more than 48 percent in 
fiscal 1948. 

Individuals were hardest hit in 
the war revenue laws of 1942 and 
1943. The estimate of receipts from 
direct taxes on individuals in 1948 
is $19.1 billion as compared with 
$1.4 billion in 1939. 

Direct taxes on corporations 
also remain at a high level in 
comparison with. prewar years, 
although not increasing as a 
proportion of total receipts to 











any such extent as on individ- Estimated gross receipts of $39.7 
uals. billion in 1948 include, besides in- 
The estimate of receipts from dividual and corporate income and 
direct taxes on corporations for|@xcise taxes, employment taxes. 
1948 is $8.3 billion or more than customs revenues and miscellane- 
six times the $1.3 billion total for |°US receipts. These groups will ac- 
1939. The corporate income tax count respectively for 6.8, 1.3 and 
will account for 21 percent of all|7-6 Percent of the total. 

receipts in 1948, which is not great- 
ly different from the percentage Packard Terre Haute ee eer 
in 1939. The Packard Terre Haute Co. 

Excise taxes also are at a very|has opened in temporary quarters : 

high ‘evel in comparison with pre-|at 18th St. and Wabash Ave. in| “T wasn’t exactly sold on his brake lining until he told me Mrs. Van 
war years. The estimated receipts! Terre Haute, Ind. ‘Upp had her brakes lined with it. Then I just had to have it!” 



































destination... influence 


Because a car is judged by its owner, smart automobile manu- 
facturers will chart future sales through House & Garden. Here 
is a direct route to top families whose pattern of living pre- 
supposes good cars, constant replacements. Your car in House 
& Garden is on its way to the influential market that can add 


to your prestige...and at the same time add to your profits. 


House & Garden 


1947, THE CONDE NAST PUBLICATIONS INC 
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27 States Considering 
Hike in Gas Taxes 


By Jim White 
Staff Writer 

DETROIT. Proposals for in- 
creases in gasoline taxes by legis- 
lation are expected in 27 states 
this year, according to a recent 
survey of state legislatures. In 
other states, plans are being form- 
ulated for increasing car registra- 
tion fees. 

Throughout the country, automo- 
tive and highway-user groups have 
begun offensive action against at- 
tempts to push through higher 
gasoline tax legislation. Unanimous 
support by the car-owning public 
seeking relief from the tax burden 
on car owners has added to the 
protests. 

As an indication of the na- 
‘ tional trend toward fighting the 
tax increase proposals, officials 
of the Western Oil and Gas Assn. 
last week opened an attack on a 
bill before the California legisla- 
ture calling for a _ three-cent 
boost in the state gasoline tax. 

Pointing out that the California 
proposal would raise gasoline taxes 
from 4% cents to 7% cents a gal- 
lon, officials of the association as- 
serted that if the increase became 
law, taxes would equal half the 
retail cost of gasoline per gallon. 
In other words, every time a mo- 
torist bought 10 gallons of gasoline, 
he would be paying 75 cents in 
taxes. 

According to Prof. John S. Wor- 
ley, noted road authority of the 
University of Michigan, new equit- 
able means of spreading the road 
building and maintenance burden 
should be found before any new 
high taxes are levied. 

In other states, the issues are 
as hotly fought as in California. 
Pennsylvania’s “temporary” one- 
cent gas tax, levied during the war 
as an addition to the state’s reg- 
ular three-cent rate, would be 
distributed to political subdivisions 
on the basis of street mileage and 
population. 

In Missouri, the state legisla- 
ture has under consideration a 
bill calling for a two-cent in- 
crease in the gasoline levy for 
the purpose of financing con- 
struction of city streets and 
county roads. The plan has been 
submitted in the form of a con- 
stitutional amendment to _ the 
state charter and would set aside 
funds obtained from the two-cent 
tax for street and road purposes. 

Development of an annual $4,- 

000,000 “protective fund” for the 
beautification of roadsides is the 
motive allegedly behind Maryland’s 
proposal for a one-cent increase, 
which would boost the present tax 
to five cents per gallon. 

And in Arkansas, an increase of 
one-half cent in the state tax rate, 
bringing it to six cents per gallon, 
has been recommended by the 
highway advisory committee. At 
the same time, the committee rec- 
ommended revision of the state 
truck and bus license fees on a 


ebasis of 50 cents per 100 pounds | 


of gross weight instead of the pres- 
ent flat fee based on factory rat- 
ings. 

Colorado and Utah each seek 
two-cent increases, bringing levies 
to six cents per gallon. Indiana 
proposes a one-cent increase in 
gasoline rates and a higher truck 
license fee to produce $10,000,000 
in additional revenue. South Caro- 
lina would boost its tax from six 
to seven cents per gallon. 

Threatened with possible loss 
of federal funds because of diver- 
sion of automotive taxes to other 
uses, Oklahoma faces the prob- 
lem of finding $39,000,000 in the 
next two years to continue its 
highway program on the basis 
of the last two years. 

Single bright spot in the gasoline 
tax picture comes from Texas, 
where Gov. Beaufort Jester went 
on record before the state legisla- 
ture as being specifically opposed 
to any further increases in the 
state’s gasoline tax rate. 

Though recommending an $88 
million increase in state spending 
in the next two years, Gov. Jester 


told the lawmakers that a present | 
surplus in the state general rev- | 


enue fund, plus continued high in- 





come from existing taxes, would 
permit the large appropriation 
without additional levies. 

A jump of two cents per gallon 
in the state levy is proposed for 
the state of Washington, bring- 
ing the tax to seven cents per gal- 
lon. The measure, now pending in 
the legislature, would net addi- 
tional revenue estimated at $91 
million annually which would be 


spit proportionately between state, | 


counties and cities. Additional leg- 
islation is being sought which 
would increase the state tax on 
diesel fuels from five cents to 15 
cents per gallon. 

In a recent statément from Sac- 
ramento, the California State Board 
of Equalization announced that 
gasoline tax collections for Novem- 
ber, 1946, were $6,687,831. This is 


about 20 percent above that of the | 


same period in 1945. 
Californians are already paying 
six tax dollars for every one spent 





10 years ago. Without increasing 
| present tax rates, the state will 
| have available during the next 10 
years $1,333,000,000, or three 
times the cost of the Panama 

Canal, or half again as much as 
the California state highway sys- 
tem has cost since its inception 
in 1912. 

Defending the state demand for 
increased taxes, Charles H. Pur- 
cell, California state highway di- 
|rector of public works, accused 
| West Coast petroleum groups of 
|issuing “propaganda intended sole- 
lly to mislead the public and legis- 
lature.” ; 
| Answering Purcell’s charges, Don 
| E. Gelman, executive vice-presi- 
| dent of the Western Oil and Gas 
| Assn., declared: 


“The public—not the oil indus- 
try—-pays this tax and if Mr. Pur- 
cell and his assistants would de- 
vote more time to giving the pub- 
lic the actual facts and figures, 
as our association has, he would 
|serve a more constructive pur- 
pose. 

“Instead, he has limited himself 
to saying our figures are wrong. 
| Actually, they are not our figures. 
We have quoted our source. We 
challenge him to give a detailed 
denial of their accuracy.” 

Assertions that higher taxes are 














REPLACING THE ONE destroyed by fire, the new plant of McCoy-Skaggs Co., Inc. 
(Ford-Mercury), Dodge City and Greensburg, Kan., is now in full operation. The former 


building was totally destroyed by fire Sept. 
dealership. On the opening day, a pamphlet 
vices was given to visitors. 


1, 1945. H. M. Skaggs is president of the 
describing the building and the firm’s ser- 





required for highway building are | 
answered by automotive and high- 
way user groups, who point out 
that auto tax receipts in 1946 were | 
at near-record peak and proved | 
ample to meet initial plans. The | 
suggestion has been made that leg- | 
islative groups are being urged to) 
look upon highways and fuels as 
an unlimited “camel” upon which 
extra state burdens can be heaped | 


by enactment of “temporary,” | 
“emergency” and “experimental” | 
levies. 


Similar provocation can be found ' 


in the efforts of states to absorb 
in state-added taxes the proposed 
abolition of the federal gasoline 
tax. Such increases would bring 
the state and federal taxes up to 
nearly 50 percent of the gasoline 
dollar. 

Increased registration fees are 
also on the docket as a means of 
additional state revenue. At pres- 
ent, 13 states seek increased fees 
with more to follow if such fee 
increases are effected. 





You get the best results in our Classified 
Section, inside back cover. 
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New CENTER ALEMITER is easy to install— 
no breaking of concrete—no piping of lubricant. 
Just connect air and water lines and 


Ws Ready-to-lce/ 
































FOR CHASSIS LUBRICATION 


Ample pressure is always avail- 
able at control valve to lubricate 
even the tightest bearings easily, 
quickly, accurately. 


@ Compact! Ideal for between-lift installation. Height 


FOR GEAR LUBRICATION 


Rapid, effortless dispensing of 
gear lubricant directly into the 
gear case through the combina- 
tion meter and control valve. 


FOR TIRE INFLATION 


service more cars per day. 


Air hose for filling tires is always 
handy for use while car is on 
the lift. Saves steps—helps you 


FOR WATER SERVICE 


The hose is equipped with Ale- 
mite Flex-tip Radiator Filler Valve 
which automatically shuts off the 
flow of water when released. 


Look At These Exclusive Features! 


39”. Length 102”. Width 21”. 


@ Easy-to-install! It’s shipped completely assembled. 
All you do is connect air and water lines and it’s 


ready to work! 


@ Efficient! Complete set of the best power operated 
lubrication pumps—plus reel mounted hose for all 


services—in one good looking unit. 


@ Practical! Rollers on four corners of pump cabinet 
make operation easier and prevent wear on hose and 


cabinet 


finish. 











Another Product of 


' | STEWART 
WARNER 


cabinet. These bars 
cialized guns! 


@ Beautiful! White 


e Well designed! Bars on both sides protect pump 


may also be used to hang spe- 


baked enamel finish with stain- 


less steel trim and glossy black base. 


@ Adaptable! Four interchangeable emblems for com- 
pany identification. Lubricant drums easily changed 


by opening hinged cover and removing cabinet side 


necting hose. 


panel. Ample connecting hose is provided inside 
cabinet to permit changing drums without discon- 
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N. H. Bill Asks 
Road Rebate of 
$2 Per Fee 


CONCORD, N. H.—(UTPS)-- 
Several automotive measures were 
among more than 200 bills which 
swamped the legislature here just 
before the deadline for introduc- 
tion of new legislation under or- 
dinary procedure. 

Reps. Albert T. Boisclair and 
Emile J. Soucy of Manchester in- 
troduced similar bills to provide 
that reinstatement of the right to 
drive a car of an individual in- 
volved in an accident shall not 
depend on his being insured. At 
present, car owners who have fig- 
ured in mishaps must carry in- 
surance on their vehicles. 

The motor vehicle commissioner 
would be instructed to return to 
the towns $2 of the registration 
fee of every motor vehicle, the 
money to be used on town roads, 
under a measure sponsored by 
Rep. George H. Edson of Lebanon. 
The proposed law would apply to 
towns, municipalities and unincor- 
porated places. 

A bill to reduce the minimum 
age requirements from 18 to 16 








MACDONALD MOTORS (Chevrolet-Oldsmobile), 1000 Bay View Rd., Petoskey, Mich., 
spent $70,000 for the erection and equipping of its dealership. Of its 12,000 squaru 
feet, 6,000 are devoted to service and 1,500 to parts and sales. The controlling stock 
holders are: E. F. MacDonald and W. F. Cappel of Cappel MacDonald Co., Dayton, 0. 
E. G. Pailthorp of Petoskey is secretary. The business is managed by W. S. Bloome: 
and R. D. Latham, also of Petoskey. 


was expressed at a hearing before 
the joint transportation commit- 
tee of the House and Senate. 





years for chauffeurs’ licenses was 
introduced by Rep. Hilda Brungot 
of Berlin, who pointed out that 
during the war youths 16 years 
old were allowed chauffeurs’ li- 
censes and “did a very good job.” 


A measure authorizing towns and 
cities to install auto parking me- 
ters, with proceeds to be used for 
maintenance of roads and parking 
areas, was filed by Rep. John C. 
Tilton of Concord. 


Angelus Motors Build 


Angelus Motors, Inc. (Chrysler- 
Plymouth), Los Angeles, plans erec- 
tion of additional building facilities 
amounting to more than 8,000 
square feet. It will be used to give 
additional service space and as a 
supplement to the tire service fa- 





Meanwhile, sentiment overwhelm- | cilities. 
ingly in favor of Bill 64, raising Wha de won een te ae wade? 
. " * na ao yo ya o y, se or trade: 
the maximum = gross weight of See Classified Want Ads, inside back cover 
trucks from 40,000 to 47,500 pounds, | this issue 


‘jthe National 








Used-Car Dealer Notes 


WASHINGTON. Suggestions 
from some used-car dealers that 
big metropolitan cities be declared 
states with a separate director to 
represent them on the board of 
Used Car Dealers 
Assn. were acknowledged last week 
by NUCDA. 

J. B. Caldwell, manager of the 
association, pointed out that the 
by-laws provide: 

“Only one director, aside from 
officers, shall be elected from 
each state.” 

To change this, Caldwell said, it 
is necessary for an amendment to 
have a two-thirds vote of the board 
of directors or a majority vote by 
states, each state voting one vote. 

Up to the present, the move- 
ment for separate representation 
for big cities has apparently been 
only in the talk stage. No formal 
proposal has been made to the 
board. 

* * + 
Grand Rapids, Mich. 

Lewis J. Eerdmans jr. and Cor- 
nelius Eerdmans have purchased 
the used-car business formerly op- 
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ALSO AVAILABLE > 


MODEL 7261-V. Has all six reels mounted at one end. Includes 
same hose assemblies as Model 7260-V. Height 39”, Length 


102”, Width 21”. 


MODEL 7262-V. Has two reels at each end. Includes following 
hose assemblies: Two chassis (20 ft.): 


Height 39”, Length 86”, Width 21”. 


For complete details drop a line to bh Ball ls 
Alemite, 1878 Diversey Parkway, Chicago 14, Illinois | || , eS 


MODEL 7260-V. Three air operated 100 Ib. size barrel pumps 
mounted in cabinet. One high pressure and two gear lubri- 
cant pumps automatically deliver lubricant through reel 
mounted service hose assemblies. Entire operation of pumps 
is controlled by dispensing valves held in operator’s hand. 
Heavy duty spring return reels keep hose concealed when not 
in use. Foolproof window shade type latch allows use of con- 
trol valve when extended without back-pull from reel spring. 


























Two gear (15 ft.). 
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erated by their father, who is re- 
tiring. 

* * oa 

Detroit 

The Michigan Used Car Dealers 
Assn. will hold a meeting at 7 p. m. 
Wednesday (Feb. 19) at’ the 
Detroit-Leland hotel to discuss a 
proposal for the association to hold 
weekly auctions limited to dealers. 

ok eS * 

Russell A. Malrick, an attorney 
with accounting and public-rela- 
tions experience, has been named 
secretary and general manager of 
the Michigan association. 


Auction Prices 











Eprror’s Note: Here are the 
weekly reports on prices at deal- 
er auctions. Since there is a de- 
lay in reporting prices, please 
note the date given for each auc- 
tion. 

In addition, it should be kept in 
mind that the prices are. whole- 
sale for out-of-town buyers, and 
they will mark up the prices to 
allow for profit, but at the same 
time they are retail for the city 
in which the auction is held. 

As it is difficult to report the 
condition of the cars, allowance 
must be made in some cases. For 
instance, a car selling far under 
the usual price indicates poor 
condition. 

ORLANDO, FLA. 
(Reported by Earl Greiner, Toledo 
used-car dealer, who attended sale) 


BUICK 
‘46 4 door R. (Top Bid). ssseseceeseSpaep DOO 
‘42 Special Con. (Top Bid) .. 1,225 
‘41 Super Con. (Top Bid) .. 1,050 
2 door Spec. (Top Bid) ........... 700 
‘40 4 door Super (Top Bid) .............. 820 
‘37 7 pass. R. (Top Bid) posts 400 
CHRYSLER 
‘46 4 door W. (Top Bid) . . 2,100 
‘41 4 door W. (Top Bid) ... . 1,300 
CHEVROLET 
'46 Con. F. (Top Bid) ae +. 1,925 
‘36 2 door sastieven sane 275 
DODGE 
‘41 Sedan (Top Bid) 690 
Coupe post 870 
FORD 
‘41 2 door (Top Bid) 675 
PONTIAC 
‘46 Con, ‘‘6'’ (Top Bid) ‘ .... 2,250 
’41 4 door ‘‘6”’ . ; 975 
PACKARD 
40 4 door (Top Bid) ...... 920 
OLDSMOBILE 
‘37 4 door ‘‘S’’ (Top Bid) ennsenicvesee EE 
NASH 
41 2 door ee : . 650 
LINCOLN 
‘46 4 door (Top Bid) .. sicleapvadaongh 
‘40 4 door (Top Bid) esavenevesden : 650 
"36 4 door ; ; dadbokhet 250 
HOLLYWOOD, CALIF. 
(Al Herd) 
(Cars Sold on Feb. 7) 
BUICK 
‘42 Super Con. $1,350 
‘41 Sedanette . 1,150 
‘39 Spec. Con. avecpsauiemc Sa 
‘38 4 door ; pudeabies ‘ 800 
CADILLAC 
'46 4 door ‘62” .. ses . 3,750 
4 door ‘‘61"’ 3,300 
dee ) aaereerrrrerreipre 3,300 
'42 Sedanette 2,400 
4 door ‘‘63’' ; 2,100 
‘41 Sedanette ..... tease 2,100 
CHRYSLER 
|'46 Windsor ; 2,360 
‘42 Club Coupe NY 1,200 
4 door aie 1,200 
CHEVROLET 
‘46 4 door 1,750 
4 door . 1,610 
2 door ; 1,700 
‘41 2 door 1,100 
2 door 1,050 
'40 2 door 875 
DODGE 
‘46 4 door 2,100 
DE soTO 
'46 Con. Coupe 2,400 
1,325 





'42 4 door 


FORD 
'46 Sta. Wag. 2,150 
Bus. Coupe 1,600 
Sportsman Con. 2,450 
4 door 1,825 
4 door 1,675 
2 door 1,625 
Bus. Coupe 1,575 
Club Coupe 1,700 
2 door 1,600 
Bus. Coupe 1,600 
2 door 1,550 
%-ton Pickup 1,285 
42 4 door 1,175 
2 door 1,000 
‘41 Con 1,200 
40 Sta. Wag 800 
‘33. 2 door 225 
FRAZER 
47 4 door 1,825 
HUDSON 
‘46 «Con 1,775 
‘41 Con 1,050 
LINCOLN 
46 4 door 2,300 
4 door 2,300 
"40 4 door 700 
MERCURY 
‘46 4 door 1,900 
Con. 2,250 
Con. 2,185 
2 door 1,750 
4 door 1,800 
Club Coupe 1,900 
‘41 Con 1,250 
Con 1,260 
OLDSMOBILE 
"46 Sedanette 2,150 
2,200 


Sedanette ‘'6’’ 
(Continued on Page 41, Col. 3) 
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Raps Labor Excesses 


Brookings Report Calls for Ban on Closed Shop 
And Industrywide Bargaining 


ployer’s right of free speech in con- | 


WASHINGTON. Government 
intervention in labor disputes 
should be replaced by real collec- 
tive bargaining, and such bargain- 
ing should be conducted on a sin- 
gle-employer basis only. 

That is the conclusion of a study 
made public last week by the 
Brookings Institution. Titled “A 
National Labor Policy,” the study 
was conducted by Brookings under 
a grant from the Falk Foundation 
of Pittsburgh. 

Here are some highlights from 
the Brookings presentation of its 
findings: 

“1. Compulsory arbitration as a 
solution to labor disputes is re- 
jected because it would mean, in 
effect, government determination 
of all the terms of employment and 
ultimately complete control over 
all phases of industry. 

“2. The public interest de- 
mands that industrywide bar- 
gaining be prohibited to guard 
against complete stoppage of an 
entire vital industry. Concerted 
action to bring about industry- 
wide bargaining should be made 
a violation of the anti-trust law. 

“3. Federal labor law should be 
revised so as to preserve the col- 
lective bargaining rights of or- 
ganized labor, and: at the same 
time protect the rights of employ- 
ers and non-union workers. Unfair 
action by unions as well as by em- 
ployers should be prohibited, and 


the existing restrictions on the em- 





nection with labor disputes should 
be ended. 

“4. Discrimination against work- 
ers who do not belong to a union 
should be removed. The closed shop 
or any other kind of union prefer- 
ence which requires such discrim- 
ination should be declared illegal 
Such agreements limit employment 
opportunities of workers and thus 
promote labor monopolies. 

“The union’s hold upon employes 
should be derived solely from its 
efficiency in representing them, 





rather than from a monopolistic | 


position conferred by the govern- 
ment. 

“5. The use of concerted action 
should be restricted. to the support 
of legitimate objectives set forth 
by statute. Where legal machinery 
exists for settling a dispute, labor 
should be required to use it rather 
than strike. Thus organizational 
strikes should be penalized, inas- 
much as the National Labor Rela- 
tions Act provides a_ peaceful 
means of enforcing the right to 
organize. Likewise, striking in 
preference to using the courts to 
enforce a given interpretation of 
a contract should be punished. 

“6. Sympathetic and jurisdic- 
tional strikes should be prohi- 
bited because there is nothing the 
employers involved in such dis- 
putes can do to settle them. Sec- 
ondary boycotts should be pro- 
hibited because their immediate 
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“All I said was I’ve got an order in with every agency in town 
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oughta be getting a car somewhere soon!” 





objective is the injury of inno- 
cent third persons. 

“7, Both employers and employes 
should be required to bargain col- 
‘ectively. At present only employ- 
ers are required to do so. Labor 
organizations not only are not obli- 
gated to bargain, but can strike 


without even stating their de- 
mands. 
“8. The conciliation service 


should be removed from the De- 
partment of Labor and placed in 
an independent agency. At present 
it suffers from being in a depart- 














IT’S NEW! .... all aluminum 


“Weather Proof’ Sun Visor 


SUN PROTECTION PLUS BEAUTY 





—SOLD ONLY TO CAR DEALERS— 


“Weather-Proof”’ 


Sun Visor Features 


e BRASS BRACKETS CHROME PLATED 
e Withstands all weather conditions. RUSTPROOF. 


e Easy to install. NO HOLES TO DRILL. 
* Made from Heavy Aircraft ALUMINUM. 


e Comes unpainted. PAINT TO MATCH CAR. 


e Won’t Tear or Rip. 


e Conforms with contour of car, and when painted 
is the most beautiful Visor ever produced. 


e Adjustable to any angle. 


No. 53 Studebaker 

Chevrolet POP Tr eT TS 
Pontiac ................ ....1940-41-46 (Model LA) 

Oldsmobile ........ .. e+ +++ 1940-41-46 (Model 66) Hudson 
Jadillac ........ Kea aa ... +. 1940-41-42 

CY Oe en eee 1940-41-42-46 

Dodge . ... .1940-41-42-46 Pontiac 
ESAs a a iE 1940-41-42-46 Oldsmobile ... 
Plymouth ..... .... .1940-41-42-46 Oldsmobile ..... 
ye Ry en pata eu | The 1946 Buick rae 
Mercury ........... .. .1940-41-42-46 Cadillac 

TS os 5.005 cpp big'e ie'e x sl aaiwas . .1940-41-42-46 Packard 


3 Sizes Fit Most Cars 


NATIONAL DISTRIBUTORS 


PRICE SCHEDULE 


LIST PRICE 


$2995 


(Painted and Installed) 
CAR DEALER’S COST 


$1667 


(Unpainted) 


Sold in Carton Lots Only—6 to a Carton—Wt. 43 Ibs. 
Terms—C.O.D. 


Immediate Delivery 
F.O.B. Milwaukee 


1940-41-42-46 


No. 55 
ny 1946 
No. 56 
..ses... 1942, 46 (Model LB) 
Pedetni say eaten 6 hase ea ee 
ee ern 1946 (Models 76, 78, 98) 
‘hiédadtanaaeae 1940-41-42-46 
iepaloee Caan 1946 

.1940-41-42-46 


CHARLES DISTRIBUTING CORPORATION 


2738 W. WISCONSIN AVE. 


MILWAUKEE 8, WIS. 











;ment expressly charged with pro- 
;moting the interests of labor and 


from having an underlying philos- 
ophy of peace at any price. 

“The new agency should con- 
sist of members disassociated 
from both employer and employe 
interests, and Congress should 
clearly state that it is not the 
function of the agency to pro- 
mote the interests of either 
party. 

“9. The present NLRB, which 
is both judge and _ prosecutor, 
hould be abolished, and a new 
une created whose funct.ons would 
be solely judicial. Prosecution of 
cases would be handled by a sepa- 
vate unit in the Department of 
Justice. 

“Congress should require the new 
board to follow the ordinary ju- 
dicial rules of evidence and to base 
its findings of fact upon a prepon- 
derance of evidence. The expansion 
of the new board to seven or nine 
members would promote speedy 
consideration of cases.” 


Chain Store Tax 
Stays Dead in Ky.; 
Big Refund Due 


FRANKFORT, Ky.—-Kentucky’s 
Court of Appeals last week drove 
the final nail in the coffin of the 
state chain-store tax when it re- 
fused to reconsider its decision of 
iast November that the act vio- 
iates constitutional requirements. 

State revenue department offi- 
cials estimated the decision even- 
tually may make the state liable 
tor refunding $1,000,000 collected 
since the 1940 Kentucky legislature 
imposed the tax. It has brought 
in upwards of $150,000 annually. A 
revenue official estimated that 
more than $600,000 would be re- 
funded shortly. He said another 
$400,000 of chain-store taxes had 
been paid but couldn’t be refunded 
unless the legislature authorizes 
such action, 

Assistant State Attorney General 
Roy W. House, counsel for the 
revenue department, explained that 
the 30 chain merchandising firms 
which prosecuted the suit, and all 
chains which paid the levy under 
protest, would automatically be en- 
titled to refunds. Other chains 
could get refunds for the last two 
years, he said, but legislative ac- 
tion would be necessary for the 
return of taxes for more than two 
years past. 


Bantam Plans 


Dealer Report 


BUTLER, Pa.—In line with plans 
for national distribution, the open- 
ing of a number of distributorships 
throughout the nation to handle 
Bantam Supercargo truck trailers 
will be announced shortly, accord- 
ing to Francis H. Fenn, president 
and chairman of the board, Ameri- 
can Bantam Car Co., Butler, Pa. 

Meanwhile, the appointment of 
Supercargo Trailers, Inec., 624 
Brown Ave., Toledo (with a branch 
office in Monroe, Mich.) as dis- 
tributor for American Bantam in 
the Toledo area was announced. 








First Meters Ordered 


For Boston Area 
BOSTON.—Although parking 
meters have been widely used fo: 
several years in many of the coun- 
try’s cities, no community in the 
Boston area has used them. Thx 
first 500 will be installed in th: 
main squares and business cen- 
ters of Cambridge, across the river 
within the next month. They ars 
expected to yield the city an an- 
nual profit of nearly $100,000. 











INDIVIDUALLY TAILORED COVERS 
In Plastic, Fibre & Sailcloth 
PROMPT DELIVERY 
1947 Catalog on Request 
PERFECT FIT AUTO 
SEAT COVER, INC. 

1776 Broadway, New York 19, N. Y. 





own 
homes 


When 60.4% of any group of 
men in America own their 
own homes— you know it is a 
substantial, roots-in-the- 
ground group. 60.4% of the 
800,000 Elks own their own 


homes. 





Sijor Guesswork,/ 


You know when the gas tank's 
full, because the VENTALARM 
stops whistling! Prevents blow- 
backs, overfilling . . . makes 
pumping faster, easier. Everyone's 
talking about VENTALARM! 


SCULLY SIGNAL CO. 





Cambridge 41, Mass. 











KRetall Price FOB Cleveland, U., $195 
LIBERAL DEALER DISCOUNTS 


STATION WAGONS INC. 
9619 Euclid Ave. Cleveland 3, 0. 
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Highways and Safety... 








Diversion Halt Studied 
By Nine Legislatures 


WASHINGTON .— Resolutions 
proposing constitutional amend- 
ments to require that highway 
user tax revenues shall be used 
only for highway purposes have 
been introduced in nine state legis- 
latures thus far, the National High- 
way Users Conference reported last 
week. 

The states in which such resolu- 
tions are before the legislatures are 
Arkansas, Connecticut, Delaware, 
Indiana, Massachusetts, New Mex- 
ico, Rhode Island, Tennessee and 
Utah. 

In three of these states, Indiana, 
Massachusetts and Tennessee, the 
proposed anti - diversion amend- 
ments were passed by the 1945 
legislatures and if again passed 
in 1947 will be submitted to the 
voters. 

The Tennessee amendment has 
passed the senate with only one 
dissenting vote. The Massachu- 
setts amendment has been re- 
ported favorably from the com- 
mittee. 

Nineteen states (California, Colo- 
rado, Idaho, Iowa, Kansas, Ken- 
tucky, Maine, Michigan, Minne- 
sota, Missouri, Nevada, New Hamp- 
shire, North Dakota, Oregon, Penn- 
sylvania, South Dakota, Texas, 
Washington and West Virginia) at 
present have constitutional amend- 
ments protecting the integrity of 
highway funds. 

Thus, if all the amendments pro- 
posed this year are adopted it will 
bring to a total of 28 states pro- 
tecting highway user taxes against 
diversion. 

The Delaware proposal is of par- 
ticular interest in that the state 
now has a “general fund law,” a 
situation making it extremely diffi- 
cult to trace the application of 
highway user taxes. The joint leg- 
islative taxation committee in Ok- 
lahoma has recently recommended 
legislation to require application 
of all gas tax revenue to highway 
purposes. 

In Wisconsin, where protection 
against diversion is on a statu- 
tory rather than a constitutional 
basis, a bill to repeal the present 
anti-diversion law has been in- 
troduced. 

In other states not having ade- 
quate protection in the form of con- 
stitutional amendments, attempts 
will undoubtedly be made to divert 
highway user revenues. 

In North Carolina, the governor 
has called for repeal of the con- 
tingent diversion law and a bill for 
this purpose has been reported 
favorably from committee. 

* * 


Economic Factors of Roads 
Stressed by Upham 


Two aspects of American high- 
ways make highway transporta- 
tion a crucial factor in the wel- 
fare of the entire nation, in the 
opinion of Charles M. Upham, en- 
gineer-director of the American 
Road Builders’ Assn.: 

First by the existence of the 
transportation system itself with- 
out which the nation cannot pros- 
per, and secondly by the effect of 
the construction program on the 
national economy. 

Upham said that the cost of 
construction needed to modernize 
the present highway system to ac- 
commodate present traffic is esti- 
mated to be between 16 to 20 bil- 
lion dollars. 

* * * 
Memorial Highway Plan Given 
Wis. Legislative Committee 


The American Legion’s “silent 


cross” memorial highway project 
has been formally submitted to 
the Wisconsin legislature’s high- 


way committees. 

The presentation was made by 
W. F. Trinke, former state de- 
partment commander who con- 
ceived the gigantic memorial for 
Wisconsin’s World War II dead, 
and other state veterans’ organ- 
ization leaders who met with the 
senate and assembly highway 
committees this week. 

Trinke’s plan is for the construc- 
tion of two through state high- 
ways, north-south and east-west, 
that would form a huge cross and 





be formally identified as a war 


memorial. 


$1,000,000 Diversion Asked 
By Oregon Counties 


Oregon’s state highway construc- 
tion program is threatened by at- 
tempts of cities, counties and the 
state to dip into state highway 
funds, it was warned by State 
Highway Commission Chairman T. 
H. Banfield after the commission 
heard a request from the Associa- 
tion of Oregon Counties for an 
increase from 15.7 to 20 percent of 
funds allocated to the state’s 36 
counties. Banfield cited a proposal 
that an additional $1,000,000 of 
state highway funds be transferred 
to the state police division as an- 
other example of attempts to di- 
vert funds from state highway 
construction. 


Pointing out that the first year 








JIMMY COLLINS, one of the veterans of the industry, recently opened a new dealer- 


ship at 9200 Conner, Detroit, for Chrysler-Plymouth, The building has a frontage of | 


187 feet on Conner and is 85 feet deep. Collins is president and his partner, Edward F. 
Guenther, is vice-president and treasurer. The location, on one of the main north-south 


highways, is one of the best in Detroit. 


of the three-year $36,000,000 fed- 
eral-state highway construction 
program calls for $1,500,000 more 
money than is now available, he 
added that highway maintenance 
costs have jumped from $500-$600 
a mile in 1941 to $1,000 a mile at 
prevailing costs of $7,200,000 a year. 
It was further noted that con- 
struction costs are up 54 percent. 
* * * 


Maine Emergency Move 
Asks $23,000,000 for Roads 


Measures allocating more than 


$23,000,000 for highway and related | 
in the next two fiscal 


purposes 





| years were introduced in the Maine 


legislature as emergency legisla- 
| tion. 
One bill called for allocation 


| from the general highway fund of 
| $9,959,116 for the fiscal year end- 
|ing June 30, 1948, and $9,809,221 
|for the year ending June 30, 1949. 
| Another was to authorize the state 
| treasurer to reissue $3,358,000 in 
| retired highway bonds for the pur- 
pose of matching federal-aid funds 
for the construction of state high- 
ways and bridges. 

* * 


Opposes Diversion 
A resolution proposing a _ state 


EXTRA PROFITS 
ON EVERY CAR | 


YOU SELL! 











Put a handsome set of nationally 
advertised MAXIMILLIAN matched lug- 
gage into that empty luggage com- 
partment, and turn it into profit space 


that pays and pays and pays! 


You'll make every sale count for more 
when you fit'your showroom model with 
a smartly-styled set of MAXIMILLIAN 
matched luggage. MAXIMILLIAN’S the 
product of the knowing hands of 
skilled FIRMAN leather craftsmen. 


Display them in your show car, add 
them to your new car invoice — and 
you've made an important profit extra. 
This increased revenue plan has been 
tested and found profitable by leading 
auto dealers throughout the country. 
They've made MAXIMILLIAN a perma- 
nent part of their accessory sales, 
along with radios and heaters. 


Just show your travel-minded auto 
buyer how MAXIMILLIAN matched lug- 
gage fits compactly for space-saving, 
time-saving, temper-saving travel. He'll 
want MAXIMILLIAN’'S finely-crafted, 
supple leathers with the high-styled 









car you sell. 


lines that mean travel pride and pleasure. 


Whether you're selling Cadillac or Ford, limou- 
sine or convertible, there's a quality-built 
MAXIMILLIAN set that will give your customer an 
added thrill of ownership. There's a place for 
everything and a place for MAXIMILLIAN in every 


ORDER DIRECT FROM THE MANUFACTURER TODAY 


on 

















37 
constitutional amendment to out- 
law highway fund diversion was 
introduced in the Rhode Island 
| legislature at the request of the 
| State Grange. 

pa Pe 

Physical Exam 
Idaho’s House of Representatives 
recently passed and sent to the 
State Senate a bill requiring for 
the first time in Idaho a physical 
examination for driver license ap- 
plicants and safety inspection of 
automobiles at the time the motor- 
ist applies for his driving permit. 


Chrysler-Canada 


Resumes Schools 


WINDSOR, Ont.—At the request 
of mechanics of Chrysler-Plym- 
outh-Fargo and Dodge - DeSoto 
dealers, field service schools began 
their tenth annual sessions from 
coast-to-coast in Canada early in 
February, it has been announced 
by J. H. Hickey, general parts and 
service manager of the Chrysler 
Corp. of Canada, Ltd. 

Schools are located at conven- 
ient centers. The Windsor session 
is being held Feb. 3 to March 5 





*} at Clermont Motors, Ltd., for deal- 





ers in Montreal and vicinity. 





LADY MAXIMILLIAN 

21” Overnight Case, 26” Pullman 
Case, 21” Wardrobe Case, Stream- 
lined in Top-Grain Aniline Cowhide. 
Lined in Rayon Faille. Famous Yale- 
Towne Brass Hardware. 


Dealer's Cost: $140.50 









1 FIRMAN LEATHER GOODS CORP. 1! 
q 48 WALKER STREET, NEW YORK 13, N. Y. 1 
i Gentlemen: | am interested in your nationally advertised MAXIMILLIAN i 
| MATCHED LUGGAGE for extra revenue. Please ship following: | 
; No. OF SETS DEALER'S COST lee cee 
J Set 1—3-pc. LADY MAXIMILLIAN 3140.50 | $234.50 4 
—_——— eo a ore “rere 
FIELD EXECUTIVE SUN VALLEY Set #2-2-pc. FIELD EXECUTIVE $73.00 | $121.00 
Men's 2-pe. set consist- Ladies’ 3-pc. set consist- = eae oe a $ % 
ing of 2-Suiter and Over- ing of Wardrobe, Pull- : _ ti re ee eee <* ees © a 66.00 $ 109.85 l 
niter Top-Grain Aniline man, Overniter. Leather- t i 
Cowhide. Bound, Python-Grain. | FIRM NAME ] 


Dealer's Cost: $73.00 


Brown and White. 
Dealer's Cost: $66.00 
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AMA Puts Patent in Place 


(Continued from Page 12) 


17, 1947 


]/This device enabled mill builders 
to erect flour mills more efficiently. 


Detroit Sells 
Calami ie didn’ Q 
that to happen to the auto makers.' 75208 Cars in Jan.; 


The axta makes aian't et t Ford Far in Lead 


The auto makers didn’t 
happen. DETROIT.—Tabulation of new 
| passenger cars and trucks titled 


Bill Curbing j in Wayne county during Januar: 








them. As a result, there were good 
cars and bad, but no uniformity 
at all. 

It is said that the Electric Ve- 


exclusive license, it could attract an investor in street railway com- 
more capital, so it acquired the panies. 

exclusive license under the Selden 
patent, although it is said that | 


+ + * 


NE of the drawbacks of the 











its lawyers were doubtful of the auto in those days, according hicle people figured that if auto 

validity of the patent. to Arvedson, was that every ma-|making could be restricted to the amounted to 7,208 passenger ve 

It then acquired the additional|chine shop in New England had|companies which made a _ good Finance Gou es |hicles and 919 commercial units 

capital from William C. Whitney, | gone into the business of making | product, the reputation of the auto : 4 ss according to compilations releasec 

aa). a ree e by the Detroit Auto Dealers Assn 
So it began licensing the mak- Due Soon in Pa. last week. 

6 « |ers it considered good. Winton re-| tARRISBURG, Pa. — (UTPS)— Ford led the field in registra 
fused to take a license at first,| 4 measure to end excessive auto-|tions with 1,812 passenger cars and 
but gave in during a legal suit.| mobile finance payment charges | 266 commercial units, compared 
Others were sued, and they gave| wij] be introduced in the legisla- | With Chevrolet, which had 933 pas 
in, until finally there were about|ture before March 1, according to|Senger cars and 232 trucks. Others 
20 makers who formed the Assn.|, statement made last week by|Wwere: Plymouth, 680; Buick, 496; 
of Licensed Automobile makers. | tiouse Speaker Franklin H. Lich- | Dodge, 470; Pontiac, 377; Hudson 

% Then, in April, 1903, Henry |tenwalter, chairman of the special 376; Mercury, 351; Oldsmobile, 308 

. Ford pulled out of the Detroit | Joint State Government Commis- | Nash, 282; Chrysler, 220; DeSoto, 

tin, Auto Co. and applied for a li- | sion subcommittee which made a|190; Cadillac, 187; Kaiser, 139 
cense. The story is that the east- | study of automobile financing | Packard, 130; Studebaker, 107; Lin- 
ern group ag enngg | Ford an | plans. coln, 76; Willys, 36; Frazer, 33, 

au upstart, Who knew little about Lichtenwalter said his group will | and Crosley, 5. 
building cars and might damage put the finishing touches on the' In the truck field: Ford, 266; 


Chevrolet, 232; Dodge, 185; Inter- 
national, 69; Studebaker, 49; G.M.- 
C., 44; Willys (Jeeps), 23; miscel- 
laneous, 16; Federal, 7; Reo, 7; 
Diamond T, 6; Divco, 5; Autocar, 
4; Mack, 3, and White, 2. 


the reputation of the others. 
Ford didn’t get his license, but 
he went ahead and formed his own 
company in June of that year. 
In an advertisement signed by 
James Couzens, Ford attacked the 


proposal at a meeting Feb. 19. 
Designed to curb many dealers 
and finance companies charged 
with exacting “usurious” car loan 
rates, the measure would require 


7N\ 





Sale 


CONVENIENT FLAGSHIP SERVICES TO 


ARIZONA - 


CALIFORNIA 


MEXICO 


If you’re vacation-bound and in search of the warm 
sun, you'll appreciate American’s time-saving, com- 
fortable services to Arizona, California and Mexico. 


For example: 


TO MEXICO— eave Willow Run Airport 7:02 p.m. 
connect at Chicago with 4-engine Flagship, and arrive 
in Mexico City at 8:10 a.m. CST. Fare: $10 50 plus tax. 


TO PHOENIX —teave Willow Run Airport 11:09 p.m, 


connect at Chicago with 4 


-engine Flagship and arrive 


in Phoenix at 8:45 a.m. MST. Fare: $82.65 plus tox. 
TO LOS ANGELES—teove Willow Run Airport 


at 3:25 p.m., connect at Chicago with 4-engine Flagship, 
arrive at Los Angeles at 12:50 a.m. PST— stopping only 
at Tulsa. Fare: $96.90 plus tax. 


For reservations and information call your travel agent 


or 


ALAM as a monopoly trying to get 
a corner on the auto field. 

This brought a fiery reply from 
ALAM and a warning to Ford cus- 
tomers that they as well as Ford 
were liable to suit. However, Ford 
advertised back that he was put- 
ting money in escrow to protect 
his customers. 

Suit Is Filed 

Finally, ALAM filed suit in Oc- 
tober, 1903—against C. A. Duerr 
& Co., a Ford dealer in New York. 
Other suits were started against 
other makers. 

They were combined and all 
tried together. After the experts 
had their day in court, the Selden 
patent was declared valid and in- 
fringed. At that time, there were 
about 60 unlicensed manufacturers 
who had formed another associa- 
tion, the American Motor Car 
Manufacturers Assn., with Al 
Reeves as manager. 

The decision was announced in 
the midst of their auto show, 
causing consternation. The next 
morning all the auto makers, ex- 
cept Ford, signed up with ALAM. 

It is said that the association 
invited Ford in, but he demanded 
that the association pay his court 
costs as well. 

While ALAM was reported to be 


all agencies lending money for au- 
tomobile purchases to obtain li- 
censes and post $5,000 bonds to 
stay in business. 

The bill would also limit the in- 
terest charges, bare “hidden con- 
tract costs” and give time buyers 
10 days from the repossession no- 
tice date to redeem vehicles or 
reinstate contracts. 

The committee made ae long 
study of automobile financing in 
the state at the request of former 
Gov. Edward H. Martin. The Penn- 
sylvania Automotive Assn. coop- 
erated with the committee in its 
study of what Martin termed 
“sharp practices” on the part of 
some dealers. 

Can Take It 

Cannonball Baker Proves 

New Cars Stand Up 


INDIANAPOLIS.—Postwar 
can take it! 

That’s the opinion of “Cannon- 
ball” Baker, dean of the oldtime 
drivers, who holds more _ cross- 
country automobile speed records 
than any man living. 

He has just completed a 7,492.8- 
mile unsponsored trip in a Nash 
Ambassador from Indianapolis to 


cars 











DALLAS FOLKS 
WANT THEIR 


HOME 
TOWN 
NEWS 























weGeTn 


Local news is covered generously, the 
same day it happens, in The Dallas 
Times Herald, an evening newspaper. 
For news of their city, Dallasites turn 
regularly to Page 1, Section 2, of The 
Times Herald. 

The Dollas Times Herald hos the great- 
est circulation of any newspoper in the 
prosperous twenty-county Dallas ABC 


THE DALLAS 


willing, its legal counsel advised , 
Phone Pingree 7000 that this would prejudice its claim| Portland, Ore. via Los Angeles. 
: : on the patents. It was his 133rd jaunt to the West 
Ticket Office: 1265 Washington Blvd. at Grand River So Ford carried on the fight Coast. Nash did not sponsor the TIMES HERALD 
trip, but proudly claimed these 
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alone, and won his appeal, with the 
higher court declaring that the Sel- 
den patent was valid, but not in- 
fringed and that Selden’s patent 
was for a vehicle powered by a 
Brayton engine, a two-cycle engine 
simulating the steam engine. It 
was a huge, clumsy contraption 
used only once on a street railway. 

All of the auto makers weré us- 
ing the four-cycle Otto engine. 
Selden’s diary played an important 
part in the decision, since in it 
he had been critical of the Otto 
engine. Thus the court held that 
if he didn’t like the Otto engine, 
surely he could not claim that his 
patent covered it. 

The decision favoring Ford came 
in January, 1911, setting off a cele- 
bration among the auto makers 
who were on the other side of the 
fence. They hailed Ford as the man 
who had freed them. 

s o . 

~O A new association was formed, 

but Ford refused to join, per- 
haps because Col. Clifton, the pres- 
ident of ALAM and of Pierce Ar- 
row, also became president of the 
new group, the Automobile Board 
of Trade. 

Arvedson says that it was the 
reaction from the Selden fight 
that led to the cross-licensing 
agreement. The auto makers 
were sick of patent fights. They 
wanted to build cars. 

Cc. C. (Calamity Charlie) Hatch, 
treasurer of Studebaker, is given 
much credit for pushing through 
the licensing plan. He recalled the 
days when there were hundreds of 
builders of flour mills, nearly all 
of whom were pushed out of busi- 
ness when the builders began suing 
each other indiscriminately as a 
lever in competition. One patent 


results: 

Driving in all types of weather, 
Baker’s Nash averaged 27.1 miles 
per gallon of gasoline. His only 
operating expenses were $58.17 for 
gasoline, three quarts of oil and 
75 cents for repair of a punctured 
tire. His cost per mile was $.0077. 
The car was equipped only with 
Nash's overdrive cruising gear. 

Baker said his trip was “to see 
what my new car would do—what 
with all the adverse talk going 
on since new cars have been com- 
ing on the market, after a period 
of from four to five years of little 
or no producing of new cars.” 





Arbour Quits as President 


In Vancouver, Wash. 

TACOMA, Wash.—R. E. Arbour 
has resigned as president of the 
Clark County Automobile Dealers 
Assn. in Vancouver, Wash. V. C. 
Stetson, of Stetson-Gault Motor 
Co. and currently association vice- 
president, will serve as acting 
president until an election is held 
this spring. 

Arbour resigned since he no 
longer holds the Nash dealership 
in Vancouver. Until settling re- 
cently with the union, Arbour’s 
shop had been closed since last 
October in a long-standing labor 
dispute. 


Kvan Is Host in Milwaukee 


To Chrysler Service Club 

The Chrysler Service Managers’ 
Club, with L. L. Kvan as host, re- 
cently held its organization meet- 
ing in Milwaukee. 

The affair was attended by 64 
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Fiseal Crisis Grips UAW ... 





Continued Labor Peace 


Is Believed Likely 


(Continued from Page 1) 


both chambers were preparing to 
rush to the floor bills forbidding 
portal pay suits and limiting the 
liability in those now pending in 
the federal courts. 

One of the week’s highlights in 
the Senate labor hearings was the 
testimony given by E. S. Evans 
jr. head of Evans Products, De- | 
troit, and chairman of the Non- | 
Basic Steel Coordinating commit- | 
tee. 

Expressing support for bills to 
prohibit industry-wide or union- 
wide bargaining, Evans pointed | 
out that the steel strike last | 
winter closed more than 1,100 
small companies not engaged in 
steel manufacture. 

Evans assailed the United Steel | 
Workers-CIO for embracing these | 
concerns in the wage drive against 
the big steel mills, declaring that 
their economic positions could not 
be compared with those of the big | 
companies. He suggested a law 
that would curtail such “pattern” 
campaigns by large unions. 
UAW in the ‘Red’ | 

The foremost development in De- | 
troit was the report by George F. 
Addes, UAW secretary-treasurer, | 
that the union was deep “in the | 
red” at the close of 1946. 

Addes said that in the fiscal 
year ended last May, the UAW 
spent $1,986,453 more than it took 
in. He added that a $250,000 loan 
obtained from the Amalgamated 
Clothing Workers during the pe- 
riod has still not been repaid. 

The auto union’s fiscal plight, 
long anticipated because of the 
long-drawn-out strikes against J. 
I. Case Co. and Allis-Chalmers, 
may have a significant effect on 
this year’s negotiations with the 
auto industry. 

Addes’ report plainly demon- 
strated that the UAW does not 
have the capital to underwrite an- 
other long strike against a big 
concern. While employment and 
the collection of dues in the in- 
dustry are picking up again, it 
will probably be some months be- 
fore the union can again show a 
profit as it did during the wartime 
boom. 





Can’t Be Obstinate 


This undoubtedly accounts for 
much of the harmony which has 
marked the negotiations with 
Chrysler, Packard, Hudson and 
Kaiser-Frazer. The unionists are 
in no position to be obstinate, 
faced, as they are, with near bank- 
ruptcy. 

The Goodyear contract was the 
second reached in the rubber in- 
dustry this year. The first, at U. 
S. Rubber, also was on a company- 
wide basis. 

Wage talks in the tire indus- 
try have been suspended for 90 
days, but the alarm voiced by 
some quarters is not felt to be 
wholly justifiable. 

The Big Four tire manufactur- 
ers have indicated that they are 
waiting for the development of a 
wage increase pattern in the steel 
industry before settling their own 
wage scales. 

John L. Lewis was reported to 
be considering a three-month ex- 
tension of the March 31 soft coal 
strike deadline, which he set last 





Discount Granted 


On Surplus Tools 


WASHINGTON.—A 12% percent 
price discount on surplus standard 
general purpose machine tools was 
granted last week by WAA to ma- 
chine tool rebuilders, manufactur- 
ers, exporters, dealers or other dis- 
tributors who purchase for resale. 
The discount, included in a re- 
vision of WAA Regulation 21, ap- | 
plies to those machine tools listed 
in WAA’s fixed price catalog. 

Previously recommended and 
unanimously approved by the Met- 
alworking Machinery and Equip- 
ment Industry Advisory commit- 
tee, the discount is expected to 
promote the export of surplus ma- 
chine tools and accelerate disposals 
in the domestic market. 





Dec. 7 when he ordered the miners 
back to work. 

By extending the deadline from 
March 31 to June 30, Lewis would 
be certain that the government 
would be out of the mine picture. 
The U. S. must restore the mines 
to the owners by June 30. 

‘De Minimis’ Ruling 





The NLRB decision, reiterating 
its view that wildcat strikers can | 
be discharged, was made in a case | 
pressed by the UAW on behalf of | 


14 workers of a Cleveland castings|the make-ready time involved in| 
|manufacturer. The U. S. Supreme | the pottery suit was of little con-|from portal to portal should not | 


court upheld the contention in a 
ruling handed down eight years 
ago. 

Judge Picard based his dis- 
missal of the pottery workers’ 
claims on the “de minimis” prin- | 
ciple emphasized by the Supreme | 
court in its original portal pay | 
ruling last June. This principle, 
in effect, means that the law 








DISCUSSING THE NEW JEEP station 


hicle which features an all-steel body are, left to right, Dr. Oswaldo Aranha, Brazilian 
representative to the Security Council of the United Nations; Valentim Boucas, vice- 
president of International Business Machines Corp. in Brazil, and Arthur J. Wieland, 
executive vice-president of Willys-Overland Motors Export Corp. The photograph was | 


taken In Toledo, where the three discussed 


wagon, a combination passenger-utility ve- 





plans for a new Brazilian company, Willys- 


Overland Motors of Brazil, of which Dr. Aranha will be a director. | 





should not be concerned with 
“trifles.” 
Picard’s opinion declared that 


determination of the amount, | 
to be paid the pottery 


la 
lif any, 
workers. 

2. The doctrine of walking time 


sequence, in that the bulk of it | apply to the general field of manu- 


was consumed in “meager, pica- 


yunish” non-productive activities. 
He also enunciated these prin- 
ciples: 


1. Any meritorious suit should 


not be retroactive beyond last June | 
10, when the high tribunal deliv- | 
| tempted to decide this case,” Judge 


ered its opinion and remanded the 
pottery case to Judge Picard for 


facture, as it should in such haz- 
|ardous activities as mining, un- 
|less these activities were “sub- 
stantial.” } 

“It was in the light of all the} 
realities of the industrial world, 
not only part, that we have at- 


Picard said. 


Ind. Assn. Acts 
To Put Dealer 


On Finance Unit 


INDIANAPOLIS.—The Automo- 
bile Dealers Assn. of Indiana, Inc. 
has introduced in the state senate 
a bill which requires that one of 
the appointments made by the gov- 
ernor to the Department of Finan- 
cial Institutions shall be “a person 
actively engaged in selling at re- 


|tail that kind of consumer durable 


goods which according to the most 
recent available records of the De- 
partment of Financial Institutions 
creates the largest annual dollar 
volume of time sales financing.” 
Because automobile dealers do 
between 85 percent to 90 percent 
of the time sales financing, the 
association pointed out, the ap- 
pointment therefore would neces- 
sarily be an automobile dealer. 
Such reference, though, was not 
made in the bill since that would 
prompt other groups who sell con- 
sumer durable goods on _install- 
ment basis to ask specific repre- 
sentation on the committee, it was 


stated. 


Read Jack Weed's Backshop for some 
highlights in the service field. 








WHAT IS FOR SALE? 


Automotive maintenance equipment and 
motorcycle tools designed for trucks and 
motorcycles. All property is unused. 


WHO CAN BUY? 


No restrictions, because this material has 
previously been offered to all classes of 
priority and commercial buyers and any- 
body is now eligible to submit a bid. Sales 
will be awarded to the highest acceptable 
bidder. 





OFFICE oF 








GENERAL 


WHERE IS THE MATERIAL 
All material is located at 


4 


« . aa 
LOCATED? 
Warren, Ohio 


and bids are to be on basis of f.0.b. location. 


HOW INSPECTION CAN BE MADE 


Representative samples of these items are 
NOW available for inspection at the 
Lordstown Sales Office, Warren, Ohio. 
Address that office for listing of current 
offering; it will serve as your permission 
toinspect material during the normal work- 


ing hours as established at 


DISPOSAL 





WAR ASSETS ADMINISTRATION 


Denver + 


Portl d, Ore. « Rich 


Offices located at: Atlanta + Birmingham + Boston . Charlotte « Chicago + Cincinnati - Cleveland + Dallas 
Detroit - Fort Worth « Helena + Houston - 
Los Angeles « Louisville « Minneapolis « Nashville « New Orleans +» New York »« Omaha « Philadelphia 
d + Salt Lake City « Sf. Louis + San Antonio « San Francisco + Seattle - Spokane » Tulsa 





Jacksonville . 


Kansas City, Mo. «+ Little Rock 


the location. 
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MULTI PURPOSE TRAILER 


ALL STEEL WELDED—RUGGED CONSTRUCTED | 
EXCELLENT CARRIER OR TRAVEL SLEEPER 


Ideal for Camping-Hunting, Salesman Sample Carrier, Many 
Uses or Delivery of Merchandise 


Carrying Capacity Over 4,000 Lbs. Even at 70 Miles Per Hour Speed 
Leveload Shock Absorbing Axle 


Retail Price $299.50—Dealer’s Price $214.00 
F.O.B. WASHINGTON, D. C. 





Completely Weather Proof—Lid Type Opening—with Ternstedt Lock 


SPECIFICATIONS 


ARC WELDED— 

16 GAUGE STEEL 
INSIDE DIMENSIONS 
Length 76”’—Height 50” 

Width 47”’—Tongue 

Length 20” 

Two Tires and Tubes 600x16 
Fender Skirts Removable 
Fully Equipped, Coupling 
Stand, Tail Light, License 

Plate Bracket 
Empty Weight 660 Lbs. 


ae tats 





Is Waterproof 


Inside 
and Dustproof. 


SEND ORDERS TO 
WORTH TRAILER COMPANY, INC. 


Trailer Lid Locks Tight. 


WASHINGTON, D. C. 


655 EARL BUILDING 
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i Resolute Offers Low Cost J 


- 
I Auto Finance Insurance Plan ! 
Resolute’s intensive specialization offers maximum ' 
commissions and protection for independent finance | 


companies and dealers financing their own time-sales. 


Resolute policies, certificates and other forms are spe- 
cifically designed for automobile finance insurance. 






RESOLUTE FIRE INSURANCE CO. 


A New England Stock Company Organized in 1926 


350 MAIN STREET HARTFORD 4, CONN. 








SOUTHEAST FABRICS COMPANY 


JOBBERS AND CONVERTERS 
Artificial Leather, Plastic Fabrics 
and Cotton Textiles 


AUTOMOTIVE FABRICS 
FOR SEAT COVER MANUFACTURERS 


Woven Fibre 
Sport Topping Colored Sailcloth 


AVAILABLE FOR IMMEDIATE DELIVERY 
Samples Mailed on Request 


SOUTHEAST FABRICS COMPANY 


40 WORTH STREET CAnal 6-5363 NEW YORK 153, N. Y. 





Artificial Leather | 





a 


year.” 





— square feet of niente space. 
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| Obituaries 
W. Russell Poole 
UNION, 8S. C.—W. Russell Poole, for the 
iE ae 16 years head of the Poole Chevrolet 
died Feb. 8 at his home following a 
ions illness. 
* * * 
John G. Rand 





| 
| 





| 


_AUTOMOTIVE NEWS, FEBRUARY 1 1, 1947 


Two Warehouses 
Opened by Buick 
To Speed ‘Parts 


hog -Operation of new Buick 
parts warehouses at Chicago and 
Atlanta to expedite flow of service 


Commercial parts to dealers and owners in nine 


midwestern states, was announced 


| last week by W. F. Hufstader, gen- 
| eral sales manager. 


Hufstader said the Chicago ware- 
house at 900 E. 103rd St. will serve 
Buick dealers in Illinois, Wiscon- 
sin, Minnesota, North Dakota, 
South Dakota, Montana and parts 
of Iowa, Indiana and Wyoming. 

“The Chicago (parts warehouse,” 
Hufstader said, “is one of 10 to be| 
established throughout the coun- | 
try to facilitate flow of spare parts | 
to dealers and Buick owners. Buick 
shipped more than 40,000,000 pounds 
of spare parts during 1946, and we} 
hope to exceed that quantity this | 


Hufstader said J. B. Donoho jr. 
is manager of the Chicago ware- 
house, which has 48,000 square feet 
of storage space. 

Hufstader said the Atlanta ware- 
house at 700 Murphy Ave. wil! 
serve Buick dealers in Georgia, 
North Carolina, South Carolina, 
Alabama, Florida and part of Ten- 
nessee. 

R. K. Capps is manager of the 
Atlanta warehouse, which has 25.,- 





CONCORD, N. H.—(UTPS)—John G. 
Rand, 78, an automobile dealer here for 
many years, died recently at his home, 81 
S. State St. He had recently been a sales- 
man for the Ralph George Motor Co. 

. *~ 
John M. Sullivan 

BOZEMAN, Mont. John Michael Sul- 
livan, 55, a Montana auto dealer since the 
days of the two-cylinder, side-cranking 
models, died at his home Jan. 29 follow- 
ing a heart attack. Sullivan opened an auto 
dealership in Lewiston in 1910. moved to 
Billings in 1937, and then came to Boze- 
man to found the Sullivan Motor and Im- 
plement Co. in 1938. 

* * 7 
June Gayle | 

RICHMOND, Ind.—June Gayle, 46. vice- 
president in charge of sales of Wayne 
Works here, one of the largest manufac- 
turers of school bus bodies, died Jan. 28. 

* * 
Maj. A. D. Holliday 

RICHMOND, Va.—-Maj. Arthur D. Holli- 
day, 52. former president of Holliday Mo- 
tor Sales Co. in South Richmond, who died 
in Frankfort, Germany, Jan. 17, was 
buried in Forest Lawn cemetery here last 
week. Maj. Holliday, a veteran of World 
War I, had served overseas for about four 
months at the time of his death. He was 
engaged in transportation work in Ger- 
many. 











* * * 


M. W. Boone 
LOUISVILLE.—M. W. Boone, 75, re- 
tired vice-president of the B. & B. Motors, 
Inc., died at his home recently. Ernest G. 

and Claude T. Boone survive. 

* * * 
Charles B. Sloan 

JACKSONVILLE, Fla.—-Funeral services 


were held here for Charles B. Sloan, own- 
er and operator of the Jacksonville Motor 


Car Co. until his retirement five years ago. 
Mr. Sloan, 74, is survived by his widow, 
two step-sons, eight grandchildren and two 
great-grandchildren. 





Muskegon, 
addressed a recent session of the 
Chevrolet Post-Graduate School of Modern 


HAROLD W. HOOPER, 


Mich., 
Merchandisi and Management at which 
1: we dealers appear as guest speakers. 

this school in Detroit, dealers from 
| the United States, Canada and Europe are 
| given intensive training in the operation of 
a dealership. Other dealers included in the 
group lecturing at the current session are 
Sam Kuby, Chicago; Don Allen, Buffalo; 
Wendell La Coe, Ann Arbor, Mich.; Paul 
A. Skinner, Wichita, Kan.; Glenn L. Hum- 
phrey, Milwaukee, and Hooper. 








las an estimated 14,668 





‘Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 




















(U. 8S. PRODUCTION ONLY) 
Week Week Total Total Total 
Ended Same Ended to Date Jan. 1 to Jan. 1 to 
Feb. 15, Week Feb. 8, Feb. Feb. 16, Feb. 15, 
1947* 1946 1947* 1947* 1946* 1947 
GENERAL MOTORS... 22,539 27,160 49,699 138,244 
SE PP rer 5,508 5,786 11,294 27,891 
Se es 765 1,149 1,914 6,477 
ee 8,621 11,808 20,429 61,583 
Oldsmobile .......... 3,963 3,464 7,427 20,066 
re oe 3,682 nadie 4,953 8,635 wom 22,227 
CHRYSLER. .......... 11,783 7,412 15,379 27,162 31,098 81,225 
Ae 1,201 1,161 1,621 2,822 4,348 8,542 
SSS rere 3,116 2,762 4,023 7,139 8,954 22,061 
arr 6,054 2,391 7,714 13,768 13,146 39,447 
SE er 1,412 1,098 2,021 3,433 4,650 11,175 
SES reer 14,668 1,984 14,673 29,341 40,041 92,919 
i, Seer rete, 11,671 1,874 11,556 23,227 35,027 73,300 
Lincoln 489 <——e 613 1,102 817 3,682 
DN Sve nk ewe 2,508 110 2,504 5,012 4,197 15,937 
CROSLEY 501 wre 400 901 arene 2,491 
HUDSON 2,411 1,421 2,626 5,037 6,251 15,351 
_... .. RPP Prerr rr 972 wee 791 1,763 5,716 
ED: dvd eseevedeces 486 <0 334 870 ee 2,883 
(0 See ee 2,218 1,751 1,648 3,366 5,151 12,457 
<tr eee 878 bause 1,365 2,243 1,479 5,234 
STUDEBAKER 2,241 1,221 1,967 4,208 6,273 14,529 
io | tl Pee 427 391 818 3,353 
Total Cars, U. S...... 59,124 13,789 66,784 125,908 90,293 374,405 
*Revised. *Station wagons. 
* 7 * . . * 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Total Total Total 
Ended Same Ended to Date Jan. 1 toJan. 1 to 
Feb. 15 Week Feb. 8, Feb. Feb. 16, Feb. 15, 
1947* 1946 1947* 1947* 1946* 1947* 
CHEVROLET ......... 5,841 7,446 13,487 asin 36,308 
Se 6,154 er 6,200 12,354 25,827 38,703 
EE Biresli te cik 5 bGib wow 6. 2,728 2,052 3,407 6,130 11,952 18,970 
INTERNATIONAL ... 2,231 2,003 2,834 5,065 13,311 17,276 
a eee 1,252 1,404 1,351 2,603 7,102 10,462 
STUDEBAKER ........ 1,217 587 1,050 2,267 2,716 7,992 
EL ail hace tuslevh ia aaa: 1,707 siete 1,734 3,441 pea 8,205 
EE als tC wpe ena wee 433 243 417 850 1,377 2,830 
EE ca ah cond ee bebe 368 254 401 769 1,504 2,239 
I dia e'Ws-0 60404: 402 224 394 796 1,540 2,429 
oo a 278 227 266 544 1,205 1,700 
4, Pere ee 250 138 234 434 721 1,014 
See 139 eter 127 266 ee 804 
MISCELLANEOUS 234 416 268 502 2,566 1,737 
Total Trucks, U. S. 28,229 7,548 26,329 49,558 69,821 150,669 
Total Cars, Trucks, 
Sk Ser 82,353 21,3837 93,113 175,466 160,114 525,074 
Total Cars, Trucks, 
err 4,481 1,729 4,701 9,182 12,133 30,104 
Grand Total, Cars and 
Trucks, U. S. and 
RES MC are 86,834 23,066 97,814 184,648 172,247 555,178 





Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 123,699 units. 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


_Four-Wheel Drive, Sterling, etc. 


Week’s Output Cut to 82,353 
By Plant Gas Shortage 


(Continued from Page 1) 


dropped to an estimated 11,783 
from the 15,379 of the week be- 
fore. Most of the decrease was 
recorded at Plymouth’s Detroit 
plant where production of more 


| 


| 


week with an estimated output of 
878 cars. 

Studebaker last week turned out 
an estimated 2,241 cars and 1,217 
|trucks, compared with 1,967 and 


than 1,000 cars was lost last (1050 in the week before. 


Monday due to the gas ban. 
Ford passenger car output in the | 
U. S. continued steady last week | 
rolled off. | 
Closed last Monday, the Lincoln 
plant was the only Ford division 
to suffer from the gas embargo. 


| 


Combined Kaiser and Frazer car | 


output last week is estimated at 
1,458. The effort recorded a slight 
increase over the actual total of 
1,175 Kaisers and Frazers built the 
week before, but an engine short- 
age still tends to be a serious fac- 
tor against obtaining volume out- 
put. 

Although only 286 cars were 
assembled last Monday, Hudson 
turned out an estimated 2,411 
before the week was over. In the 
week before Hudson built 2,626. 
With a one-hour daily overtime 

schedule in effect last week, Nash 
built an estimated 
overtime was being utilized in or- 





der to reclaim the production =| Brooks, Hull Dobbs Co.: 


due to the recent storms and sub- 
sequent gas shortage. 

Packard assembly lines were vir- 
tually idle last Monday and Tues- 
day, and only 26 cars were built 
in the two days. However, sched- 
ules approached normal on Wed- 
nesday, and Packard ended the 





| 
} 


At Willys-Overland, the gas 
shortage kept assembly lines on 
both jeeps and station wagons 
idle all day last Tuesday, after 
only 184 jeeps had been built the 
day before. Normal schedules 
were resumed on Wednesday, 
and the week ended with an es- 
timated 1,252 jeeps and 427 sta- 
tion wagons. 


|Hirschberg Heads Up 


Chicago Ford Assn. 
CHICAGO.—Ford dealers in the 


|metropolitan area here last week 


elected Ralph Hirschberg, of Nel- 
son-Hirschberg, Inc., president of 
the newly formed Ford Dealers 
Assn. Others elected to office are: 


| Milton Ratner, North Grand Sales 


| Zweifel, 


Earl 
Inc., 


& Service, vice-president; 
Zweifel Motors, 


| Evanston, secretary, and Ed Carl- 








son, Carlson-Loutit, Inc.,_ treas- 





Directors for the association are: 
Ray 
Heine, J. J. Wright Motor Co.; 
Richard Purnell, Purnell-Wilson, 
Ine., Highland Park; Jack Stew- 
art, Harbor Motor Co., and Frank 
Verunac, Verunac Motor Co., Park 
Ridge. 


Read Jack Weed'’s Backshop for some 
highlights in the service field. 
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Ysed Car Auction 5 Pama 











(Continued from Page 35) 


OLDSMOBILE 
‘41 4 door ‘8’ $ 875 
4 door ‘‘S’’ 875 
4 door ah 1,250 
1 door fal 1,250 
2 door 975 
4 door s' S25 
PACKARD 
"4 4 door 2,350 
‘41 4 door 120 1,009 
40 4 door 120 625 
Con. Coupe 1,125 
PLYMOUTH 
46 Con 2,025 
4 door 1,725 
‘41 4 door 700 
‘40 Coupe 5 
PONTIAC 
‘46 ©=Sedaneite 2,200 
Sedanette 2.100 
Sedanette 2,000 
4 4 door 1,050 
Con 1,000 
INDIANAPOLIS 


(Ken Schaefer) 
(Cars Sold and Top Bids on Feb. 7) 


BUICK 
7 2 door Super $2,900 
46 2 door Super 2.575 
4 door Super 2,550 
4 door R. 2,510 
2 door Super 2,500 
4 door Super 2.180 
41 4 door 1,145 
2 door 1,020 
4 door 1,000 
37 +4 door 300 
1 q 


door 





Make mine the 
Marville Zésxe/ 





Tear Drop Camper 


Here's a dandy combination utility and 


camper trailer. All-steel. Weighs 185 Ibs. 
Carries 750 Ibs. Removable side panels. 
Smart. Practical. Economical. 





Commercial Trailer 


Designed for heavy loads, with front and 
rear drop tailgate and telescopic tongue as 
standard equipment. Standard model minus 
racks and stand. 








Utility Trailer 
Low bed for easy loading. Carries 750 Ibs. 
All-steel body. Ideal for job or outing. 
Flair boards standard design. Tarpaulin or 
canopy extra items. 





Horse Trailer 
Veneer-paneled 
Large plexiglass window. No draft. Carries 


All steel frame. sides. 


1 or 2 horses. Other models with escape 
door and tack box. 


Write for FREE -atateg 
No. 7 
Distributorships 
Available 


Immediate 
Delivery 


TRAILER DIVISION 


Dwyer. Ine. 


1835 No. Eastern Avenue 
LOS ANGELES 32, CALIFORNIA 


4 


a 








CADILLAC 


'42 4 door 1,625 | 
4 door 1,375 
‘40 Coupe $1,125 
CHEVROLET 
"46 2 door Aero 1,990 | 
4 door FI 1,810 
2 door FI 1,775 
2 door Sty 1,625 | 
‘42 2 door 1,210 | 
41 Club Con. 1,150 
Club Coupe 1,095 
4 door 995 
2 door 960 
4 door 950 
Coupe 850 
‘39 2 door 625 | 
‘37 2 door 375 | 
CHRYSLER 
‘46 4 door Royal 2,175 
"41 4 door 990 
4 door 950 | 
"40° 2 door 700 
38 4 door 625 
DE SOTO 
i1 i door 905 
DODGE 
"46 Club Con. 2,500 
Coupe 1.86) | 
4 door 1.650 
‘41 4 door 910 
FORD 
"46 Club Con. 1,840 
2 door 1,650 
2 door 1 600 
2 door 1,350 
"42 2 door 980 
‘41 2 door 920 
2 door 910 
2 door 700 
HUDSON 
‘46 4 door 1,575 
MERCURY 
‘46 Coupe 1,890 
"40 Coupe 975 
"39 4 door S90 
4 door 760 
NASH 
‘46 4 door R 1,410 
‘41 Club Coupe 575 
OLDSMOBILE 
‘41 Club Coupe 980 
PLYMOUTH 
"42 4 door 1,075 
4 door Taxi 550 
‘41 Coupe 860 
"40 Coupe 740 
4 door 620 
"38 2 door 500 
PONTIAC 
'46 Club Con. 2,420 
2 door . 1,900 
‘41 2 door 1,120 
Coupe 975 
‘39 Coupe 655 
MISCELLANEOUS 
"41 Chevrolet 1'-ton S50 
"39 Chevrolet '.-ton 625 
‘38 Chevrolet '-ton 500 
‘46 Dodge *,-ton 1,275 
‘41 Ford ‘%-ton 675 
‘40 Ford Sedan Del. 640 
‘38 Ford ‘%-ton 560 
‘46 Jeep . S80 
‘37 + Lincoln-Zephyr 4 door 225 
MIAMI 


(Reported by Earl Greiner, Toledo 
used-car dealer, who attended auc- 
tion held Feb. 1) 


BUICK 
"40 4 door Super (top bid) $ 970 
"39 4 door Special (top bid) 500 
CADILLAC 
"41 Con. (top bid) 1,150 
4 door ‘61’ (top bid) . . 1,500 
CHRYSLER 
‘46 Town & Country (top bid) ........ 2,600 
‘41 4 door Royal (sold) . 1,000 
CHEVROLET 
'46..2 door Fil. (sold) es . 1,780 
Club Coupe Sty. (sold) ee es 
Con. (sold) : . 2,080 
4 door Sty. (sold) . 1,575 
2 door Aero (sold) 1,850 
2 door Aero (sold) 1,800 
‘42 2 door 8S. D. (sold) 925 
‘41 Con. (top bid) . 1,000 
Club Coupe (top bid) : 1,025 
4 door (soid) 1,050 
"40 4 door (top bid) 750 
2 door M. D. (sold) 750 
'36 4 door (top bid) 240 
DODGE 
‘46 4 door (top bid) 2,000 
Club Coupe (top bid) 1,800 
DE SOTO 
‘46 4 door (top bid) 1,775 
‘41 Bus. Coupe (sold) 925 
‘40 4 door (top bid) 780 
FRAZER 
'47 4 door (top bid) ; 1,775 
4 door (top bid) 1,750 
4 door (top bid) 1,725 
MERCURY 
'42 2 door (top bid) 975 
PLYMOUTH 
’46 Bus. Coupe (top bid) 1,400 
‘41 2 door S. D. (top bid) 860 
'40 Sta. Wag. ‘(top bid) 450 
STUDEBAKER 
’47 4 door Champ. (sold) 1,750 
’42 4 door (top bid) 800 
‘41 4 door Champ. (sold) 860 
4 door Comm. (top bid) 1,000 
2 door Champ. (top bid) 600 
FORD 
46 Con. (sold) 2,000 
Club Coupe (sold) 1,600 
%-ton pickup (top bid) 1,490 
2 door 8S. D. (sold) 1,600 
4 door S. D. (top bid) 1,700 
Club Coupe (top bid) 1,500 
Bus. Coupe (sold) 1,450 
2 door (top bid) 1,600 
"42 Con. (top bid) 850 
’41 Con. (top bid) 800 
"40 2 door (sold) 790 
Con. (sold) 865 
'39 2 door (top bid) 400 
OLDSMOBILE 
"46 2 door ‘‘76’’ (top bid). . 1,925 
2 door ‘‘78’’ (top bid) 1,900 
42 4 door ‘‘78"' (top bid) 1,100 
PONTIAC 
'46 4 door ‘‘8’’ (top bid) 1,810 
‘42 4 door (sold) . 1,200 
2 door ‘‘8’’ (sold) 1,350 
’41 Con. *‘6’’ (top bid) 1,025 
'40 Club Coupe (sold) .. 810 
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U. S. Promises 
To Keep OPA 
Data Secret 


WASHINGTON.—American busi- | 
ness firms have been assured by the | 
Bureau of the Budget that all in- 
dividual-company wartime financial | 
and operating reports made to OPA | 
will be held in strict confidence, 
and that any information released 
will be in the form of industry 
totals or averages, without disclo- 
sure of the identity of any com- 
| pany or its operations. 

The statement was furnished to | 
the Advisory Council on Federal 
Reports, a committee appointed by | 
| national business organizations at | 
the request of the budget bureau | 
| to advise in simplifying and im- 
| proving government questionnaires 
and reporting procedures. 

It was designed to dispel con- | 
|fusion in the minds of business | 
executives over recent press re-| 
ports on the coordinated govern- 
ment program for the collection of { 
financial data on business opera- | 
tions by the Securities and Ex- 
change Commission and the Fed- 
eral Trade Commission. 

In a statement to business execu- 
tives, Earl Constantine, chairman 
of the council, stated that “the 
principal interest and concern of 
the business world with reference 
to financial reports to the govern- 
ment are first, that the burden be 
no heavitr than necessary to meet 
the needs of the government, and 
second, that the confidential char- 
acter of individual company data 
shall be protected within the statu- 
tory provisions which exist.” 

The two agencies will collaborate 
on the publication of quarterly and 
annual summaries of the financial 
condition and operations of Amer- 
ican business by industry and by 
size groups. 





Blimey! 
Compromise with Horse 


Effected by Bermuda 


HAMILTON, Bermuda. — Return 
to near-peacetime conditions on 
the highway system of Bermuda 
has taken place in this last strong- 
hold of self-propelled and _ horse- 
drawn transportation. With the 
coming of 1947, motor vehicles 
over the legal limit of 10 horse- 
power and 162 inches in overall 
length are banned from the roads 
of the colony. 

The advent of small motor ve- 
hicles represents a compromise 
from prewar days when automo- 
biles were not permitted on the 
island, and the Bermuda railways, 
horsedrawn vehicles, bicycles and 
water craft provided the main 
means of transportation. 

During the war, when Bermuda 
became a highly important air and 
naval base in the Atlantic, doctors 
and other priority holders were al- 
lowed to operate large size cars 
such as those normally used in 
Canada. 

Some trucks, both private and 
government owned, will be allowed 
to operate until March 31 in order 
to give operators time to obtain 
replacements, but Bermuda with 
its compromise in road transport, 
is now returning to the peacetime 
atmosphere. 


"46 Sales Total 
15,769 in Buffalo 


BUFFALO.—A total of 15,769 | 
new passenger car registrations 
were reported in Erie County, N. 
Y., during 1946, it was disclosed 
here last week by the Buffalo Au- 
tomotive Trade Assn., Inc. 

Based on registrations of Jan- 
uary to December, inclusive, last 
year’s total was only 47.2 percent 
of the 1941 total, which reached 
a mark of 33,404 units. Leaders in 
last year’s registry in this area 


were: Ford, 2,940; Chevrolet, 2,724; 
Plymouth, 1,616; Dodge, 1,297; 
Buick, 1,240, and Pontiac, 1,025. 


Crumrine ‘Debut 


In Truck Show 


| steel truck bodies in the Chevrolet | highlights in the service field 


41 


truck equipment show to be held 
in Convention Hall here Feb, 25-27. 

Included will be the popular new 
|wheel house model introduced by 
M. Oltman, | Oltman-O’Neill only a month ago 
and which is now accounting for 
more than 30 percent of production 
| volume, Oltman ae 

Read Weed’s Backshop for some 








‘Oltman Rnters 3 


DETROIT. — Leslie 
president, Oltman-O’Neill Co. here, | 
last week announced the entry of 
eight models of Oltman-O’Neill all- | 
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WILLYS DEALERS ATTENTION! 


A Brand New Station Wagou Body 


THAT FITS 
ALL JEEPS! 


LEATHERETTE TOP 
FINEST HARDWOOD 
SAFETY GLASS 
CHROME HARDWARE 
SLIDING WINDOWS 
AND MANY MORE FEATURES 





for the higher priced cars have 
been incorporated in this body. Do 
not confuse with the cheaper 
“Jeep” bodies. Send for detailed 
specifications and price list today. 


A brand new station wagon body 

| for your Jeeps. Precision built and 

beautifully designed to increase 

sales. Years of experience gained 

in designing station wagon bodies 

IMMEDIATE DELIVERY TO ANY POINT IN THE U. 8S. 
Manufactured and Distributed only by 


PUFFER ENGINEERING COMPANY 


217 Fox Bldg. Phone RA 5233 Detroit, Mich. 








WANTED 
BUSINESS MANAGEMENT 
DEPARTMENT MANAGER 


Top-flight, progressive manager for factory Business Management 
Department. 


Experience in the automobile business, thorough knowledge of 
dealer accounting systems, and ability to develop and put into 
effect dealer accounting and departmental management programs 
are requisites. 


Selected applicant must demonstrate executive ability and show 
successful achievements in profitable dealer operations and sound 
dealer development. 


This is a permanent position with large organization offering un- 
usual opportunities to right man. 


Please write fully, stating experience, age, marital status and 
qualifications, and enclose photograph. NOTE: No interviews will 
be given in advance of this information, which will be held in 
strict confidence. 

SALES MANAGER 
DETROIT 


Address: 


HUDSON MOTOR CAR COMPANY, 14, MICH. 








Mmmm, CHROME 
SHOWROOM 


FURNITURE 


DESKS e CHAIRS 
SETTEES 
TABLES e SMOKERS 





No. 700 Desk—Price $57.50 Write for Catalog 


KAY-DAVIS COMPANY 


886-8909 GERARD AVENUE NEW YORK 52, N. Y. 














C. M. Crumrine Garage (Chry- 
sler-Plymouth), Ashland, O., held 
formal opening recently with more 
than 2,000 visitors in attendance. 
The showroom was decorated with 
floral wreaths of congratulations, 
sent by other merchants in the 
community. 





Special Offer 


LICENSE PLATE CLIP 





e BRIGHT CADMIUM RUSTPROOF 


75ec each PrNTnES, 
60c¢ e STRONG TENSION SPRING. DOUBLE 
" LOOPS. 
In Lots of 6 or More e USED BY EVERY ANTOMOBILE 
: 2) , DEALEEF 
Immediate Delivery ° LIMITED SUPPLY, ORDER NOW. 


SHULMAN MOTOR SALES, 6114 16th Ave., Brooklyn 4 
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Rails Opposing 
Border Permits 


For 5 Truckers 


MONTREAL.—Requests from five 
large trucking companies for per- 
mission to transport general mer- 
chandise between the province of 
Quebec and the United States will 
be heard here this week by the 
Quebec Transportation and Com- 
munication Board. 

Companies seeking the permits 
are: J. B. Baillargeon, Ltd.; Smith 
Transport, Ltd., Noah Maislin, Carl 
Wagner and Montreal-New York 
Express Co. 

The requests are expected to de- 
velop into a legal battle because 
the trucking firms will be opposed 
by counsel representing the Cana- 
dian National Railways, the Cana- 
dian Pacific Railway, the New York 
Central Railway, the Rutland Rail- 
road, Central Vermont Railroad 
and the Delaware and Hudson Rail 
road. 

Stiff opposition by the railroads 
was virtually assured when a coun- 
ter petition was filed charging that 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be tn the library 
of every franchise dealer—available 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 











HENRY FORD— 


TUS. Just reprinted 
by Floyd Clymer, 
266 pages, well tl- 
lustrated. One of 
most complete 
enlightening 
books ever printed 
on the fabulous 
Ford and his em- 
pire. Deluxe edition, 
$4 postpaid. 


MIS LITE 
y| WLS WORK 
\| ALS « 


sEmIUS 


tans omoees 








AUTOMOTIVE ME- 
CHANICS—A_ com- 
prehensive 
basic course on the 
subject of funda- 
mental automotive 
mechanics. It takes 
up in detail the 
construction of each 
component part and 
system of the mod- 
ern car and gives 
data for trouble 
shooting in each, 
including average 
time for each cor- 
rective procedure. 
Also illustrates and * : 
explains the design and use of various me- 
chanics tools, designating where each 
should be used to the best advantage. Post- 
pald $4.50 each in cloth binding. 


PueReer Tekan 4 3 
MECHANICS 








DETROIT IS MY 
OWN HOME TOWN 
— Malcolm Bingay. 
famous newspaper- 
man, satirist and 
wit, has written a 
book which every 
oldtimer in the 
“auto game’’ will 
get a kick out of 
reading. It is the 
story of Detroit, 
from the days of 
the Pontchartrain 
bar. It is a side- 
light history of the 
fabulous motor car 
business and _ the 
Fords, Dodges, Du- 
rants and Chryslers 
who made it. Al- 
ready in its seventh printing and a top non- 
fiction seller nationally. $3.75 postpaid. 


INDIANAPOLIS ory HISTORY—1909 to 
1946. © an 





ti history 
of the great track a its drivers. 852 
pages (812x11) 1000 illustrations. Deluxe 
edition, $5 postpaid. 


FLOYD CLYMER’S MOTOR - SCRAP- 
BOOKS. So popular that three editions 
have now been published. Order Edition 
No. 1, 2 or 3 in paper-cover $1.50 each. 
Deluxe cloth-bound, $2.50. Steam - car 
edition, $2, or cloth-bound, $3 postpaid. 


FASTEST ON EARTH, by Capt. George 
Eyston. 175 pages, 75 photos. Complete, 
thrilling history of every land speed rec- 
ord from 1898 to the present. See Ford's 
999, Oldfield’s Benz, Campbell’s Sun- 
beam, Don’s Silver Bullet, Eyston’s 
Thunderbolt, Cobb’s Napier and many 
others. Accurate, historical. Postpaid, 
$2; clothbound, $3. 


LABOR MONOPOLIES OR FREEDOM, by 
John W. Scoville, one of the great ex- 
$1 














poses of our time. Popular edition, 
postpaid. 
BOOK DEPARTMENT 
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the trucking firms have not desig- 
nated what type of freight they 
wish to transport, whether in truck 
loads or truck lots, and also-have 
not stated over what routes they 
wish to operate, or the frequency 
of the service. 





Nemco Slashes Prices, 


Starts Expansion Campaign 

LONG ISLAND CITY, N.Y.—Na- 
tional Electronic Mfg. Corp., manu- 
facturer of automotive antennas 
and auto radio parts, last week 


announced a drastic price reduc- 
tion schedule coupled with a pro- 
gram of expanding manufacturing 
facilities to include the production 
of additional merchandise in the 
radio-electronic field. 

The spearhead of the price reduc- 
tion campaign is a new side cow 
three-section automotive antenna— 
said to provide all the features of 
the higher priced aerials—to list at 
$2.95. In addition, cuts are offered 
in Nemco’s standard line of auto 
aerials and auto radio products. 








CLASSIFIED 


WANT ADS 








HELP WANTED 











MALE HELP 


WANTED 
PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
54-day week. Your reply will be 
held in strict confidence. 


Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 








SERVICE MANAGER WANTED—One of 
the South’s largest Ford dealers, located 
in a city over 250,000 population, de- 
sires a top-notch service manager who 
can attract and hold business. Capable of 
meeting the public and a GO-GETTER. 
An excellent opportunity for the right 
man. Salary and bonus. List all your 
qualifications and experiences in your 
first letter. Replies confidential. Box 1572, 
c/o Automotive News, Detroit 26. 





DOCTOR OF MOTORS Interested in 
building steady, small-town practice as 
Service Manager with energetic Ford 
dealer. New building, ideal location, New 
York state, in center of ever-prosperous 
farming and vacation area. Excellent 
hunting, fishing, swimming and winter 
sports: A fine living for a trustworthy, 
ambitious man with Ford experience who 
can (1) make sick cars well, (2) plan 
and direct the work of others, (3) make 
friends. Box 1581, c/o Automotive News. 
Detroit 26. 





SERVICE MANAGER—Metropolitan Phila- 
delphia Pontiac dealer, large volume, 
modern shop and equipment, desires 
leading service manager capable of earn- 


ing $7,500 to $10,000 per year salary. 
Must meet all requirements as follows: 
Thorough shop knowledge, successfully 


handled large service operation, familiar 
with sales promotion activities, experi- 
enced with General Motors line, Pontiac 
preferred. Box 1610, c/o Automotive 
News, Detroit 26. 


WANTED MAY 1- 





-Expert hydramatic me- 


chanic by Oldsmobile, Cadillac, Pontiac 
distributor. Wells Alaska Motors, Fair- 
banks, Alaska. 





WANTED 
Two Salesmen 


for 


Big Jobs 


One of America’s largest, oldest, best- 
known manufacturers, rated triple A-1, is 
interested in adding two men to its head- 
quarters sales staff. If you have a suc- 
cessful background of selling and mer- 
chandising to car dealers, accessory deal- 
ers, auto supply jobbers, or major oil 
companies—in fact, you might even have 
been a@ zone manager for an automobile 
manufacturer—this may be your big op- 
portunity. 


If you qualify, you will have the support 
of a congenial hard-working group in the 
automotive lubrication division of a com- 
pany noted for its aggressive merchan- 
dising and national advertising. Your sal- 
ary will be attractive, and your headquar- 
ters will be in Chicago at the home office. 
You will work directly out of the factory, 
traveling assigned territories, operating as 
a sales supervisor, contacting our author- 
and jobbers who sell 


ized distributors 
lubricating equipment and lubricants to 
car dealers, service stations, garages, 


truck operators, etc. 


Write fully about yourself and, if possible, 
enclose a photograph, which will be re- 
turned. Your application will be held in 
strictest confidence and will be seen by 
only the top men in our organization. Our 
own men know about this advertisement. 


Box 1604 
c/o AUTOMOTIVE NEWS 
Detroit 26, Michigan 











HELP WANTED 





FORD PARTS panel operator for tractor- 
trailer; out of town five days and nights; 
position pays salary of $50 per week 
with commissions and traveling ex- 
penses; our operator averages §80 to 
$100 per week; prefer young. energetic 
veteran. Call Paul Whitney, Parts Man- 


ager, Sam Murray, Inc., Ford Dealer, 
Miami, Florida, phone 9-4761, collect, if 
interested. 





GENERAL MANAGER—Wanted, a capa- 
ble, aggressive, hard - hitting manager. 
Must have good habits and the experi- 
ence to handle a 1,000-car and up deal- 
ership in a large Pennsylvania city. This 
opportunity will pay the man who can 
measure up an excellent salary and 


bonus. All replies strictly confidential. 
Box 1586, c/o Automotive News, De- 
troit 26. 





ACCOUNTANT-OFFICE MANAGER. Ex- 
perienced automobile accounting, budget 
and analysis. Southern New York Ford 
dealer fifteen years. 800 car potential. 
Original wholesale parts distributor and 
authorized Ford engine rebuilders. Trade 
area 250,000 population. This is a per- 
manent position with an aggressive, well 
financed company. State qualifications, 
experience, age and _ references Box 
1605, c/o Automotive News, Detroit 26. 


MANUFACTURER of ignition replacement 
parts has opening for man capable of 
handling advertising layout work, com- 
pilation of catalog data, sales corres- 
pondence, and be of general assistance 
to sales manager. Reply Box 1594, c/o 
Automotive News, Detroit 26. 








POSITION WANTED 


USED CARS FOR SALE 





FORMER DISTRIBUTOR’S ASSISTANT 
MANAGER desires connection with 
dealer, distributor or factory zone sales 
or service. Have training and experience 
in all operations. Willing to travel. Best 
references. Box 1607, c/o Automotive 
News, Detroit 26. 

MANAGER OR ASSISTANT—Successful 
experience as retail, automobile sales- 
man and in dealership operations. Out- 
standing record as sales supervisor and 





industry. Successful organizer. A-1 per- 
sonal background and credit. Age 38. 
Desire change from present responsible 
position in finance to southern automo- 
bile dealership with lifetime future. 
Write to Box 1603, c/o Automotive 
News, Detroit 26. 

TAXES, AUDITS. bookkeeping systems 
and service by C.P.A. formerly office 
manager Reo Motors, N. Y.-—Ralph 
Borod, 1776 Broadway, Circle 6-1370. 


SALES MANAGER, with 20 years expe- 








rience, available March 1. Capable of 
taking complete charge, training and 
supervising sales personnel, handling ap- 
praisals, reconditioning used cars, fa- 
miliar with factory-dealer procedure. 
Satisfactory references. Box 1595, c/o 
Automotive News, Detroit 26. 





CAN YOU USE 
THIS MAN? 


Highly trained, thoroughly experienced, 
wholesale and retail, volume operations, 
Ford and General Motors (Ford, Lincoln, 
Cadillac and Pontiac divisions). 
Unusual grasp of service department mer- 
chandising, used car turnover, inventory 
control, special stock reducing sales, ad- 
vertising and showmanship. 
Splendid record, recruiting, training in- 
spiring and directing retail salesmen. New 
car volume minded. 
Especially well qualified for general man- 
ager or ably handle any department of 
large dealership. 
Forty-eight years of age, excellent health, 
happily married, two children, good habits, 
hard worker, extremely loyal. 
Here’s what he wants: An opportunity to 
prove himself a most valuable asset to 
dealer. Will invest $25,000 cash now or 
work for six months for nothing with pro- 
vision that investment can be made, if ac- 
ceptable a trial period. 
He th where, 
by hard eA, , will enable him to capital- 
ize on his experience of many years in 
motor car business. Wire or write. 
BOX 1606 

c/o AUTOMOTIVE NEWS 

DETROIT 26 








AUTO PARTS MANAGER—A Packard 
dealer needs the executive type man of 
proven success and fully experienced 
with the Packard system. Requires ini- 
tiative and aggressive sales and pur- 
chasing ability. Must be able to control 
inventory and be a good housekeeper. 
This is an opportunity with an unlim- 
ited future for the right man. Answer 
state qualifications and salary expected. 
All replies strictly confidential. Box 
1598, c/o Automotive News, Detroit 26. 


AUTO MECHANICS—We need more first 
class Ford mechanics. A golden oppor- 
tunity, highest pay with ideal working 
conditions, paid vacations, free hospital- 
ization insurance, other benefits. Gash- 
Stull Co., authorized Ford dealer, 9th 
& Sproul Streets, Chester, Pa. 


WAREHOUSE MANAGER—Auto parts. 
By long established Midwestern auto- 
mobile dealer. 20 warehouse employes. 
Must have well-rounded experience in 
merchandising, inventory control, pur- 
chasing and record keeping. Excellent 
opportunity for ambitious young man, 
compensation liberal. Give qualifications, 
age, references. Box 1599, c/o Automo- 
tive News, Detroit 26. 


I NEED AN _ experienced 
bookkeeper and office manager, 
thoroughly experienced in General Mo- 
tors system, who wants to move to 
southern healthful climate in West Palm 
Beach, Florida. Have best modern auto- 
mobile setup in town. Applicant should 
not be over 45 years of age. Will help 
get living quarters. Good salary and 
bonus, assured security and future. Box 
1600, c/o Automotive News, Detroit 26. 











combination 
male, 





WANTED—Otlice manager-accountant fa- 
miliar with Chrysler operations. Must 
be trustworthy, energetic, sober. Replies 
held in confidence. Box 1579, c/o Auto- 
motive News, Detroit 26. 


POSITION WANTED 








ACCOUNTANT-OFFICE MANAGER — 15 
years’ experience, includes General Mo- 
tors, Ford, Chrysler and auditing. Box 
1576, c/o Automotive News, Detroit 26. 





GENERAL MANAGER available—16 years’ 
automobile experience, familiar with all 
phases of automobile business including 
four years Ford dealer, two years Lin- 
coln-Mercury distributor. Capable of 
taking complete charge of operation. 38 
years old. Can make substantial invest- 
ment if necessary. Box 1575, c/o Auto- 
motive News, Detroit 26. 

SALES MANAGER OR GENERAL MAN- 
AGER—12 years’ experience with Gen- 
eral Motors and Chrysler products, also 
familiar with most other lines. Have 
been in used car business for myself for 
the past 5 years. Am resident of Miami, 
Florida, and desire permanent connection 
in this territory. Can furnish best of 
references. Box 1608, c/o Automotive 
News, Detroit 26. 

THE DETROIT AREA DEALERS. Well 
educated, fine appearing, young (33) 
married man, thoroughly versed and ex- 
perienced in all phases of the automo- 
bile business, desires connection with 
aggressive dealership in Detroit or vi- 
cinity as general manager, sales man- 
ager or assistant to either. Opportunity 
more important than immediate compen- 
sation. Immediately available. Box 1601, 
c/o Automotive News, Detroit 26. 


GENERAL MANAGER of auto dealership. 
15 years experience in automotive field, 
former special agent FBI. Familiar with 
all phases of automobile business, espe- 
cially Ford dealerships. Capable of tak- 
ing complete charge of dealership. 40 
years of age, university graduate. Pre- 
fer to locate in Inter-Mountain, West 











or Pacific Coast with opportunity to 
buy interest in business and make per- 





MANUFACTURER’S REPRESENTATIVE 


operations manager in automobile finance | 


"46 CADILLAC 62 convertible coupe driven 
only 300 miles. Radio, heater and Hydra- 
matic. New spare tire. Irvin Sachs. 4539 
Chestnut St., Philadelphia, Pa. Phone 
Allegheny 4-4450. 





PASSENGER ‘42 Cadillac limousine, alsc 
‘42 Packard 160 super 8, seven passenge: 
and '41 Packard 160 super 8 convertible 
sedan. All cars exceptionally clean anc 
low mileage. Irvin Sachs, 4539 Chestnu' 
8t., ——— Pa. Phone Allegheny 
4-4450 


~ 








WHOLESALE 


Large Selection of Clean, Late 
Model Cars 
McDermott Motor Sales 
6535 Carnegie Henderson 6380-81 
CLEVELAND 








WHOLESALE 
250 CARS—'46 to '39 
ALL MAKES AND MODELS 
Large Selection of Late 
Model Convertibles 





If you are attending the NADA Convention 
in Atlantic City, N. J., be sure to see 
‘‘Philadelphia’s largest used car dealer.’’ 





IRVIN SACHS 
4539 Chestnut St. 
PHILADELPHIA, PA. 
Phone or Wire Allegheny 4-4450 








* ON THE ‘“‘MASON-DIXON LINE” * 


AUCTION 


For Dealers Only 
EVERY MONDAY 
Schaefer-Connell Co., Inc. 


103 N. Main St. New Albany, Ind. 
Also Every Thursday in Indianapolis, Ind. 








NATIONALLY ADVERTISED AUTO 
SEAT COVER HOUSE requires agents 
with following among car dealers—all 
territories open tee > exception of Lllinois, 





Iowa, Wi ta, Nebraska. 
Write fully your Prana qualifications, 
experience, present connections. Box 


1592, c/o Automotive News, Detroit 26. 
DEALERS WANTED 


DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 


Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 


SHORE MOTORS, INC. 
Distributors for Ohio 
22480 Lake Shore Blvd. 
EUCLID, OHIO 


BUSINESS FOR SALE 

NOW ESTABLISHED auto and farm im- 
plement dealership and largest machine 
shop in western Kansas town of 14,000. 
New modernistic building with one of the 
most attractive showrooms in 

13,000 square feet of floor space with 
50x135 vacant lots on each 200 
foot frontage on the Main Street. Lathes, 
drill presses, shaper, milling machine, 
planer, welders, presses, cutting machine, 
NEW—lift parts bins, Stewart-Warner 
grease equipment, steam cleaner, motor 
analyzer, 110 feet overhead track, dollies, 
chain hoists, battery charger. Office and 
showroom furniture and other equipment 
not mentioned. Dealer selling account 
of health. $125,000 if taken at once as 
am considering a lease. Would consider 
terms. L. R. Tyson, Dodge City, Kansas. 
eee ES WANED 
CHEVROLET DEALERSHIP WANTED in 
good town with 200 to 600-car contract. 
All inquiries will be confidential. Will 
assume lease or buy building. Box 1582, 
c/o Automotive News, Detroit 26. 

DEALERSHIP FOR SALE 




















DEALERSHIP FOR SALE—Now handling 
Chrysler line. New ultra-modern build- 
ing, 5,500 square feet floor space Service 
Station, beautiful showroom. Nationally 
advertised tire distributorship. This busi- 
ness located in small depression-proof 
city on East Coast. 200-car potential. 
Land 60x200, buildings, equipment— 
$45,000. Box 1578, c/o Automotive News, 
Detroit 26. 

SPLENDID OPPORTUNITY for man to 
manage and buy interest in Ford dealer- 
ship in midwest town of 10,000. Must 
have experience and good record. Box 
1585, c/o Automotive News, Detroit 26. 
PENNSYLVANIA dealership, now handling 
Hudson line. Large lot and building. 
Parts, equipment, used cars, and real 
estate, $80,000. For full particulars, 
write Box 1596, c/o Automotive News, 
Detroit 26. 

NEW CARS WANTED 
WANTED — 1947 Cadillac 62 convertible 
coupe. Price no object. Write price to 
Anderson Willys Co., 1114 8S. Jefferson, 
Peoria, Illinois. 


NEW CARS FOR SALE 


1946 PACKARD CLIPPER seven-passen- 
ger limousine. Brand new. Original sell- 
ing price. Aselton Motor Car Co., Inc., 
550 Park Avenue, Worcester 3, Mass. 


USED CARS WANTED 





























manent connection. Box 1602, c/o Auto- 
motive News, 


Detroit 26. 








SEVEN PASSENGERS, limousines. large 
fives; cars must be clean. Prices 
reasonable. 


McCLINTOCK - CADILLAC, 
ich. 


LOOK LOOK LOOK 


Attention New Car Dealers 
Attention Used Car Dealers 
Attention Finance Co.’s 


We have a large wholesale and 
retail turnover of new and used 
cars, and we need about 150. 


We will buy any amount of new 
or used cars, pickups or panels. 


Send list and bottom price you 
will sell. for. 


Keller Motors 
2750 West Alameda 
Denver 9, Colo. 








AUCTION 
EVERY SATURDAY AT 
12 NOON 
(Beginning Feb. 22) 


New and Used Cars 

Every One Sells Dealers Buy 
Wayne Burke Phone Pontiac 1696 
Main 6121 


Toledo Auction Co. 
2907 Summit Toledo, Ohio 








AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with R. 8. 
Evan), in Philadelphia, Pa., 3900 
North Broad St. You can buy one 
or two hundred cars. All makes 
and all models. Shipping arrange- 
ments made on request. Sales held 
every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 
Automobiles Auctioneers 
CASH FOR YOUR CAR 


BONDED BONDED BONDED 
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‘ USED CARS FOR SALE ae ~~ AUTO EQUIPMENT FOR SALE 
iriven 40 BUICK 90 eight passenger sedan, Fa ; aNS eve a 
ydra- 26,600 miles original white sidewall tires, 

4539 fused funeral work. Perfect through- W 
>hone jout. Pueblo Motor Co., 12th & Santa ra > 
Fe, Pueblo, Colorado. Phone 1208. TO ahd $17.50 
React in aubial , (Dealers) 
, alsc ae ' 
rti | 
ee Wholesale Onl yroups of Ad ' RED ARROW BARS—$38.82 
stn NOC me arte id Complete with Guide Cables 
Madison at Seventeenth Tow Bar Sales Com yan 
— Adams 6397 oye 2 
TOLEDO, OHIO FACTORY DISTRIBUTORS 
No Letters. Call Doc or Swan. 100 S. Clinton St. Chicago 6, TL 
» Al, 
—_—— —_ “TRUCK EQUIP. FOR SALE | PARTS FOR SALF 
S 3 EQUIP. Ft ae s SALE P ? 
FOR SALE—1946 Chevrolet tractor, high | FORD parts for sale, 3u% discount treight | OLDSMOBII a ae _ TRUCK CHAINS 
PS WHOLESALING | torque engine, with 15,000 pound Gar prepaid, except net items 10%. Also prompt ma’ a has ge + ss 
ge % d | Wood winch and cable, air brakes, hand truck ti 15 ff ’ prompt mail order service. John E. y ~ ~ 
0-81 | control valv c led wi F E het % off dealer billing. Write Vollmer, Inc., Oldsmobile Dealer, Web- FOR SALE 
lowbed 27’ ‘flat all steel tt ait 7 50x20 onthe ae an _Co., Douglas. Ga ster Groves 19, Mo 100 pair f i 
100 Cars rubber on both units dual “on, rote PARTS FOR HUDSONS—Water pump SHOP EQUIPMENT FOR S c 60 Sopa: Ve -660/20 singie 
— spares, 7,800 actual miles. Built for kits, list $8.90; fibre timing gears, any | 5 oo 4h _ Wee se eecvsces 32/6-700/20 single 
ane Clean Late Models ——— woo ae hem en denen! model, list $6.90; less 20%, 4 or more | PARTS, OFFICE AND SERVICE EQUIP-| 20 pair ............... 750/16 single 
$4,500 f.0.b. Miami, Florida. Nolan| ‘0% 20% plus postage and 26 cent pack- MENT for sale by former Ford, Lincein| 70 pair 750 an 
‘ Secon Toon. Division, 1900 H. diam ing fee. Either type center steering bear- and Mercury distributor. Forced partner-| 49 1 fligh ali lal aM dhe nk, /20 single 
Sam Greenfield | Avenue, Phone 9-1627. ings, also main bearings. INDIANHEAD — ae ne CinpONe OS Overy. seed Bea eee arcs 825/20 single 
6619 Euclid A cl tend MFG. CO., Lima, Ohio. porn —— =. Box 1588, c/o Auto- SEE UW Ns vce Sop aa ard 900/20 single 
ve. ‘leveland, O NEW BATTERIES, tires and tubes, wh Mn 15 pai 
‘ : , , ole- EEE orccsevess 
| 10—1942 White half-tracks, Model | “sale. Victory Tire Exchange, New Bruns- | PACKARD SIGNS—New car sign, tweive| 60 sale ape 650/20 dual 
8s — T-30, 4x4 drive, motor as in| wick, N. J. feet high and L shaped. Used car sign] 75 pai, 700/20 dual 
== ——_______¥_ WA-22 White. BRAND NEW Plymouth motors, complete pnd in Iitinols, Write A cuetiee foun | 20 Repo baaaetaees: Pinion tee 
‘ 24—1942 International half-tracks,| Motor: head. water pump, etc. Net $180. | Box 1589, Detroit , Sermesecrcondicaiens 3 pair Sage Saw pt — 
P mpany, ‘‘Your Friendly - : ST cococcecssecese 
WANTED Model M-9A1, 4x4 drive, motor} Chevrolet Dealer,’ Anna, Illinois. BEAR HEAD LIGHT TESTER, model 505, Deal -SOS/a0 Cues 
FOUR SURPLUS MACK 10-TON DIESEL KR-11. : CLUTCH PLATE—Genuine Borg & Beck ‘900. Genmantae ye a emailer -meereedee ec 
TRUCKS. Boxed for export, unassembled These trucks driven less than to fit Chrysler, Dodge, DeSoto and ington, D “c. T caer’ tenamitee Wee, Nichol S i 
nation or assembled. 5.000 miles Plymouth. Excellent for taxicabs. 10”— F ai 7 = -_ telephone: Emerson 7900 son < uper Service 
he ng 10 splines—1” hub. Part No. 921349. Lots | FOR SALE—1 Weindenhoof constant po- Dodge City, Kansas 
\ " Export Traders Co. pr heecherelly ated of 25, net each $5.15, FOB Pittsburgh.| ‘ential charger, ca. 30 batteries, com- . 
sti 576 Fifth Ave N Y Montgomery Auto Sales, Terms: COD. Complete stock body re- plete in good working condition. Model | — a a 
\ ew York, N. Y. pair panels. Speedway Distributing Cor- 63A2, for $150, Chicago. Lawder Bros., ______ TIRES FOR SALE 
7 Ine. poration, 5744 Baum Blvd., Pittsburgh a. oe Vincennes Avenue, Chicago ie New or used. Low prices, high 
2204 N. Main St. . : . Pet... we quality. Public Tire Co., 948 } 
TRUCKS FOR SALE mete, Texas pallens: P s FOR SALE—AlImost new bean wheel align- _ Passaic, N. J. PA. 2-5279. — 
35 NEW DODGE 1%. . ONTIAC ing machine. Complete with all neces-| TIRES FOR SALE—U. S., General or 
ton A g 
oa wack, Gus drive. pny eA — PARTS WHOLESALE wf a $400 f.0.b. Maryville, Tenn. Goodyear passenger and truck tires 
’ . new res, McNu Mot Co., } rvi w s _— 4 
Braden power winch, wire cable, cab TRUCK EQUIPMENT FOR SALE past Gua, seek Gene i NEW BOUIPMENT — i 10% an eenalay toons ‘On nh _ 
50 body. Trade passenger cars. Sell Z a ’ pt courteous service. | * Me 4 ME? ear frame ma- © ders. aswe Co., 
right. Stevens Motors, 14 saewubary IMMEDIATE delivery 2 to 20 ton hydrau- We ship anywhere, we want your business. mie, : free wheel lifts, 1 drive-on lift, | - Ionia, Mich. ae 
Street, Worcester, Mass. Tel. 6-6139. lic truck jacks. Herbrand truck rim DICKINSON-WALLACE a = ny ge rs ype ceed De Vilbiss B. Cae CESSORIES FOR SALE 
— wrenches Gnd tire tecls. Lug wrenches. 12740 Gratiot Dp and od dlectrte drills. Box |SEAT COVERS for all model cars. Fibres 
— 50 DODGE AMBULANCES—%-ton, 1942 Schrader valve hardware, air and water Detroit 5, Michigan nah ad A motive News, Detroit 36. or plastics, $11.85 per set. 5% with 
= models. 9:00x16 tires. A-1 condition. An valves, i housings, air gages. Ad- PRospect 5000 “Gane We kek unit overhead gas order. Bay Sales, 374 Bay St., Roches- 
excellent panel truck. At wholesale. vance Tire Supply Co., 3243 Joy Rd., eater, $300 f.0.b. Sommer’s Sales & ter 5, N. Y. : “s tes 
QUEEN CITY CHEVROLET COMPANY, | Detroit 6, Mich. ‘ NEW FORD—1912 bus chassis available | Service, Minster, Ohio. AUTOMOBILE DEALE Hav 
6th & Sycamore Streets, Cincinnati 12, | — for immediate delivery. Write Box 1609,| FOR SALE—1 used Bendix Cowdrey 4- presents two sow dour aunt ene Ge 
Ohio. PA-4880. Ww RECKER—1942 Dodge, 1-ton dual, 16- c/o Automotive News, Detroit 26. wheel brake tester, ramp back-off type, ers for 1947. The Sovciene jay ~ oo 
NEW WARD LaFRANCE truck tractor inch wheels, four-speed transmission, | PARis FOR HUDSONS—Water pump Kits, | 6-inch single faced dials, % HP motors list price $21.75 and th M Hote “ 
ne. 40,000 Ib. capacitv, Westinghouse air Sg ome power winch, —250-foot list $8.90: fibre timing gears, any model. | ™odel No. 112000, with 2 front Robin- speaker, list price $18.75. Adaptable ¢ 
ind. system, Continental motor, 427 displace- as Ss — to sell at $1,750. Standard list $6.90; less 25°, 6 or more less 30%, | Son air jacks. For $150. Lawder Bros., all car radios. Write today for dealer 
Ind. ment. Substantial discount. Phone or see Okla. Puen 220 North 7th, Muskogee, plus postage and 25 cents packing fee.| Inc., 6900 Vincennes Ave., Chicago 21, net and quantity lot prices to Hawley- 
w. A. Peck, Peck’s Auto Sales, Colum- a. Phone 328. Either type center steering bearings, also Illinois. Condit, Box 288, Venice. California s 
— us, Miss. = . ain bearings. lig ad Mz actur- emenesas : 
—— FRGKS AN : Some hae — 6 tat aen| = Oe eee eee AIRPLANES FOR SALE 
tUCKS AND TRAILERS—Many types mount with automatic brake. $75 F.O.B. | ————————_______ — _ 7 > — SEAT COVERS 
including 6x6 GMC, 6x4 GMC, long and Cleveland, National Truck Sales Co., |{MMEDIATE DELIVERY — Genuine Ford 188 ECOUES — Tuepeamneer, 1 8. CUSTOM B LA 
1K short wheelbase, with or without winch, 2501 St. Clair, Cleveland, Ohio. : parts. Complete line, liberal discount new, three hours. Never registered. De- UILT NO ELASTIC 
Dodge ambulances, Dodge weapon car- | —— — Special discounts on surplus items. Write, livers $3,487 in Philadelphia. Will sell ; FOF all 1946-47 automobiles. Made of blue, 
riers and carryalls of various types and | FOR SALE—All steel pickup boxes for ':- wire or phone Chester 6131 for the an- for $3,145 cash or trade new car. For|™#roon, green, vat dyed sailcloth, also 
capacities, Chevrolet 4x4 tractors, 1% ton trucks, $76 plus tax, FOB Waukesha. swer to your parts problems. Gash-Stull information call W. Foxall MacElree, plaids in the best fibers. Guaranteed fit. 
ton panels, and cargos, 4 or 6 ton auto- an panes built to spectoations. % Co., 9th and Sproul Sts., Chester, Pa. Wayne, Pennsylvania. Wayne 2100. “an an a Add $2 for Arm Rest 
car tractors. Biederman and Reo 7-ton on Dodge power W607 OCT) 0 Es ILL C — 7% deposit, balance COD, FOB 
j @ tractors, available Diamond T with re-| National Truck Equipment Co., Phone eee | eee MINTCO DISTRIBUTORS 
frigerator van body. Studeb: 3363, Waukesha, Wis. | WILL TRADE THE FOLLOWING b y y , . ; 
: g y tudebaker 6x4 bie FE - ! G rand | 1804 Coney Island Ave. Brooklyn 30. N.Y. 
ee ee — TRAILERS FOR SALE | ida, for wow or ge oa Pte 
nd and Willys jeeps. Ford bomb service | SEVERAL BRAND NEW van trailers, un- Parts Wholesaler Richardson Cruiser, 27 ft. Chris-Craft | —_ wt 
ed trucks. Various types new and used derslung, 10x20 tires. air brakes, suit-| ast Midwest deliveries. Exceptionally Yate oe 17 ft. Gar Wood speedboat. For ENGINE REBUILDING Crankshaft 
trailers, all priced to sell. Please con- abie for beverage. ocer bread haul- urther particulars, phone, wire or write grinding and metalliz 4 > 
ge. grocery, large stock on hand. Prompt, courteous in 8 5: 5 metallizing. John  P. 
tact Mr. Becker or Mr. Munsell, c/o ing. Immediate delivery. Price 20 foot, | treatment. 25% discount pr deale: Irvin Sachs, 4539 Chestnut St., Philadel- Hughes Motor Co.. Inc., 800 Commerce 
Becker Motors, Inc., Indianapolis, In-| $1,350; 24 foot. $1,550. Federal Truck | gigr aces waa ban. | mnie. Pa. (Allegheny 4-4450). St., Lynchburg, Virginia 
Ww diana. Phone: LI. 4389 & Equipment Co., Houston, Tex., 3509 ye = ee 6 your bas- Qu aie 
Ro te EE a » , “* ness. We can ip you. = 
WRECKER FOR SALE. Excellent condi-| Harrisburg Blvd. TH NT a a eine cian ae 
Is. a ae on as wrecker com- PARTS WANTED OMS PO IAC co. 
ete wit ables, 1 q vi - 7. | 
ou Bete sma ail’ the “Holmes ‘accessories | WANTED—New cabs for 11¢-ton Chevrolet Some Poset Ge ATTENTION 
mounted on 1941 Ford COE 134” chas- =— — ae to Ra A inatastve. 5225 Delmar Blvd. “ 4i “ 
sis, 100 HP motor dual rear axle, $2,000. oul COnsier UseG Cane Complete ST. LOUIS 8, MO. 2) ~ 
s P. smi and in good condi SS } “ iD Ss cRS 
Chases F. Gath Ih, Ine., SUNS, Come Meer On, ine, 351 Wert St, (eee > CUSTOM-TAILORED SEAT COVERS 
GHEVEoI aT i045 Traxmore trailing Hutchinson, Kansas. TWO-SPEED TIMKEN rear ends avail- | : 4 
IEVROLET —ioi5_Thunore—traling | PARTS WANTED—Lett rear Tender rear| Suie,"0" Soeve!g5"anerman st Water Now Available for Immediate Shipment 
tires, iv ly 14,000 miles. umper and gravel deflector for 40 a Press - F All Models—Exc lonverti 
pag Wg al or #., sheen ony ion Chrysler New Yorker. Lauritzen Motors, tee WE —- ——— del Except Convertibles 
rolet Co.. 355 Market St., Kingston, Pa. SRANKGHAFT 7 i941 Grosley “also ee cena” bees” deme Chevrolet e Ford - Buick » Ponti > 
a og ag ae SU 5 to 6-| main bearing Advance Motors, 80 E. 300’ cable; % off list of $665, FOB | ; - 
ton, ts srgetbaae,_ cabcover-engine. | Blackwell St. Dover, ¥.- 3 | a oe Lene Hr 1941-1947 
atte 300-ft. cable %\”, can work front or rear| WANTED—-Old Ford motors suitable to | Hinw GHEVROL 7 oe ge oo 
salle ane > ; > , NEW CHEVROI 4x4 complete front | . . 
of chassis. Hausman Motor Company. reoulld. Models 4, B, 60 and 85 HP V-S. end assemblies, $79.50. The third mem- | Net Dealer Prices—$11.50 to $1” 
Louisville 6, Kentucky. Phone Wabash 1932 to 1938. Judge Motor Corp., 81 oe a i : 
5187 Lake AV Rochester, N. ¥ ber interchanges with the rear end. Also Plus 5% Fed 1 Exci 
' . a AVS.» neater, BN. ‘ fits G.M.C. banjo type rear and front 7 or edera axcise 
ends. Max Auto Parts Co., 531 Mari- = a as ‘ 
etta St., Atlanta, Ga. Finest Grade Fiber Matting, Leathere* 
| FOUR NmW PALMER overhead heaters, ‘ 
| 100,000 BTU. Will ship anywhere imme- Used—Easy to Install—All Cov 
diately. $310. Johnson Motor Company, May Be Returned Within 30 D 
Stafford, Kansas. 
HA ~TO-GET PARTS, OVER 100} 
Every business, regardless of how efficiently it is managed or how much money it we iusto Piss gy John _ Vic- METROPOI ITA » 
is making on present volume, has some weak spots or hidden losses that continue to go toria, Va 4 i 4 4 f N } 
696 on unnoticed for quite some time and usually prove very costly to a dealer. Most of - - 611 FOURTH AVENUE 
these weaknesses can be detected quickly when your statement is analyzed by a spe- 4 . -_ a 
cialist, one who is not accustomed to making a mechanical or habit review of the A I I EN I ION | 
statement. | 
Send your latest Financial and Operating Statement to us for a complete, UN- e Py ° 
BIASED analysis. Your statement will be kept in the strictest of confidence and re- Buick-Oldsmobile-Pontiac | 
turned to you with our analysis. 
hio The total savings to you will amount far in excess of the cost of this analysis. | Parts Managers h as , 
ps The Original INDIAN 
— Complete Unbiased Analysis of a Dealer’s Business | ee 
— | Upper Eccentric Pin and Bushings | ! - E D C A R 
ON Statement—$25.00 | Fits 1937 thru 1946 $1.65 List 
Buick-Oldsmobile-Pontiac / NOW IN a EVERY j 
J. B. VAN TASSEI ASSOCIATES | _Lower Pivot Pin and Bushing | FULL SWING 
AUTOMOTIVE DEALER BUSINESS CONSULTANTS Fits 1937-1938 $1.60 List SALE STARTS PRO 
439 Penobscot Bldg. Phone: RAndolph 5500 Detroit 26, Mich. de to PLENTY OF CARS 
™ EXPERT UNBIASED ANALYTICAL SERVICE FOR AUTOMOBILE DEALERS | ove Farts Delivery a nce i — 
(Reference: Automotive News, Detroit) | Lower Pivot Pin and Bushing CHARLIE 
ted Vite ¢ 5 is “4 
s. Fits 1939 thru 1946 $1.60 List STUART & 
Oldsmobile-Pontiac enw = ie jie 
900 : Future Delivery 1215 N. Meridian 
“4 FORD P | 
Kes Genuine arts Woody Pontiae Sales, Inc. 
ge- Vy) f yd 12140 Jos. Campau Detroit 12, Mich. 
e e , 
iate eli Telephone TWinbrook 1-1600 _— : — 
eld vey Detroit’s Fastest Growing General Motors GENI INE LI 
12 Parts Deaier WI 
ed. CYLINDER SLEEVES e NEW MOTORS : 
NEW TRANSMISSIONS e« NEW GENERATORS ’ The Bal d 
, ] e Balance o 
CRANKSHAFTS ¢ COILS & CONDENSERS NEW AUTO RADIATORS Phone or Writ 
Brass tubes, copper fins, 2642” wide, 251%” | 
. - a high, 3” thick. Original carton. | 
Think Twice—Then Call or Write Made for: White, Diamond T, and Autocar | NORTH 
PARTS DISTRIBUTORS half-tracks. Can be converted to fit Ford, | Authoriz: 
Chevrolet, etc., cars. 
ep | | FLOYD RICE..........DETROIT 4, MICHIGAN SY ER 1360 FO 
14800 LIVERNOIS—TOWNSEND 38-9810 47-29 Van Dam St. L. I. City, N. ¥. | Atlantic 0400 

















ere 


Wherever there are car buyers a 


Hudson dealers 





there are quality 











‘EN we are asked this question: “Just what does Hudson 


ean by a quality distributor-dealer organization?” 


ires shown here give part of the answer—for these 
ttractive buildings are typical of the way Hudson 
{uipping themselves for volume sales and service 


ompetitive years ahead. 


om dealers, in small towns and metropolitan 
‘ut the country, have built new quarters 
w day” of selling. Hundreds of others have 


ernized. 


HUDSON 


HUDSON MOTOR CAR COMPANY, DETROIT 


New service facilities, with the latest and best of equipment, are 


the rule—not the exception. Standard identification is a “must.” 


These are but a few highlights of a long-range program that 
has built one of the strongest sales and service organizations 
in Hudson’s history—an organization of 3,000 able, expe- 
rienced dealers—independent business men who know where 


they want to go and how to get there. 


That is what Hudson means by “quality distributors and 
dealers.” And Hudson will continue to back them with the 


best in product and the best in advertising and selling helps. 


MICHIGAN 




























UP-TO-THE-MINUTE iz 
appearance and utility is this 
fine new home of Brondes 
Motor Sales in Trilby, Ohio, 


a thriving community near’ 


Toledo. 


COMPLETE MOTORING 
SATISFACTION is the 
promise of Placko Motors— 
a large and growing neigh- 
borhood Hudson dealer in 
Chicago, whose new sales and 
service home is shown here. 











